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Femininity in Fashions in Footwear 


HE development of more artistic foot- 

wear is well under way and by the in- 

troduction of the idea of “costume 

footwear” the trade is getting new 
light on possibilities for profits heretofore 
unrealized. We particularly wish to emphasize 
in this style number that diversity in materials 
and the creation of designs in all of them, will 
do more for stability and prosperity in the indus- 
try than any factor, present or future. Only by 
proper diversity can all materials be kept at 
proper prices. 

There is safety in the popularity of many 
materials through the fact that speculation can 
be kept at a minimum. With any one material 
leading it is most natural for the price to rise 
in keeping with the demand and the war-time 
element of scarcity. 

An authority in ,the 
trade makes the state- 
ment that shoe stores of 
the country are a million 
pairs short on novelty 
footwear for Spring. If 
the public is not shown 
original designs and dis- 
tinctive patterns it in- 
variably reverts to the 
purchase of footwear for 
utility only. One can well 
imagine that a perceptible 
decrease in profits would 
not be appreciated. 

The salesmen will soon 
start out on their ter- 





ritories* with latest designs in patterns and 
in materials. If you have a standard stock of 
Spring goods, now is the time to brighten the 
line with colors and cloth effects. The propor- 
tioning of “sweetening” is up to you in your 
community, and whatever you do, pick selling 
sizes and not too many pairs on each sample. 
Study the elements of harmony and good shoe- 
making. 

In this number we purposely depict styles 
covering the range from April Ist to October 
Ist, and emphasize new colors and treatments 
and the new idea, “costume footwear,” to give 
the trade inspiration and incentive to create 
original patterns and designs to catch the 
elusive dollar which might be spent for things 
not quite so satisfactory to all concerned as fine 
feminine footwear. 

As femininity is the para- 
mount idea back of cos- 
tume designs for the ad- 
vance season, we urge 
consideration of patterns 
and lasts that emphasize 
the beauty of the foot and 
the trimness and shapeli- 
ness of its most modern 
covering. Footwear is 
truly fortunate is being 
conspicuous at a time when 
artin costume has reached 
a high point and good 
taste in dress from head 
to foot is the rule rather 
than the exception. 
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O keep pace with the change of fashion 
in women’s attire, the shoe trade is em- 
barking on a new era which we have 
so tritely termed the “merchandising 

of costume footwear.”’ Footwear instead of 
being a thing apart from the costume is today 
selected because it fits in and harmonizes with 
the costume selection from head to toe. 

The need of such expression of good taste 
has come to America through closer study of the 
real femininity as developed in France. France 
has long emphasized the necessity of good 
taste in costuming and the popularity of French 
designs in this country, and emphasis on that 
thought internationality of dress, has made the 
proper selection of every article to complete 
attire one of every woman’s ambitions. To 
appear conspicuous because of bad taste in 
any one part of woman’s dress is most distressing 
and if proper emphasis is made on the place 
‘ootwear occupies in the completed attire, the 
industry is surely entering an era of unprec- 
edented possibilities. 

In a various stock, artistically created to 
balance the varied ideas as exemplified in cos- 
tumes, the merchant enjoys a style 
safety that he did not possess when any 
certain style rose to a height 
of popularity and quickly _ IL 
declined because a mi 
too many parti- a ' 


























The DAY of STYLE 
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cipated in the possession of it. 
a need for new and clever designs in 
shoes, particularly low footwear or else 
volume of sales will decline. Women only 
purchase footwear over the number actually 
needed for utility when there is the incentive 
of attractiveness and distinction to lead her on 
the additional purchase. 

It is not natural for the condition to go on 
indefinitely wherein boots are an all year round 
proposition or even in the lead ten months out 
of the twelve. A real vigorous style, whether 
it has a tongue or not, an ornament, or a throat 
design, would be appreciated at a time, even as 
late as this, when no one footwear fashion 
commands Summer leadership. 

The merchant takes so large a part in the 
origination of designs today that we can well 
appreciate his enthusiasm 
over a special pattern and 


There is . 





his plunging on 
the same _be- 
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We show on this page designs 
in sport silks that reveal the 
new idea of geometrical and fancy designs 
instead of the standard stripes. Truly the 


d garment people display business sagacity when they make 
a point of radically changing the designs each season. 
If the shoe trade, in its novelty phase, wishes to make extra pair 
purchases an incentive, they must keep pace and study materials 
and methods of the skilled textile merchandisers. 
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in FEMININE FOOTWEAR 
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cause of his confidence. It is well for the trade, 
however, to bear well in mind the fact that eccen- 
tric patterns are not always best for sale over 
the fitting stool, and that those designs which 
have the approval of leading merchants in lead- 
ing centers have a better surety of sale and are a 
lesser risk. 

A gayer note is found in colorings in new 
Spring suits and dresses. Brighter colors are 
always appropriate for Spring and they are the 
colors that women instinctively like to wear. 
Silks are to be found in great variety, and in 
most daring combinations. Even in _ sports, 
colors worn show the most vivid apricot, pale 
yellows, ruddy pinks, whites with parti designs, 
plaids and small checks. And in the more 
striking costumes, royal purple, gold, emerald 
green or citron. We mention the above simply 
to emphasize the clever use of 
color and the spread of color 
knowledge among women. 


Full 
Quarters 





The leading style development in 
patterns this Spring is unquestionably 


the whole quartered boot. The development of the one piece 
upper—a clever bit of cutting and fitting leads to the design 
of a full quarter over a foxed forepart— we show the path 
of design and the emphasis of the design in lace and button footwear. 





Last year we had sport costumes in stripes of 
straight standard colors, and the ribbed effects 
were in many cases not altogether pleasing. 


As in the case of women’s wear the possibilities 
are more and more apparent of all styles being 
in style. 

Scarcely a merchant in the United States 
but has in stock now or on the way an ample 
supply of conservative models in the blacks and 
standard colors. For real novelty footwear his 
stock is shy and if attraction power is considered 
his stock is short. 

The trade is fortunate in having textile 
materials to work in for uppers. Possibilities of 
design are unlimited. The delay through the 
necessity of special tannages and matching of 
leather colors to textile colors is obviated. It 
is speedier to translate women’s fabricsinto the 
desired color and design than it is to await the 
results of work in the tannery on short season 
novelty effects. 

Where a general movement in color is inter- 
preted in advance, wonderful effects can be 
obtained in leather if the principle is observed, 
that ‘fancy materials and colors 
naturally go with simple designs 
and fancy designs go with simple 

materials and 


colors.” 
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Visibility of Shoes 


The influence on fashion 
in footwear of the length 
and shape of the skirt is 
being more and more real- 
ized. The barrel skirt em- 
phasizes the footwear worn 
to a greater degree. 


A Factor of Style 


In walking the barrel skirt 
has the effect of drawing up 
on the leg with each stride. 
When a lady sits down the 
revealment feature is more 
apparent—all to the ad- 
vantage of pretty shoes. 
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HE trend of fashion in footwear is more and more toward lightness, trimness, and 
T a proper balancing of the lines of the last with the height of the top and the pose 
of the light Louis heel. Real style is in the making these days and it keeps pace 

with the value of the materials used and the price that must be asked. 

In women’s lasts these points have been noted as having a direct bearing on the 
trend of style. There is a call for the Spanish arch effect which carries a heel from 17-8 
to 20-8. With this height the modeling of the shank must be perfect and the pitch of 
the heel in direct alignment. It is necessary also to narrow and trim the toe, for the 
weight of the foot is carried on the ball, waist and heel. A good deal of thought must 
be given in lasts of this sort to the pressure at the waist line and throat. The arch of the 
foot is emphasized in this and the beauty of line in the ankle is made most apparent. 

The development of covered Louis heels is one of the most remarkable points in 
style building this year. Louis heels are to be noted in the full run of shoes from turns 
to welts and even to McKays. There is something about the graceful line of the Louis 
heel that makes it a stronger selling proposition in the advance samples. 

In heights of tops we have long emphasized the fact that when skirts are short 
boots are invariably high. We look for the nine and ten inch tops in high novelty styles 
in the lace pattern to lead for the advance season with some tendency toward the slant 


Clever Summer effects—the white 
kid pump by George W. Baker Shoe 
Co., Brooklyn, and the tan calf and 
light tan kid by Alexander, N. Y. 
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Silks Very Popular Dainty Effects Lead 


Footwear is more feminine than 
ever before—you can see it on the 
bottom ‘effects especially in the 
Louis heel, which is usually of 
wood and covered in material 
to match the upper. 


With silks in the lead—for 
Paris finds that material more 
plentiful—look for lightness in 
dresses and with fluffy, flowing 
materials the footwear must be 
fine in material and trim. 











top in the eight inch pattern in button and in fabric models. The utility of cloth in the 
extra high pattern must be studied out in relation to the wear thereon, due to the nar- 
rower hem of the barrel skirt. 

All materials will be good, for the trade is learning that in diversity there is safety. 
Kid, calf and patent remain the most popular vamp materials—and for safety it is best 
to order these materials for vamps where cloth is the principal feature of the boot de- 
sign, instead of ordering boots all-cloth. The vamp gets the greater wear and also the 
pressure of the foot and as feet vary in contour and in so many cases differ radically 









All gray buck boot, with dark 
gray inset, by Edwin C. Burt Co., 
N. Y. Patent vamp and royal 
purple.upper to match the color in 
coat worn. 























BOOT AND SHOE RECORDER March 3, 1917 


w 


I 





Heights of Tops Swing and Dash 


We have long emphasized nine Hy There is a stylespirit to the 
and ten inch tops—it prevails new costumes and it is expected 
today in the best lines and looks : : that footwear will follow the 
as if they were scheduled for a j; snap and ginger in lines, fabrics, 
long run. ‘ - patterns and lasts. 


i 


from the last, the effect of bulging sides would prejudice the cloth pattern quicker than 
any other one thing. 

The textiles noted in samples made up for the advance season illustrate the won- 
derful possibilities in materials other than leather. All sorts of fabrics have been selected 
and the figured patterns in colors have a harmony that assists the development of the 
idea of costume footwear. The trade has well learned the disadvantage of the heavy 








A fine gray buck, full quarter 
boot, of a silver hue over patent 
kid—we purposely put on . the 
“barrel skirt back to illustrate 
where the wear comes with the 
new skirts’’” Original by Shaw 
¢ Feder Co., Cincinnati. The 
full vamp boot hasa fine ribbed 
silk top in champagne color. 
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Checks and Effects Cloth and Designs 


A riot of color in costumes helps 
to swing cloth into prominence 
as a footwear material. To note 
its progress is the need of every 
merchant. 


Everything from  shepherd’s 
check to outline effects in vivid 
hues—for the distinctiveness of 
the costume is the great feature 
of women’s dress from now on. 








brocaded fabrics of five years ago and has adopted lighter weight textiles and reinforced 
the backseam by stays of the same color as the vamp. This is an important point in the 
selection of some cloth shoes, for the very lightness of the material makes it necessary 
for some leather safeguard to be used as a protector. 

With costumes in a riot of color, there is every indication of more color than ever 
in advance season footwear. In this number, we purposely say very little on the subject 
of staples, for the majority of merchants are well stocked on standard patterns. To men- 
tion at length staples is but to give repetition to what is generally known and to empha- 








WU 


For the woman who cannot wear 
high Louis heels this semi-sport 
effect on the left of cordo-calf and 
brown whipcord cloth is an index 
v style possibilities. Shoe by 

aelrich, Eyre § Co., Brooklyn. 
The other F see in button 
that new French throat—note_ its 
introduction into regions where 
short vamps once ruled. 
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The Vogue for Sports aN Clever Fashion Idea 


With the O.K. of Paris To make an extra cos- 
on sport clothing—though , - tume necessary—the sport 
the Parisienne is far from a ; motif was developed. Now 
being in sportsmanlike mood A y w we have it rightly placed 
—look for a profusion of ’ 4? ‘ Ce / ) with everything from hat 
colors in mid-Summer. : J > | : to footwear in harmony. 

U (7 ‘ sees 


\ 
\ 
\, 
\ 


size the question of price. In real style footwear, price is secondary for the trade has 
been cognizant of the natural increases in all materials and fully realizes that further 
increases are inevitable. 

With colors of a lighter hue, look for silver grays, beige, fawn, champagne and the 
latest novelty color, Shadow Lawn green. In fabrics it is possible to get close matching 
of colors and in the development of these materials the advance season holds great 

romise. 
F White will continue strong, for it is true that the all-white boot fits in with any 
Summer costume. White is the standard Summer color and in July and August it should 


Silver gray to match the silks 
of the day and in kid and cloth. 
On the right a gray whipcord fabric 
in gray with steel gray trimmings, 
by Joy, Clark § Nier Co., Inc., 
Rochester, N. Y. 
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For the Beach 


When the bathing suit people 
found out that fashion publica- 
tions and newspapers wanted 
pictures of merry maidens, etc., 
etc., they developed new de- 
signs and charged accordingly. 


New Profit Makers 


Now to keep in line with va- 
riety in bathing costumes—and 
most are designed to stay out 


of the water—the specialty men : 


have designed all sorts of sandals 
and strap effects in materials. 





naturally lead. It is best to use the term fabric in connection with white footwear and 
never the use of the term canvas. 

Most of the boots show refinement in perforations and fancy pattern effects. Con- 
trast stitching is being quite generally used, as well as in many cases delicate inserts 
and underlays. 

The whole quarter boot is particularly strong through the fact that trade has had 
a surfeit of foxed and whole vamp effects. The whole quarter boot must be fitted ac- 
curately but with the glove fitting materials now used in the lighter weight bottom 
effects the model looks good for an extended run. The forepart foxing should follow 
around the throat in a graceful curve, for in the whole quartered boot the straight line 





Costume footwear—on the left 
dark gray kid vamp with top 
in vari-colored designs over slate 
base—bag to match, by Upham Bros. 
Co., Stoughton, Mass. Light gray 
kid vamp with fabric upper figured 
brown and green in perfect blend 
with entire boot effect, by John 
Foster Co., Beloit, Wis. 
































ib 
to 


AND SHOE RECORDER _ March 3, 1917 





= 
m4 


Outdoor Activity New Footwear 
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The boot with the strap and 
puttee top was the most original 
pattern of the past year. The 
girl in riding habit herewith is 
wearing a.pair adapted to higher 

a4. pattern for a riding costume. 





Participation in sports and 
the greater radius made possible 
by the automobile is making out- 
door footwear in greater demand 
each season. The use of spats and 
spat effects is an outcome. 
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is inharmonious. In the place of overlaid tips fine shoemakers are putting perforations 
into the vamp leather itself and the effect is most artistic. Putting the ornamentation 
within the leather itself is good practice and is worthy of being made use of generally. 

The slant of tops is away from the mid-winter design of the pointed back, being 
now just the reverse in carrying the point up the front. The new skirt effects may have 
had some influence on the new cut of the top but the design also holds good because it 
is different, and because it facilitates to a greater extent the fitting of high cut boots. 

In fitting room efficiency many good points have come to light. The trade has at 
last perfected the silk eyelet effect, the machine working the thread around until a per- 
fect eyelet is made. This new eyelet is particularly well adapted to cloth top shoes in 


Spats are in good form for Spri 
—over the plain pump they sell 
best in combination. Samples 
from Jandorf, Oxberry Co., N. Y. 
The novelty boot with buttons and 
buckles is termed La Madeline, 
> from R. H. Macy § Co., 
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Silver and Gold 


The metallic colors are so much 
in evidence in the evening cos- 
tumes that they find a dominant 
place in the footwear for social 
functions. The demand for orig- 
inal patterns is on the increase. 


TTT 
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Evening Footwear 


Profitable to an extreme and 
with advantages of accessory sales 
of jeweled buckles the merchan- 
dising of every slipper is on the 
increase. In pumps strive to buy 
those with snug uppers. 










that it is easier to match colors in thread than it is in enamel and the worked eyelet 
holds the material better. In the lighter leathers the eyelets are, of course, invisible but 
in cloth this feature is impossible. 

Consider the points of lightness, trimness, grace of outline and the harmony of 
the elements of good shoemaking with the expensive materials used. If you purchase 
fabrics see to it that the materials themselves are not shaded because of price, for real 
merit must be in the fabric to get the service desired. Now is the time to forget that 
in novelty footwear there is any such thing as a fixed length of time of durability and 
service. In an era of high style there is safety in good selling sizes, so don’t buy too 
many end widths. A number of selections of different designs is safer in novelties than 
a splurge on any one pattern which is of a fashion valuation, and susceptible to the whims 
of lovely woman. 






White calf bracelet slipper by 
Nathan D. ge Shoe Co., New- 
buryport, Mass. Pink satin vamp 
with fancy metallic thread top in 
irridescent colors—an opera boot— 
by Hazen B. Goodrich § Co., 

averhill, Mass. ee 


—— 
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ADVANCE STYLES FOR MEN 


In the development of advance styles in footwear for men, 
practically the only element possessing a degree of certainty 
is lasts. Here indeed is the basic style quality both in men’s 
and women’s lines, with patterns of course a strong second. In 
materials there is promise of variety, with no unusual run on 
any single product, but with a greater use of all materials than 
ever before, due principally less to a marked demand than to 
the economics of a situation which has helped popularize ma- 


terials less favored in other years. 


Allied with materials is the question of colors, and these will 
continue approximately without change—black, dark tans‘ and 
cordovan shades—except for the growing trend to combinations 


as a part of the development of novelty in men’s patterns. 


trast both in materials and colors between 

vamps and tops. Sample lines show a stronger 
development of fabric tops, improved in quality 
over former years, in black, brown, gray and the 
pastel shades, sometimes plain, sometimes bound 
in leather in color to match the vamps; and this 
development has led to a wider favor for the 
button: fastening, which will be shown in many 
manufacturer’s lines for the coming season. 


ie THESE NOVELTIES are to be seen con- 


Depth of colors holds good in footwear for men. The upper model is of cordo- 
calf and particularly note full quarter with perforations to give idea of foxing. The 
lower model has dark tan calf vamp and a lighter top of tan seal grain. Selected 
from line of E. T. Wright § Co., Inc., Rockland, Mass. 
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UPPLEMENTING FABRIC COME COMBINATIONS 
S in harmonizing colors of calf, kid, seal grain and pebbled 
leathers. The merchant who anticipates a development of 
novelty in footwear for men, as a logical complement to the 
established novelty in women’s wear, will generally be working 
along safe lines. 
Some manufacturers believe that last season’s vogue for 
genuine cordovan leathers has passed partly because of inher- 


ent qualities which have not endeared it to wearers on the score 





of foot comfort. Cordovan tan, however, is a notably strong 


color in the Fall lines, and cordovan-calf will take over a good 





part of last season’s favor for real cordovan. 





nny 


LTERNATES FOR LEATHER ARE 
DEVELOPING purely along prac- 
tical lines, and with one or two ex- 


ceptions imitation leather has not ap- 





peared in uppers or linings. Factory stock 
departments, however, show a use of com- 


position insoles, and a remarkably wide use 


of rubber or fibre composition soles and 
heels—a tribute to the merits of these 


products as impressed by the campaign of 
education that manufacturers have carried 
on. 


The possibilities of originality in patterns is shown on this page—for cleverness 
they are to be commended. The upper model by James A. Banister Co., Newark, in a 
whole vamp, wing tip, of cordovan, with foxing insert in cordovan and top of cordo-calf. 
The sport oxford is of mahogany pebbled calf and natural pigskin, by Forbush Shoe 
Co., No. Grafton, Mass. 
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MARKED DEVELOPMENT IN LASTS is the showing, 
A by many manufacturers, of shoes with sharply pointed 

toes, carrying long foreparts, 244 extension. These toes 
are generally of the flat recede type, and in silhouette are some- 
what reminiscent as to foreparts, of the so-called “‘Picadilly”’ 
and the shoes of a decade or more ago. With this development 
comes a semblence of widening the outside of the shoe at: the 


ball, and even soles with a moderate extension edge. Whether 


this last note will prevail, however, is something to consider 








seriously, as trim masculinity in shape is the keynote of advance 





style. 


ANY MANUFACTURERS ARE EXPERIMENTING 
M with the fitted shank, to fit men with high-arch feet, and 
in making up these shoes they are narrowing the shank 


and shaping it over towards the outside of the foot. 











N THE MATTER OF PATTERNS 
| and decorations, examination of the 

representative showing in these pages 
tells the story of plain patterns and a fair 
amount of perforations, etc., or fancy pat- 
terns and very little decoration. 

In patterns, some primary features in the 
new styles are the unusually high throat, 
which makes for better fitting and appear- 
ance; more combinations, making for a 


more even use of all available materials. 


Buck and calf in harmonizing colors are indicative of possibilities in novelty shoes 
for men. In the upper model by the O’ Donnell Shoe Co., St. Paul, Minn., we note a 
clever vamp perforation and a perfect blend of rich brown colors. The other shoe is 
of cordovan colored patent leather with brown fabric top, and is a novelty from the line 
of Emerson Shoe Co., Rockland, Mass. 
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OES MORE POINTED than heretofore; a strong- 
i i er tinge of novelty—in materials as evidenced by 
seal and fabric and even cordovan—and other 
colored patent leather; and in patterns as seen in a 
stronger showing of the brogue bal or full quartered 


boot, and in decoration, which, while simpler in design 


than last season, is noticed in lines of small perforations 


and in stitching which contrasts in color with the ma- 





terial in the shoes. 

Summing up, the keynote of men’s styles, a new trend 
in lasts; and, as in women’s lines diversity in materials 
and patterns. The advance style situation in men’s 
footwear this season differs from other years, in that 


diversity is the keynote, and this fact may cause some 





confusion amongst those who look for a stabilized trend, 


as in other seasons. 


season’s business as a result of this new 

development and buys with a full appre- 
ciation of the trend will not be disappointed in 
this day of prosperity. For too long has con- 
servatism been the keynote of the men’s side 
of the store. If the coming season is any cri- 
terion the future will call for the injection into 
men’s shoe merchandising of a little more liber- 
ality, imagination and vision. The new art in 
footwear i is now lightening and brightening the 
men’s shoe business. It behooves merchants to 
weigh every bit of style information available 
and do whatever is necessary to anticipate pub- 
lic favor if they are to be merchants in today’s 
sense of the word. 


fe MERCHANT WHO LOOKS for a big 


The novelty feature in men’s early Fall boots will be the button boot—note the 
cleverness of this high throat model with the military boot back. The top is of close 
woven buck cloth. In the shoe on the left, the all calf one, the big feature is the high 
arch developed in the last and the pointed toe. The ability to put a real arch spring 
in shank and leather is credited to Whitman § Keith Co., Brockton, Mass. 
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Buttons, Buttons--All Sorts of Buttons 


A Development in Garment Accessories Which May Have an Influence 
in Footwear 








ROM Paris the information comes = —===== 7s] Some buttons are flat with lustrous little 
that buttons are inthe ascenden- § — x round spots on one side and some have 
cy. The couturiers are design- § fine ridges following the outline of the 
ing a great variety of costumes 5 disk. Black buttons with a rim of dull 
and using as ornamental accessories but- f gold and some in deep toned rose.” 
tons of many colors. The individuality 
of the costume, it is said, can be made 
more pronounced by the selection of dis- 
tinctive buttons in all sizes and shapes 
and colors and patterns. The disposition 
of the buttons is left to the ingenuity of 
the designer. They are found on belts, 
sleeves, hats and every place where a 
button can be either useful or ornamental. 


A Point of Caution 


Not that there is expected a revival 
of buttons in colors to match the buttons 
used in costumes but the hope is expressed 
} that, in the colored shoes made up, that. 
proper attention will be paid to the match- 
ing of the buttons with the topping. In 
too many lines of shoes do we see buttons. 
many shades off from the color of the 
topping, giving in effect three colors in 
the shoe as for example, black for the 
vamp, silver gray for the top, and steel 
gray for the button. The buttons are 
made too conspicuous for they are but a 





Utility of Button Disregarded 





It matters little to the designer as to the 
utility of the button. Unusual buttons | 
are to be noted and we take from the | 
text in the Spring Pattern Number of 


























Vogue, under the title : “Buttons of | | detail of the shoe, and as fine footwear 
Leisure’ —a few lines as to costume means attention to detail the point of 
buttons. ‘Flat, round buttons of almost \ 5 harmony should not be lost sight of. 

all kinds are smart.’ “Buttons are |. ne 1 , 

ridged and mottled in color wherea plaid _— Early Spring Costumes 
material is used. Some buttons are Skirt and gaiter in one- With New York women, while a few 


slightly concave with exactly the same _ piece patented garment. very smart dressers are wearing an all 
shade as the red-violet velours on which From Maison Bernard, plack shoe, women are favoring the shoe 











they are used.” “Concave buttons are mae See with a black, tan or dark brown vamp 
very smart this season, some of them are with tops of dark gray, golden brown, 
so deep that the button is almost cup or medium shades of tan. A number of 
shape. Then there are buttons in iron women are wearing black pumps with 
gray to match the soft faille of the gown. and without gaiter tops for street, wear. 
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(Illustrations from Vogue—Shown Through Courtesy The Vogue Company, New York 
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Model wearing gray taffeta suit with) 
costume boots in gray kid and tops in 
fabric to match bag and 
collar and cuffs. 
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Costume Footwear Follows Fashions 


Significant Development Explained in “Recorder” Fashion Show at 
Pennsylvania Convention at Bellevue-Stratford, Philadelphia 


President Lazarus—“‘In fitting wind-up to the convention we are 
to have an opportunity to note the development of style and that 
fashion in footwear goes hand in hand with fashion in costume. 
This exhibit has been prepared by the “‘Boot and Shoe Recorder” 
and I now take pleasure in introducing a man who needs no intro- 
duction in Association work, and yet for the purpose of bringing 
him before you, I now present Arthur D. Anderson, Editor of the 
“Boot and Shoe Recorder’’ on a subject of great importance.” 


The Editor:—This convention has been both educational and 
inspirational. I wish that every shoe merchant reader of the 
‘Recorder’ could have heard in person the leading men of the 
industry who have gathered here for the spread of knowledge. 
The paramount thing to do today is to implant in the minds of 
retail shoe merchants the fact that fashion is in part inspiration 
and in part imagination, and that what is termed the “sense 
in style” comes through a wider knowledge and a breadth of 
vision. That is why the “Recorder” is so well situated to give 
the shoe merchants of the country authoritative information 
on the trend of. style in footwear and its relation to fashion in 
feminine and masculine apparel. 

Co-Related in Fashion Information 

Through the facilities it possesses and through family re- 
lationship with the Dry Goods Economist, The Drygoodsman 
and the Dry Goods Reporter, it gets at first-hand advance 
ideas, and can vouch for the correctness of them through having 
these authorities at its command. With offices in Paris, and 
London, and correspondents dotted all over the world, it can 
accurately portray the internationality of style, and this self 
same correctness makes for confidence, reliability, and authorita- 
tiveness. 

A New Era in Merchandising 

So much in preface. Now to the subject in hand. We are 

entering a new era in merchandising—the ‘“‘style age,” one 


By THE EDITOR 





might term it, and if you will note the cycles of development in 
this country, you will see that we move on in fairly well-defined 
periods, the last two being the machinery period and the pro- 
duction period, the prosperity of both being influential in pro- 
ducing the style period which we are now enjoying. 


Better Taste in Costuming 


There is getting to be a better appreciation of good taste in 
costumes and in footwear and the shoe merchants are benefiting 
thereby. Womankind realizes the advantages of femininity in 
her attire and the'result has been neater, trimmer, and more 
beautiful footwear to harmonize fittingly with elegance in 
costumes prevailing. Some shoemen figured that the war 
would have the effect of stimulating a. demand for masculine 
types of footwear, because of the world wide influence of the 
war upon apparel as well as thought, but the result has been as 
follows: 

The War and Femininity 

The women of Paris, of London, of Berlin and of Vienna have 
learned that the men who are doing the fighting want to find 
when they return from the front on furloughs, that the women 
are just the opposite in every respect from the grim severity of 
the fighting line. Women therefore don the finest of fabrics 
and in every way preserve that femininity which is the antithesis 
of the mental condition of the men. In Paris femininity is 
greatly to be noted, and inasmuch as the garments designed 
there are mainly adapted for American consumption, you can 
right well note that there is every indication of elements of 
grace, beauty, color and softness in attire and by reflection in 
footwear. 

Woman has become more companionable here as well 
as abroad, and social life is on the increase with club life 
on the decrease. Woman is enjoying a prominence in a circle 
where her charms are modestly revealed more than ever before. 
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The New Status of Footwear 


It is natural therefore in this period of feminine fashion for 
us to consider the status of footwear, as evinced in the develop- 
ments of the last two years. To put it briefly, sometime ago 
women centered their attention on big feathered head-gear, and 
then you will remember the huge sleeved waists, then the empire 
effects, then when hips were emphasized, then the tube skirt 
effect, then the slit skirt and finally the hem of the skirt, which 
became wider, and soon so extremely circular that it was found 
necessary to shorten the skirt to get an effect that was not in 
itself ridiculous. Thus we came to the period as emphasized 
by the “‘Recorder”:—‘“‘Short Skirts are Youthful.” 

Here was illustrated on the model the difference between the 
old and the new school of thought, in one where the only proper 
posture for a lady in sitting was with both feet on the ground, 
and then the later date position of sitting 
with the knees crossed—a little point, but 
how significant to the shoe business! 


Short Skirts Are Youthful 


Now just what effect has the short- 
ening of skirts had upon footwear? - Just 
this. With short skirts, shoes are made 
conspicuous, and as pointed out in the 
development above, the points of at- 
traction have gradually dropped from 
the headgear until it has reached foot- 
gear. This latter period is the one we 
are now enjoying and from present indi- 
cation fashion in footwear is scheduled 
for an extensive run. 


Style in Footwear Just Touched 


We have hardly touched style in 
footwear. We have but experienced the 
first rudiments of it. We have given 
practically no thought whatsoever as to 
the harmony of footwear with costume. 
We say this advisedly for in the majority 
of shoe stores there is not a single in- 
dividual who knows the proper relation of 
color with color or fabric with footwear. 
The time is not far distant when every 
woman will want her footwear matched to 
her costume, and she will make it a point to 
wear or bring in that costume when she is 
making her footwear selection. The sale 
of costume footwear will mean better 
merchandising and a closer study of 
fashion. We look to a time when 
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have found it very undesirable to have all of their clothes made 
with one dominating influence, as there would be too much 
similarity in the women’s garments to supply the popular demand 
which is for variety. Women nowadays do not all want to‘look 
alike. They realize that certain types of figures require certain 
types of garments, and that what is becoming to one person is 
frequently quite the opposite when worn by another. Further- 
more, they do not wish to attend a gathering and look arojnd 
and find their friends wearing almost the exact duplicate of their ° 
own dresses. This is one of the reasons for the diversity of 
style which will probably continue for many years to come. 


No One Style Dominant 


‘As our style inspiration comes from Paris, it can be readily 
seen that there are many reasons why no one particular style 
could dominate over there. The mili- 
tary influence, while not very marked, 
has some effect on women’s clothes and 
consequently the Russian and Hindoo 
influence is noted to a considerable de- 
gree. Russian styles are very pic- 
turesque and becoming and have been 
with us for some time. This is noticeable 
in the Russian blouse, Russian turban 
and Russian embroideries. The Hindoo 
influence is noticeable in the skirt 
treatment, which has the fullness of the 
skirt caught under the hem, giving the 
effect of the trousers of the Entente, the 
Allies and Oriental troops. The Japanese 
inspiration is also noted to some extent. 
In this direction may be mentioned the 
kimono sleeve, coats and dresses as well 
as the Japanese embroideries. 


The Value of Inspiration 


There are also a number of garments 
showing the Classic or Grecian garments 
of the Directoire period; this is noticeable 
in the draperies as well as in the high 
waisted effects and the straight simple 
cuts of many of the garments. The 
silhouette or figure line, is the most 
important fashion feature of the season, 
as clothes have to be built to carry out 
the modish silhouette. At present there 
is a war going on, so to speak, be- 
tween the straight line silhouette, which 
has been with us for the past season, 
and the barrel silhouette, which is striv- 


fashion shows and fashion photographs 
will pay attention to the relation of foot- 
wear to the costume, instead of utterly 
ignoring this important part of the at- 


Miss W in evening dress of irridescent 

chiffon and silk—with Helstern bracelet 

slippers, beaded and colored, with hosiery 
to match footwear. 


ing very hard to make a place for itself 
in the fashion world. The straight line 
silhouette has been accepted very gener- 


tire. Footwear has been for too long a 

time the final makeshift and the rush 

selection made just prior to the function where it is to be 
worn. It is within the possibilities of the trade itself to 
remedy this by a presentation of footwear so attractive 
with costumes as to impress fashion leaders with the 
desirability of having all of their attire in harmonious accord. 
We urge merchants to study in connection with the “Recorder” 
such publications as the Dry Goods Economist, Drygoods- 
man and Dry Goods Reporter, so that} they may be able to 
properly co-relate fashion and footwear. 


Variety in Fashions and in Footwear 


For specific information you will note that many influences 
affect women’s dresses at the present time. This is due to 
several reasons—first of all, manufacturers and merchants 


ally, as it is most becoming to the aver- 
age woman. 


What is the Barrel Skirt Like? 


The barrel silhouette, on the contrary, is not only a radical 
change, but is very difficult to wear. This silhouette takes its 
name from the barrel and the fullness is introduced from just 
below the hip line to the knees. As is always the case, however, 
radical innovations are hard to introduce, and it takes con- 
siderable effort and time to bring about their adaptation. The 
better manufacturers wisely study ‘new changes and when 
they find that they are too radical they modify them, which is 
now being done with the barrel silhouette. These modifications 
are meeting with fair success with the women who are interested 
in styles, but the more practical woman has still tabooed them. 
While the barrel silhouette is noticeable mostly in the 
skirt of a costume, it is even being carried out in 
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some of the suit jackets, separate skirts and many of the 


gowns. 
What the Barrel Skirt Does 


In mention of the barrel skirt the thought comes instinctively, 
just what is its influence on footwear? To narrow the hem of 
the skirt is to give an effect in walking of the skirt pulling up on 
the boot top and calf revealing an inch or more of stocking with 
each step. The revealment of hosiery with each stride is subtly 
attractive and the barrel skirt certainly emphasizes the need of 
attractive footwear. 

Diversity in Materials 


On the subject of attractiveness in footwear and of variety of 
costume it is well for the.indusiry to take full cognizance of the 
fact that what is needed today is diversity of materials. The 
shoe trade has long erred in plunging on one sort of stock to the 
exclusion of all others. Not long 
ago we went through a calf period; 
then cordovan; then kid; then buck; 
and as cloth is the natural follow- 
up, we are likely to over-indulge in 
that material. Remember that the 


principle of fashion is individual 
distinction with extreme popularity 
shunned. Once you get too many 


people indulging in a fashion and you 
find that its commonplaceness makes it 
no longer desirable. The shoe industry 
might well pattern after the garment 
trades who have learned that variety 
is to be desired and that newness 
comes in general characteristics and 
individual variations thereof. 

The “Recorder” is to advocate 
most strongly that diversity in ma- 
terial means a greater success for 
the whole industry and fewer shelf 
warmers to the individual mer- 
chant. I want to particularly em- 
phasize again and again that thought 
of diversity of materials and the 
proper utility of all of them, calf, kid, 
cloth, patent, etc., etc., for they 
deserve a place in footwear whether 
they come off an animal’s back or 
are man made. 


A Time for Vigorous Designing 


With costume footwear, we look 
forward to a period of vigorous de- 
signing and some appreciation of the 
real merit of shoe creation. I be- 
lieve, it was Mr. Harper who some 
years ago made the remark that 
before long shoes would be designed 
by experts who made a study of appropriateness of materials 
and design. I think that we can safely say that we are just 
entering the zone of intelligence. For too many years have we 
been imitative shoe men! Surely the need of the day is for study 
of design and of material and of the place of both in footwear. 
This rule holds true that if fancy materials are used the patlerns 
should be simple, and if simple materials are used the patterns may 
be fancy. 


Paris Says Sports are Good 


Our Paris office informs us that as New York is interested 
in sport costumes therefore French designers have made a 
special feature of these costumes in the February openings. In 
addition to the very smart skirts which just clear the tops of the 
ordinary 9 inch boot, novelty has been given by the creation of 
colored geometrical designs instead of simple stripes. 


This 
























Miss X in a shadow lawn green costume with 

green- costume footwear to match embroidery 

in waist, collar and cuffs—true harmony in 
colors. 
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novelty will tend to increase the duration of the sport costume 

as a fashion idea. The interest is in high colors, among these 
are various shades of gold, bronze, apple green, mustard, absinthe, 
chartreuse, rose and Wilhelmina Blue. For street costumes, 
however, there is a tendency for the pastel colorings such as 
beige, tan, straw, and various shades of grey. White is expected 
to be very good during the Summer as well as white combined 
with black, or white with colors. While blue suits and dresses 
are expected to be worn to some extent this Summer, nearly 
all of them will be enlivened by an introduction of white or 
colored collars and cuffs of colored embroideries. 


The Features Emphasized 


As a final costume of the display, five of which illustrate major 
developments in costume and its relation to footwear, I present 
with harmonious evening attire a creation of Helstern of Paris, 
in the shape of a bracelet slipper. 
As you have noted, the first model 
showed a morning suit with shoes 
in beige and brown; the second 
model, a simple luncheon dress in 
shadow lawn green, with all fabric 
shoes in the same material; the 
third model a taffeta suit with gray 
vamp and vari-colored upper in her 
footwear to match elements of the 
same design in the taffeta collar, and 
a gold sport suit with boot in yel- 
low and ivory leather, and finally 
with the blend of colors an evening 
costume, this artistic vari-colored 
bracelet slipper. which is highly re- 
garded by the best authorities in 
dress abroad. From many pairs of 
shoes these five designs were selected 
to harmonize with costumes reveal- 
ing in straight-line silhouette the 
barrel effect, the short skirt 
and the very short skirt, and 
the evening costume. Em- 
phasis has been placed upon 
the need of merchants study- 
ing both costume and foot- 
wear and for their becoming author- 

ities in the new thought of mer- 
chandising instead of technicians in 
the stitching of uppers, the finish of 
sole, and the trim of edges. 


In Proper Credit 


Now all these beautiful gowns, 
these beautiful shoes—yes, and 
these beautiful models—have come 
from somewhere. To Philadelphia 
goes all credit for the ladies, for 
one of whom I am indebted to 
our good friend A. H. Geuting. 

The costumes were a more difficult problem, as: I discovered 
when I ran up against inflexible rules regarding the use of 
gowns for display, but a visit to Gimbel Bros. lightened a prob- 
lem that was beginning to look gloomy. Theirs is the credit 
for the costumes you have seen, and I am sure that we all are, and 
should be, appreciative of their cordial co-operation. 

R. J. Walsh of the Dayton Last Works, has co-operated 
heartily in having made up for the purpose some of the fine 
examples of art in footwear that I have shown and his experience 
has been invaluable. The matched shoe and costume effect 
developed in other of the fabric top and all fabric shoes was 
created in the shoe factory of Upham Bros. at Stoughton, Mass., 
and the degree of their co-operation is shown by the fact that on 
Thursday last, when they consented to build shoes illustrating 














Prepare! Make ready by making your store the Shoe 
Store whose advertising counts most of all. If you “‘play Shoe 
tag’”’ or lag, you lose. If you begin to use ‘‘Recorder’’ 
shoe cuts today you start ahead and you'll keep ahead. 
The cost is small. Results will count and trade will mount That Ga 
surprisingly at the matchlessly low price of 25 cents each! 
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No. 234, 25c. 


Fine Form in Footwear 


Nothing is quite so gratifying and satisfying as footwear which, while smart 
and stylish, does not offend a woman’s good taste or transgress on her comfort. 

Our new season’s showing of favored shapes and novelties meets Fashion’s 
decree of the short skirt bravely and reveals a woman's good taste at its best. 

For morning, noon and night—for women whose judgment never errs in mat- 
ters of foot-form—for $7 and $8 a pair. 





Insert Your Store Name Here 

















Editorial 


For Your Store 





Experience has taught this store one big thing, namely, what not to do. 
A single false note, such as misrepresenting quality or misquoting values, 
and the good done by the true notes we’ve struck before is all undone. De- 
ceit and disbelief are boon companions. 





We are learning something here every blessed day. If we stumble, 
fumble or tumble it puts us on our guard, and keeps us alert and cautious. 
There is no point at which we can conscientiously feel that-we’ve done 
our best, and so can rest and let “things run themselves.” What noi to do 
is quite as important as what fo do—in a store as well as in our lives. We 





shall never stop learning here. 


Be Sure te REMIT WITH ORDER and Avoid Delay 











Cuts 
in Trade 


Well begun is"half won! The indifferent store only at- 
tracts indifferent trade. “Don’t care’? brings you no- 
where in particular. If you want to win you must pitch 
in and be individual, not indifferent in your advertising. 
**Recorder’”? Shoe Cuts have permanent value because 
they attract and hold permanent trade! To make a 
good start you should start using them today! 
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Shoe Sense 


Look out for the little growing 
feet and in riper years they will 
look out for you. Let healthful 
footwear for the children be your 
first thought—and last—where 
abounding health is concerned. 


Our new Shoes for boys and 
girls are strong not only in their 
a healthful features, but in 
all the points that make shoes 
wear long, such as stout, flexible 
leather and careful workmanship. 
$3 and $4 a pair. 


en 








No. 236, 25c. 


MAN is certainly going 

some when he goes out of 
this Store without fear of the 
smartness of style and the quality 
of the workmanship in the shoes 
he gets from this’ new Spring 
stock. 

Easy on the feet and the pocket- 
book too, at $6 a pair. It is 
easy to put doubt to rout if a 
man buys his Spring shoes here. 








No. 237, 25c. 


Refinement 


In the simplicity of many of 
the exclusive models in our Spring 
footwear, has the distinction 
which stands for refinement—it 
is the key-note of their charm. 
Women who covet grace and 
beauty in Shoes need seek no 
farther—it is here! 

Two smart and correct models 
are illustrated above. They in- 
dicate the refinement of the lines 
that characterize the exclusive 
modes that are ready for the 
approval of Women of Fashion 
here at $7, $8 and $10 a pair. 


Shoe Store Salesmanship 


Good Will 





Whenever for any reason a successful business changes hands, 
one of the most important considerations in determining the 
purchase price is GOOD-WILL; in many instances it is a far 
more important factor than all the physical assets. 

Just what is this ““‘GOOD-WILL” that is so valuable? It 
is the cumulative value of a definite policy consistently fol- 
lowed for a long period of years, a policy builded on a close 
study of the needs and desires of the customer, a policy having 
in mind at all times a satisfied customer and with the thought 
of “Service” asits motto. Policies of this kind definitely planned 
and followed, eventually become traditions, and these traditions 
make stanch customers, the kind of customer who can be de- 
pended on to stick to a store as long as it lives up to its tra- 
ditions. 

It is comparatively easy to map out the right kind of a policy 
for any business, but to adhere strictly to the lines laid down 
until they have become traditions is quite another matter. 


The store whose settled policy from start to finish is satis- 
fied customers and who allows nothing to stand in the way of a 
strict adherence to these policies is adding to its prestige day by 
day, the attitude of its salespeople determines very largely 
how successfully its policies are carried out. You must learn 
first of all SELF CONTROL, you must be masters of your- 
selves and must learn to consider unpleasantness on the part 
of a customer in an entirely impersonal manner, be patient, be 
agreeable, no matter how trying the customer is, ‘keep smiling, 
remember the minute you lose control of yourself you not only 
offend a customer, but you unfit yourself for the next 
customer. 

Adjust complaints quickly and in a most cheerful manner, if 
they are beyond your authority refer them promptly to your 
superior; nothing annoys a customer more than to be kept 
waiting when she has a kick to make, every minute’s delay will 
make her more exacting in her demands, 


Acceunts Cannot Be Opened for These Nominal Amounts 
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Mr. Shoe Merchant: 


1 dems are the big distributor of Men’s Shoes. 


Ts manufacturers have called the shoes they made by vari- 
ous names and advertised them to the General Public. 


Ts story in all cases has been about the same. 


fhe mode of fastening or adjustment is either buttons or 

laces. 

ig bya NG new that is practical in Men’s Shoes has been devel- 
oped in the last twenty-five years. 


Au the changes that have occurred have related to the | 


shape of the toes, color and combinations of the leathers, 
kinds of leathers, installment of arch supporters or cushion inner 
soles, or some changes in the toe caps, fancy trimmings or some- 
thing freaky, etc. 
Bu: nothing new for the comfort and convenience of the 
man with the normal foot who wants to wear a good- 
looking, stylish shoe has been developed. 
[E: Mr. Merchant, you wanted to offer your patrons a shoe 
that would be in keeping with the present day styles of lasts 
or shapes, and at the same time give them greater comfort, 
greater convenience, neater and better dressed feet, 


What Would You Suggest? 
Have You an Idea? 


Gucs a shoe must be discovered. Put your ideas down on 
paper and send to 


“NEW IDEAS” 


Care of Boot and Shoe Recorder Pub. Co., 
207 SOUTH ST., BOSTON, MASS. 
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costume footwear, they put in the works an order for the samples 
which you have seen, and which have just been delivered to me, 
today. Hosiery is so much a part of the merchant’s stocks 
today that I wish to credit Emery Beers Co. maker of Onyx 
Hosiery for their co-operation. And in the measure of things 
my thanks are expressed to the merchants here present for the 
opportunity of expressing thoughts right in line with the edi- 
torial program of the “Boot and Shoe Recorder’’ to make mer- 
chants better and business more remunerative. 


All Materials Should Be Used 


By CHAS. P. VAUGHAN of Dungan Hood & Co. 


The final speaker of the Convention was Charles P. 
Vaughan of Dungan Hood & Co., who spoke pertinently 
on the leather situation and also said: 

“I have followed this wonderful demonstration by 
Mr. Anderson with the greatest interest. In connection 
with one feature of this demonstration I could not help 
wondering what the situation is going to be with respect 
to the materials that are going to be used to make up 
these very fine shoes, but I think Mr. Anderson very 
tersely put the whole situation before this meeting when 
he said that it is a mistake for manufacturers and mer- 
chants not to consider all the materials which are at 
their disposal and to make good use of them all, and not 
run first to one material, which will stimulate its sale 
and price, and then discard it for another article, and in 
that way always using an article to the exclusion of all 
others, and always producing a shoe which will be at the 
top of the market. 


Diversity of Materials 


**So far as leather goes, I think there is not a man in 
this room who does not appreciate the fact that kid leather 
has been the football of the trade for the last twenty 
years up to two years ago, when the styles of dress and 
the demand for properly dressing the feet of women 
made it necessary for a shift from the mannish shoe to 
the very dainty and very attractive footwear which is 





Miss 
footwear—also if each pair of shoes is to harmonize 
with costume, women will wear more pairs per day. 


W wore these boots as illustrating morning 


now the vogue. The style has been the cause of the 
great advance in the price of kid, first because the shoes 
were demanded of kid, and to add to that was the fact 
that instead of one and one-half feet being required it 
has taken three or four feet to make up ladies’ shoes of 
the present style. The effect of the style has been to 


“THE GREAT NATIONAL SHOE WEEKLY” 55 


stimulate to a very high point the price of kid leathers.. 
Added to that, it is also the fact that kid men have had 
very lean years up to the last two years, and when the 
style turned in their favor the kid men naturally, as all 
manufacturers do, made hay while the sun shone. 





Miss X in a sport costume—note the difference 

between “participating sports’ and “‘observing sports” 

—these shoes are for the latter and by far more usual. 

The shoes are of gray kid with top in vari-colored 
whip cord fabric. 


**I think it is and should be appreciated in the trade 
that so far as possible all materials which go into the 
manufacture of shoes should be taken stock of and shoes 
manufactured from those materials to as even and regular 
an extent as possible in order that the manufacturer may 
buy his goods to the best advantage and sell to the re- 
tailers footwear which will meet the popular demand 
and at the best prices. 


How to Sell Meeadaine 


Get them in quickly—set a good price—then get 
them out. Make no attempt to move exceptionally 
large quantities of a single style or type, but keep 
the new designs coming in and going out fast enough 
to prevent style deaths on the shelves. 

This was the concensus of opinion of the speakers 
at the St. Louis meeting for the organization of the 
Missouri Shoe Retailers’ Association. 

The discussion was led by Arthur E. Ebbs of 
Swope’s, St. Louis, and participated in by William 
Graham, of Hanan’s; Harry J. Fiedeler of Famous and 
Barr, Frank Ames of Brandts, J. J. Sensenbrenner and 
others. 


The Converse Rubber Co. furnishes a comfortable 
dining room and restaurant for its help, with a good 
variety of edibles furnished at cost. It also has a 
social organization connected with this department 
and a popular bowling club. Recently the office 


‘force held a very successful sleighing party. 
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Guard The Quality 


It is the dealer who sticks to known 
values and gets a fair price over what 
he pays that comes out the winner. 
Guard the quality by buying a 
standard brand like the 


Keith’s Konqueror 


SHOES FOR MEN 


Advanced Styles 


Our Fall Fashions have no su- 
periors. .When our salesmen go 
out they will have shoes to show 
of which we are justly proud. 
Our effort to produce sellers never 
slackens. The “Konqueror” 
dealer always finds himself above 
competition. 





Current Styles 


The Spring and Summer styles 
which we shall carry in stock are 
ready for the market. Our cata- 
log will be ready early in March. 
Send for a copy. Thirty-six 
styles will be carried for at-once 
shipment. Prices right. 


Tue Preston B. Kerra Sxoe Co. 


Brockton, Campello Sta., Mass. 
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This Gigantic Organization 
is back of 
“Star Brand” Shoes 


Every “Star Brand’’ merchant knows and values the prestige 
that “Star Brand” gives to his business. He knows that the 
“Star on the Heel” stands for honesty in footwear—all- 
leather—no substitutes, and the enormous growth in sales of 
“Star Brand’’ shoes convinces him that “‘all-leather—no sub- 
stitutes” is a sound policy to build on. 


ON EVERY HEEL 


Every “Star Brand” merchant appreciates in these splendid 
shoes the many fine points in fit and finish, made possible 
by being produced in specialty factories, where each factory 
turns out only certain grades, allowing the operators to reach 
the highest mark of proficiency. 


The “Star Brand” line includes over 700 different numbers 
—work, dress and medium weight shoes for men, women 
and children, offering a complete solid leather line on which 
to concentrate—and grow. 


If agency is not already placed in your town, write for 
catalog or salesman. 


ROBERTS, JOHNSON § RAND 


MANUFACTURERS ranch of international Shoe Co ST.LOUIS 











In this picture we have grouped our 25 specialty factories and 
large St. Louis distribute house. If all these buildings were 
snow t — red would form a street nearly two miles long, . 
ined on sides with factories fifty feet deep and three 
stories high. ss 10,000 people directly connected with us, 
together ™ their families, would form a city of about 35, 006 
Bb le. The Pp ond output of our f 
Pairs of shoes, whichis 6,000 pairs every working oot 
pst se a me hewnantoens two pairs of shoes every tick < in 
This will give you an idea of the size and responsibi 
St the “Star Brand” organization. 











ll 
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: Six Big Sellers 






Ready For Shipment March Fifteenth 
Terms—Thirty Days Net 


DO NOT HESITATE ze 3: se ORDER TODAY 













ee 


3) No.125 
q $7 50 


~~ 












Light Grey Kid, 8%-inch Regent lace, new Glazed Kid vamp, Silver Grey Kid top, 8%- Grey Kid vamp, White Royal Kid top, 8%- 
oval throat, imitation turn, two-inch covered inch Clermont lace, new oval throat, imitation inch Regent lace, new oval throat, imitation 


Louis heel with plate. AAto D. Sizes 3to 714. turn, two-inch | i ‘ turn, two-inch leather Louis grey finished 
Pp a =. co 7 leather Louis heel. AA to D. heel. AA to D. Sizes 3to 744. y 








Style Style 
No. 133 No. 131 
$422 $30 


iweeeese? 


Hazel Brown Kid, 8!4-inch Regent lace, new ‘ ; - F 
oval throat, Rich Fawn Cloth top, imitation Hazel Brown Kid, 8-inch Fille lace, new oval Glazed Kid, 8-inch Fille lace, new oval throat. 
turn, two-inch leather Louis heel. A to D. throat, Rich Fawn Cloth top, English Welt, White Devon top, English Welt, 1!4-inch heel. 
Sizes 3 to 74. 1%-inch heel. Ato D. Sizes 2% to 7. AtoD. Sizes 2% to7. 


EACH SHOE A PRONOUNCED SUCCESS 


The Holters Company 
CINCINNATI 
Operating The Miller Shoe Co. and The Holters Shoe Co. 
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An extract from the speech of 
John S. Kent, president of the 
National Boot and Shoe Manu- 
facturers Association, delivered at 
the convention at the Hotel Astor, 
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This resolution, adopted by 
the National Association of 
Shoe Retailers at the annual 
convention in Cincinnati on 
January 8, 9, 10, opens the way 
for shoe manufacturers to prove 
that all leather is neither es- 
sential nor advantageous. 


f the wearers of shoes are willing to turn from 
the beaten path and use shoes made wholly oe 
part of other materials than leather it es -/ 
saving of millions of dollars annually _ t én yore 
f i i tion of new ; 
footwear. It will mean the inven ge 
and new processes; the development of new ideas 


sibili s NOW 
in economy and comfort; the possibility of styles : 
; ion of an artistry in shoe- 








New York, January 17. This is 
truly a forecast of better shoes 
without leather. 


What Shall the Answer Be? 


Two great bodies of shoe men have 
agreed on one point—the old prejudice 
against any but all-leather shoes must be 
banished. Gradually, but surely, the pub- 
lic must be made to see the merits of other 
materials. They must be educated to an 
appreciation of what really makes a good 
shoe. They must be taught the impor- 
tance of comfort and long wear. And, 
finally, they must learn to practise sensible 
economy. 

But how are the public to learn these 
things? 

Just now, as never before, it is the duty 
of every manufacturer and every shoe 
merchant to familiarize himself with mate- 
rials other than leather. The customer’s 
lasting satisfaction depends upon this. 
Good materials should be separated from 
worthless ones, and the retailer should 
know why certain materials are best for the 


é t 
unthought of and the crea weal 
making of which we have not dreamed. 


purpose before he recommends them in a 
shoe. This is bound to create confidence 
and result in the continued patronage of 
desirable people—people who want style, 
comfort, and long wear, and pay for it 
gladly. 

Korxole is a big step towards better 
shoes. This cork composition innersole is 
gaining favor among merchants who want 
more shoe advantages to offer. Light, 
flexible, resilient, waterproof, durable— 
Korxole affords selling points that leather 
itself does not. Isn’t it fair, therefore, to 
assume that a Korxoled shoe will not stay 
long on the shelf? 

If you want the kind of ‘shoe .knowl- 
edge” that is “sales power” write for a 
copy of the booklet, “‘What Does the Pub- 
lic Want?” It tells how we help you sell 
Korxoled Shoes. Ask your manufacturer 
about Korxole. 


Armstrong Cork Company 


132 Twenty-third St. 


Pittsburgh, Pa. 
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THE EMERY 


REPLACEABLE PLUG RUBBER HEEL 





WILL OUTWEAR NEW SHOES 


DOES NOT SLIP 
ALWAYS LEVEL 





Heel and Plugs made from New 
Rubber. 


The replaceable plugs prevent the 
shoes from ‘“‘running down at the 


heel.”’ 


The plugs cannot be kicked out, but 
when worn down may be replaced 
easily with a button hook. 


The Heel body may be BLACK, 
TAN or CHOCOLATE---all plugs 
are pure white. 


White heels on’ Special orders. 
MADE IN ALL MEN’S SIZES 


The EMERY is a whole heel with a rand--is a true cushion heel and very 
resilient. Shows a very satisfactory margin to both shoe manufacturer, dealer and 


repair department. 


SAMPLE A DOZEN PAIRS AND BE CONVINCED 


Emery Heel Sales Co., 232 Purchase Street, Boston 


) CAN SHIP PROMPTLY 
1 ORDER NOW 


“POWDER ~ 
(LEANS & RECOLOR 
SUEDE § OOZE 
me) OTWEAR 


Tiimeaviels 

















All Colors 
$21.00 


All ee as Per Gross 


| Per Gross 


Palm Beach Dressing 









Per_Gross 


White Heel & Edge Dressing 


) ) WHIT 
# BROS. CORP. 


TEMORE 


ne 


CAN 


CLEANAWHITE| 








10c size Per Gross $ 9.00 | 
25csize Per Gross 21.00 





Per Gross $9.00 
Per Gross $24.00 


v * 
i Sm Vappy 








BOSTON 





inish { 








! EF 10csize Per Gross $ 
25c size Per Gross 


Ask Your Jobber’s Salesman or Write 
Us at Boston for Complete Catalog 


— 


10c size Per Gross $ 9.00 \ 
8.00 


PerGross $21.00 °25c size PerGross 1 


—— a — — — —_—s = 
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Our «1917-Spring” Line 
MEN’S 38° SHOES 


READY FOR “AT-ONCE’’? SHIPMENT 
More Than 100 Styles in Stock Welts and McKays—High and Low Cuts 































“Ballroom” Prices as Fixed February 1, 1917 


These prices are not guaranteed and are liable 
to be changed without notice 









Stock No, 


2003 Tan Calf Blucher, Welt........... $4.50 
2004 Gun Metal Blucher............... 4.25 
2005 Black Vici Kid Blucher........... 4.25 
1832 Gun Metal Bal, Welt, Arch Support, 

Re rath 4.25 
1833 Black Vici Kid Blucher, Welt, Cush- 

DMD SRS occ e ca eah tack ha 
2001 Gun Metal Blucher, Welt.......... 4.25 
2006 Gun Metal Button, Welt.......... 4.25 
2007 Gun Metal Congress, Welt......... 4.25 
2002 Black Vici Kid Blucher, Welt...... 4.25 
1829 Glazed Horse Blucher, Welt........ 3.75 
1834 Pat. Leather Bal, Welt............. 3.75 . 
1830 Glazed Horse Blucher............. 3.75 ARE YOU USING 
1827 Gun Metal Blucher, Welt.......... 3.60 


1826 Gun Metal Blucher............... 3.60 THE “BALLROOM”? SHOE 


2358 Black Vici Kid Blucher Oxford, Welt 3.50 
2357 Gun Metal Blucher Oxford, Welt.. 3.35 
1572 Glazed Horse Blu., Goodyear, McK.. 3.25 





Our Invention and Specialty 


1562 Gun Metal Blu., Goodyear, McKay.. 3.15 For providing the big man—the man with the 

1570 Gun Metal Blucher, McKay....... 2.85 hick fat f ith li f sh h 

1281 Gun Metal Blucher Oxford, Good- thick fat foot—with a line of shoes that not 
ee ee only fit—when no other shoe will—but that 








give this kind of a foot more style and better 
shape than has ever before been obtained. 


18 DIFFERENT STYLES OF BIG “BALLROOM” SHOES 


In Stock—Ready to Ship—Sizes and Half Sizes 5 to 12 
A SPECIAL “BALLROOM” FOLDER—SENT ON REQUEST 














Our Shoes Are Right——Our Prices Are Right——If You Need Shoes 
SEND TO THE 


Whitromh Shoe Campany 


Haverhill, Mass. 
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New England Shoe Manufacturers 
Spend Day in Home of Nedlin 


OUR thousand miles in all, did these men travel. Four thousand 
miles of contact with the great Central West. The large shoe 
manufacturing and shoe distributing centers of the Mississippi 
Valley were brought into sympathetic touch with the great shoe 
industry of the New England States. 


This visit of the Shoe Manufacturers of the East typifies a new 


spirit in the industry. 
cooperative competition. 


A spirit of nationalization. A spirit of 
A spirit that augurs well, not only for 


the shoe manufacturer but for every shoe retailer in the land as well. 





Guests of The Goodyear Tire & ‘Rubber Company, Akron, Ohio 





JOHN S. KENT, Brockton, Mass. 
Treasurer, M. A. Packard Co. 
President, National Boot and 
Shoe Manufacturers’ Associa- 
tion. 


ALFRED W. DONOVAN, Rock- 
land, Mass. President, E. T. 
Wright & Co. 


P. B. EVANS, Wakefield, Mass. 
Vice - President, L. B. Evans’ 


Son Co. 


FRANK C. STETSON, Lynn, 
Mass. Secretary, Watson Shoe 

Co. 

W. H. BUTLER, Haverhill, Mass. 
Butler & Haseltine, President 
Haverhill Shoe Manufacturers’ 
Association. 

GEORGE W. DOBBINS, Haver- 
hill, Mass. Witherell & Dobbins. 


HARRY F. TAYLOR, Haverhill, 
Mass. Chas. K. Fox, Inc. 

FREDERICK P. LIBERTY, Hav- 
erhill, Mass. Treasurer, Liberty- 
Durgin, Inc. 

JOACHIM RICKARD, Haverhill, 
Mass. Rickard Shoe Co. 


SHERMAN C. HASELTINE, 
Haverhill, Mass. Haseltine & 
Colby Shoe Co. 

CLARENCE E. HASTINGS, Hav- 
erhill, Mass. Superintendent, 
J. H. Winchell & Co., Inc. 

F. A. BREWSTER, Haverhill, 
Mass. J. H.Winchell & Co., inc. 

S. H. MARSHALL, Haverhill, 
Mass. Emery & Marshall Co. 

H.C. BECKMAN, Brockton, Mass. 
General Superintendent, W. L. 
Douglas Shoe Co. 

FRANK S. FARNUM, Brockton, 
Mass. President, Churchill & 
Alden Co. 

M. E. HAYWARD, Brockton, 

ass, Superintendent, Preston 
B. Keith Shoe Co. 
HAROLD PINGREE, Newbury- 


port, Mass. 

B.N. JONES, Newburyport, Mass. 
Nathan D. Dodge Shoe Co. 

C. H. NICHOLS, Auburn, Me. 
General Superintendent, Lunn 
& Sweet Shoe Co. 

T. E. CUNNINGHAM, Manches- 
ter, N. H. Vice-President, F. 
M. Hoyt Shoe Co. 


i B. HOLMES, Boston, Mass. 
Regal Shoe Co. 

CHAS.T. CAHILL, Boston, Mass. 
Publicity Manager, United Shoe 
Machinery Co. 

EDWARD COX, Boston, Mass. 
Manager, United Last Co. 

A. B. BUTMAN, Boston, Mass. 
Jacobsen Publishing Co. 

HOLLIS B. SCATES, Boston, 
Mass. Manager, Shoe Division, 
Wm. Filene’s Sons Co. 

Cc. A. BROWN, Rutland, Vt. 
Clauson Shoe Co., President, 
Vermont Shoe Retailers’ Asso- 
ciation. 

F. E. BALLOU, Providence, R. I. 
President, F. E. Ballou Co. 
President, Rhode Island Shoe 
Retailers’ Association. 

BASIL GAVIN, South Boston, 


Mass. 

EVERIT B.TERHUNE, Treasurer 
and General Manager, Boot & 
Shoe Recorder. 

GEORGE W. R. HILL, Vice- 
President, Boot & Shoe 
Recorder. 

ARTHUR D. ANDERSON, Edi- 
tor “Boot and Shoe Recorder.” 
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edlin 


Trade Mark Reg. U. S. Pat. Off. 


Better than Leather 


ENTY of America’s leading shoe 
manufacturers recently spent a day 
in the home of Neédlin. 


All were users of Nedlin. They came 
to convince themselves that this company 
could supply their increasing future 
demands. 


They saw a huge NeGlin factory ap- 
proaching completion. They saw 400,000 
square feet of floor space—nearly 10 
acres— awaiting the installation of ma- 
_ chinery that will turn out 100,000 pairs 
of Nedlin Soles a day. 


They saw in reality, what they had 
not visualized before, the revolution 
wrought by Nedlin in the shoe industry. 


In sixteen short months has Neédlin 
become the standard of shoe sole qual- 
ity, whether on shoes of high or low price. 


Nedlin is better than leather. It is 
not rubber and yet it has the advantages 
of both rubber and leather without any 
of their disadvantages. 


In no case was this opinion given as 
a result of undue enthusiasm. It was a 
voluntary tribute to the quality and ser- 
vice which Nedlin has afforded the shoe 
manufacturer and the shoe wearing 
public. 


It was exceedingly gratifying to The 
Goodyear Tire & Rubber Company to 


receive such a hearty approval of its 
work. Many of these manufacturers had 
Nedlin grievances because of previous 
slow deliveries. 


They have now seen the tremendous 
demand for Nedlin. They now appre- 
ciate that we could not possibly have 
prepared in advance for this over- 
whelming deluge of orders. 


They have a new conception of the 
magnitude of Nedlin service to the shoe 
industry in raising sole quality and in 
retarding sole costs. 


We believe this visit is going to 
create better cooperation between 
shoe manufacturers and the manu- 
facturers of Nedlin—cooperation that 
is going to mean quicker deliveries and 
larger orders. 


We are turning out 50,000 pairs of 
Nedlin Soles a day now. In a few 
weeks it will be 75,000 pairs. We have 
planned for a production of 100,000 
pairs a day by July first. 


We are now prepared to accept 
Nedlin orders and make immediatet 
shipment. 


The Goodyear Tire & Rubber Company 


on, Ohio 
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MT 


merect OPAL 9 
ERFECT 
IN ALL COLORS 


WHITE, DARK and SILVER 
GRAY, FAWN, CHAMOIS, 
AFRICAN BROWN, 
BLACK, IVORY, 
CHAMPAGNE 





In BOX and BROADCLOTH, 
FELT and KERSEY 





8,9 and 10 Button 
#90 $1950 $120 $1350 $1. g% 


PREMO PERFECT SPATS FIT, 
LOOK WELL AND SHOW THE 
BEST VALUES IN THE MARKET. 
OUR STOCK IS COMPLETE AND 
READY FOR INSTANT SHIP- 
MENT. SEND TO US FOR SAM- 
PLES OR PLACE YOUR ORDER 
AT ONCE---IT IS SAFE TO DO IT. 


ARNOLD LEVY AND COMPANY 


FOREIGN AND DOMESTIC 
WHOLESALE DISTRIBUTORS 
FINDINGS AND SHOE STORE SUPPLIES 
118-120 DUANE STREET 
NEW YORK 


COREREOCRURCRREERRRARRGRERRGRRRERRRRHRRCRRRRRRORRRRRRRRRCRRRRRGRRRRRRRRERRRRRCCCRSRRCRRRRRRGRORRRRERRSRCRRCRRCCRRRERORRERRRRRRRCREGRRRRRERRRRERRRRORRRRORRRRRGRRRRERRRERERERERRCRRERGRRGRRRRRRCRRCERRRCCRRGERCRRRCEORRRGRGRSGGERCCRREREGREEAS 
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When you sell a pair 
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of “M-C” Shoes 


you receive more than a monetary 
profit from the sale. 






You automatically get the good-will 
and future patronage of your cus- 
tomer—and that is what pays! 


MAC” : M eK AYS i 


are a ‘‘ good-will” lire. | They “are Stylish, . Pas Me 

‘ a Nee ‘ > Brogue Vanip and pin te. - Cuban 
serviceable, satisfactory’ .shoes,---made $s: Hom aay Shearyas Ee. 
sell at a sensible price. ' : my 3 . 


cog 








il, 
Put them itr your window 
and watch the: prospective 
buyers gather! 


Big store buyers, the coun- 
try over.are on our books. 


THEY KNOW VAL UES! 


Isn’t this a good, strong tip? 





Just drop us a line today. 


Boulevard Sandal, Cut-out Front and 

Vamp, Cuban Louis Heel, Great Ladies’ Cuban Polish, Vici Vamp and 
White Way Last, All Patent Leather, Quarter, White Kid Collar and Front 
Dull Kid or Gun Metal. Stay, Cuban Lonis Heel. 


Good merchandise plus service 
equals business success 


Mitchell-Caunt Company 


Factory at Lynn, Mass. 
Boston Salesroom, 72 Lincoln St. 
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WINDOWS THAT WORK IN THE NIGHT 


Light up your windows. at night—as soon as the sun gets low. Let them work for you when daylight 
doesn’t compete—and when your competitor’s store is pitch dark. People go by all the -evening—but 
they don’t know they are going by your store unless they see your store. Do you know what lamps to 
buy to make your windows the brightest in town? 


EDISON MAZDA C---The Lamps of Broadway Brilliance 


Call on your central station or any Edison MAZDA Agent and say you want your windows made 
competition-proof so far as illumination is concerned. They’ll tell you how many lamps you need—what 
sizes—and how to instal them—not only in your windows but throughout your store. Do something about 
this important matter today. Good store and window lighting is a dividend-paying investment. Poor 
lighting is an expense. Get that difference. 

EDISON LAMP WORKS of General Electric Company, Harrison, N. J. 





























Maprin ti Se 
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Tanned to Stand the Hardest Wear 
Farmuse Grain 


(A mmonia-Proof ) 


Is given a double tannage to make it the strongest, most durable, and softest feeling 
leather possible for Farm and Work Shoes. 


Farmuse Grain is chrome-tanned to give it the strength, durability and permanent 
softness characteristic of chrome leathers. It is then given an extra tannage, in a vegetable 
tanning liquor to make it resistant to the ammonia and acids of the barnyard. 


Work Shoes, especially those worn on the farm, have to stand longer and harder wear 
than any other kind of shoe. They require a correspondingly stronger and more durable 
leather. 


ics 





When you have Farmuse Grain. in your farm shoes you can be sure that you have 
the best leather the tanner can turn out for the purpose. 


Satisfy your customers that they are getting the best leather to be had in their work 
shoes by showing them the “Farmuse”’ tag or certificate which we supply to manufacturers 
using this leather for each pair of ““Farmuse’’ shoes. Send to us for sample of the leather 


7 


tags, and certificates. 


Pfister & Vogel Leather Co. 


Milwaukee, Wis. 


Cee)  #é«KKKKtKttttti iit iititthttt iti 
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Statistics show that thirty-five per cent of 
the Women of America are in the stout class 





Style D79—Pateni Leather Circular Fox- 


Style B96—Glazed Kid 74-inch Height 
P ed, Fine Bleck Cloth. 14 Buttons, Short 


Whole Quarter Boot with Plain Toe, 





Leather Half Louis Heel, Goodyear Welt, nels Vamp, 13-8 Heel, Goodyear Welt. 2410 to 
att ¥ Arch Supporting Shank. 2% 10, E Width; 2% toll, EE Width. * 10, Width. 2% to il, EEE Width 
to 11, E and EEE Widths. (Not carried carried in EE Width. ) Has the a ea ofa “C.” (Not’car- 
in EE Widt hb.) ried in EE widt 


W. B. COON CO. 
Exclusive Manufacturers 


ROCHESTER, N. Y. 


Sizes above 8, .15c per pair extra 
SOLID LEATHER COUNTERS 
SOLID LEATHER BOX TOES 























CORURGRRORECARCRERGCRRRRORRERORRCRRGRERRRRRRCCEEEL 


—OUUGUUGGUROORGURQUGROCQGUROOROOURORGGRROURGHOGERGORGOUGGHOOCRRGUOGORGORGOUQGORGORGORGOROHOSOGQUREORGOUGORGGUROOUOOUGRRGORGORQOCROR COS CCGUCRROROSOOROROGCROCSOCRRAOREENORIS 





The New Style Arctic Buckle «“SURE-LOCK”’ operates just exactly the opposite from 
the old style. The Old Style Buckle goes UNDER the slotted plate. The New Style 
Buckle goes OVER the slotted plate and hooks down into it. 


The Advantages of the Sure-Lock Buckle: No projecting ends to catch. A wire bolt, giving it great strength. 
It locks under all conditions. Cannot be clogged with ice, sand or dirt. A positive motion to unlock it. 
Can be unlocked with gloves or without gloves. Not dependent on its spring to keep it locked. Does nut 
require the fingernail to open it. Has a smooth surface. Keeps its alignment. Very neat in appearance. 
Sémple in operation. Greater adjustment than any other shoe buckle. 
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“HITCH YoURWAGON 
ToA 
WINNER” 


HELL GATE BRIDGE-— LARGEST STEEL ARCH RAILROAD BRIDGE IN THE WORLD. 








HELL GATE 


Greatest of the world’s steel arch bridges, heaviest span of any type, longest four- 
tracked railroad bridge in existence, strongest of bridges in that it can support a greater 
load per lineal foot—these are some of the points on which the great Hell Gate Bridge 
(connecting Long Island and New York) bases its claim as a winner among bridges. 
Though built at great cost for a utilitarian purpose, the Hell Gate arch is not lacking in 
elements that appeal to the esthetic taste. Its sweeping lines and spiderwork of steel 
make a picture of strength and grace that prove again that art and utility may be wedded. 
No less striking examples of beauty and usefulness in combination are the patent leather 


Sterli rig Qolt Sterlitiq Kid 


ryt PATENT LEATHER COMPANY, BOSTON, MASS. 
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--GRIFFIN-- 


WHITE 


DRESSINGS 


; Summer shoes require care- 
Griffin Buck White ful attention. White and 





























Th 1 hite cl in th Id cleani “4 ° Ss ees : sas 
dil'white buck and canvas shoes equatonen, Che delicate shades that will Griffin's White Kidine = 
pe pcgieaamamaaaberecnapaitliraaaths stint Ms 4 be fluid Rye te Te kid oe white calf 
3% Oz...........$11.00 Gross $0.95 Doz. predominate in the coming stock. 

ise cli — —_* Small Size...... $11.00 Gross $0.95 Doz. 


season’s styles must be kept tse size." 18.00 "1.60 
in spotless condition. 


These dressings will do the 
work---to the satisfaction 
of your customer and to 
your own profit. 




















Griffin Magical Powder 


One of the two accepted ways for cleaning 
colored suede, Nubuck and nappy leathers 
White, Light Gray, Dark Gray, Pearl, Brown, 
Chamois, Fawn, Field Mouse and Gray-Fawn. 
Piece of Toweling for applying included. 


$11.00 Gross 95c. Doz. 


Rabe 23) mas 
iff; 4 

Griffin’s Glazed Kid Cream Criffin Suede Powde 

In Blue, Black, Light Gray, Dark Gray, CLEANS AND RECOLOR® 

Brown, Green, Red, White, Ivory, Cham- 

pagne. 

Cleans—Colc-s—Polishes 
Is to the Leather what Cold Cream is to the 


Skin. 3-oz. Bottle in Beautiful Lithographed 
Carton. 








Price. $16.00 Gross $1.40 Doz. Grille Guéds Powder 

A powder cleaner for nappy leathers, in sifting 
top can. White, Light, Dark and Pearl Gray, 
Brown, Chamois, Fawn, Field Mouse, Gray- 
yew Piece of Toweling for applying in- 
cluded. 


$16.00 Gross 31.40 Doz. 


Write for new catalog for description of 
complete line. 


If your findings jobber cannot supply 
you, we will. 


Griffin Mfg. Co., im. 














Established 1890 
67-69 ray St. NE YORK Griffin White Sole and Heel Dressing 
Griffin Quick Cleaning Fluid Canadian Representatives Canadian Shoe Findings and Novelty Co. For renovating edges and heels that have be- 
For cleaning Silks, Satins, White and Colored 2 Trinity Square ‘oronto, Can. come soiled or stained. Made also in colors. 


Cloth Top Shoes—Non-burnable. Western Office Produces either dull or glossy finish. 
$20.00 Gross $1.75 Doz- 33 Minna St., San Francisco, Cal. $19.50 Gross $1.75 Doz. 
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PU 


EING in close 

touch with mar- 
ket conditions in west- 
ern sections, and 
knowing requirements 
of dealers in all this 
vast territory, we are 
in the most favorable 
position to supply the 
styles that lead when 
wanted, in the quan- 
tity desired, and of a 
quality that will sat- 
isfy. 


Connect your store 
with our great ware- 
house and you'll en- 
joy at all times the 
tremendous buying 
and selling advantages 
our great resources 
guarantee. 


This means varieties of 
styles, choice of assort- 
ment, low prices, favor- 
able terms, quick de- 
liveries, everything 
that keeps and makes 
dealers prosperous. 


iii iii iii 
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Take Advantage of Our Cho 
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Ce 
Boot Styles, Our Favor }h 
Deliveries. Get the Style: 
Delay, At Prices. tha 












G5 3.5 ncacn écfadaense aeiaceaee $6.00 
Women’s Black Kid 9-inch Lace, 3-4 Foxed, Fancy In- 
laid Vamp Seam, White Cabaretta Top with Fancy Col- 
lar of Black Kid Inlaid, Black Covered Half Louis Heel, 
bea Welt, Milady Last. Widths AA to D. Sizes 

\% to 7. 


eT eT $6.00 


Women’s Tobasco Brown Kid 8-inch Lace, 3-4 Foxed, 
Perforated Vamp and Imitation Tip, Ivory Kid Top, 


11-8 inch Heel, Goodyear Welt, Piazza Last. Widths 
AA to D. Sizes 2% to 7. 
RG 65 Scot kad sascctaaans Price $6.00 


Women’s Mahogany Duchess Calf 8-inch Lace, 3-4 Foxed, 
11-8 inch 
idths AA to D. 


Perforated Vamp and Imitation Wing Tip, 
Heel, ne Welt, Piazza Last. 
Sizes 2% to 7 





Style No. 1487 


DO MR kctcsnkadeadade Poe Price $6.00 
Women’s Mahogany Calf 8-inch Lave, 3-4 Foxed, Perfo- 
rated Vamp and Imitation Tip, Ivory Nubuck Top, 11-8 
= Heel, a; Welt, Piazza Last. Widths AA to 

. Sizes 2% to 7 


ee Price $6.00 
Women’s Gun Metal Calf, 9-inch Lace, % foxed, ie 
rated vamp and imitation wing tip. Olive Nubuck to; 
16-8 inch leather half Louis heel, 7 Welt, Mila y 
last. Widths AAto D. Sizes 2% to 8 


Style 147 
Women’s Dark Gray Kid 9-inch Lace, 3-4 Foxed, Per- 
forated Vamp, Plain Toe, Smoked Gray Buck Top, 16-8 
inch Leather Half Louis Heel, Goodyear + aan Chin 
Chin Last. Widths AA to D. Sizes 2% to 7. 





Style No. 1488 


MecElwain-Barton Shoe 








( 


‘‘Better Shoes at the same price, or the s 





iolee Assortment of Women’s 
wrible Terms and Quick 
tyjes that Lead, Without 

that Plump Profits 





EE WN 5. 7:dsacee tosses e se Price $6.00 


Women’s Genuine White Buck, 7}4-inch lace, perforated 
fancy white kid trimmed quarter and wing tip, 11-8 inch 
leather heel, Goodyear W elt, Piazza last. Widths AA to D. 
Sizes 214 to 7. 


PN aif hd Bhs ow sack eae nee $5.50 


Women’s White Cabaretta 8-inch Lace, 3-4 Foxed, 
Fancy Perforated Vamp and Eyelet Row, Fancy Per- 
forations on Plain Toe, White Sole and 11-8 inch White 
Heel, Goodyear Welt, Piazza Last. Widths AA to D. 
Sizes 2% to 7. 


SS Bis n6ikeséccacndusanread Price $6.00 


Women’s Gun Metal Calf 8-inch Lace, 3-4 Foxed, Pe rfo- 
rated Vamp and Tip, Olive Nubuck Top, 11-8 inch Heel, 
Goodyear Welt, Piazza Last. Widths AA to D. Sizes 
2% to 8. 





Style No. 1491 


Style 2491... ...ccccccccccccccecs Price $6.00 


Women’s Patent 9-inch Lace, 3-4 Foxed, Perforated 
Vamp and Imitation Wing Tip. Havana Brown Kid Top, 
16-8 inch Patent Covered Half Louis Heel, Goodyear 
Welt, Milady Last. Widths AA to D. Sizes 2% to 8. 


Style BABB... ceccccccccccccces Price $6.00 


Women’s White Glazed Kid, 74-inch lace, perforated 
fancy white kid trimmed quarter and wing up, 11-8 inch 
leather heel, Goodyear Welt, Piazzalast. Widths AA to D. 
Sizes 2% to 7. 


Dele BOIG oo. o.0. 5.5 6:6 0si0c.0.00 00 sscccenace $6.00 


Women’s Tobasco Brown Kid 9-inch Lace, 3-4 Foxed, 
Fancy Inlaid Vamp Seam, Ivory Kid Top with Fancy 
Collar of Brown Kid Inlaid, 16-8 inch Brown Kid Cov- 
ered Half Louis Heel, Goodyear Welt, Milady Last. 
Widths AA to D. Sizes 2% to 7. 





Style No. 1489 





e Co., Kansas City, Mo. 


*, OF Rhe same shoes at a lower price, always. 


WEEKLY” 





SUCCCUREGHECHOGOROGOACRGCEGROGUECGRGGEGHOGRERRRRGEES 


SUGREGGURGGROCRRCOROGRORERURCGRERRRRRRRORCRCRRR RRR RRRRRRRRORERORRRRGRRRR SHOR RORRORRORGRRRRRRRGRRRRORERORHRRRRCOCRRCRORORERRRORCRCRERGREGRRGCRRCCRRRRRSGRRRROCRRRRGRRRRRREED 


T is easy to sell our 

shoes. They have 
the ‘look’ and the 
“feel” that get cus- 
tomers. 


The importance of hay- 
ing the right shoes to 
make sales cannot be 
exaggerated. 


Our lines have estab- 
lished great selling rec- 
ords. 


Reputations are 
blasted and thousands 
of dealer dollars lost 
every year because 
some dealers do not 
get service. 


In the world of foot- 
wear we stand like our 
goods—for service. 





TULUUCOUQUNEUOGQQERUOGQGEUUGUHUUQQGGQUQRUGGOQUUCGGUGOUGGUOGGQGCQORGGOODEORUGOCOGOQUQUOCQUGGGOCQQQUSUGOCUUGGOROGQQQCQCUQGOCCQCUGCQSURGQUNQGUQOUUGGOQQUNCGQQOCRQGCRUCRRCRE 
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CHAMPION SHOE REPAIR MACHINERY 
OVER $100,000,000 


was done last year in Shoe Repairing. 


Did you get your share? 


CHAMPION Shoe Repair Machines are 
Standard in Working Efficiency—Over 
15,000 in use—There is a reason for it. 


CHAMPION Line of Machines consists 
of Straight Needle and Awl, and Curved 
Needle and Awl Stitchers—Repair Out- 


fits and Nailing Machines. 


Largest Line in the Market. 
CHAMPION MACHINES are Sold Out- 


right for Cash or on Time Payments. 


Standard Straight Needle Stitcher 





CHAMPION SHOE MACHINERY CO., 
Please give me particulars 


Boot and Shoe Reoorder 





Ct Pe a i i ee a 


RNG 9. crig so sca a ale Mien os eae etki aen ariel areea a aa 








CHAMPION SHOE MACHINERY CO. 











SHOE AND LAST 
SAMPLE CASES 


The Globe=Wernicke Co. 


91-93 Federal Street, Boston 
DESKS, CHAIRS and FILING CABINETS 
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SPULCUOROGEOEEEULOROUOUOOURCGUGCGUROGOGOREOROEOROEOGOOU0O8 


Ideal Curved Needle and Awl Stitcher 


Write us for Catalog and Prices 


3723 to 3741 Forest Park Blvd. 
ST. LOUIS, MO. 


March 3, 1917 


Fr 
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& ALLIED TRADES 
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The BEST and BRIGHTEST Shoe 
and Leather Trade Paper in Europe 


Circulates amongst the biggest buyers of 


Shoes, Leather, Machinery, Find- 
ings, and all accessories in Shoe, 
Leather and Tanning Materials 


The effective staff is composed of prac- 
tical men of large experience and will 
give advice on business propositions. 


The EDITOR of the ““RECORDER” 
will tell you all about us 





EDITORIAL AND BUSINESS OFFICE 
4 and 5 South Place, London, E. C. 





COPIES WEEKLY POST FREE TO U.S. A. 
2% Dollars per annum Prepaid 


TOUUUROROCUUCOCCUCCOCOCGUCOUOCCCCCURCCCURURCCORUCCOCUUGOCOUCCCUQUCORECOGUSCOROROOCCOORUGUUOQQGUUEOOOSUNOOQQRRGUSROOES 
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SURULEGCCCCRGHOCCREREGGORCCRUSCOCGRGCOCORORCGRGRCRCRRGHOCOGECROCUCHOROCORCGCGEGRCRCGEOORQRCGROCRCQRRGRGRGRRRCGORORRGRRRR08 CRORDORRORGRRGRRRREREEE ih 


Jotel la Satie, 


Chicago’s Finest Hotel 





A few hours, or a few days spent at HOTEL LA SALLE 
afford a refreshing relief from the tedium of the business 
or pleasure trip. The most exacting guest finds his wishes 
anticipated, both in the essential comforts and in the 
finer points of service. 


We are familiar with the requirements of the Shoe Trav- 
eling Men;—with the assistance of our popular LA SALLE 
shoe racks at HOTEL LA SALLE, shoe men can display 
a line of 240 shoes in 18 feet, 160 shoes in 12 feet or 90 
shoes in 6 feet of sample space. 














AS The central location—La Salle at Madison Street—puts 
you in close touch with the city’s activities. 
RATES 
One Person Per Day 


Room with detached bath, $2.00, $2.50 and $3.00 
Room with private bath, $3.00, $3.50, $4.00, $5.00 


Two Persons Per Day 


Room with detached bath $3.00, $3.50 and $4.00 
Room with private bath— 
Double room ‘ . $5.00 to $8.00 
Single room with double bed $4.00, $4.50, $5.00 


Two Connecting Rooms with Bath 





Two persons ; ; . $5.00 to $8.00 
Three persons ; ; . 6.00 to 9.00 
Four persons P ‘ . 7.00 to 12.00 


1026 rooms—834 with private bath 


Notel Ia Salle 


Chicago’s Finest Hotel 


CUULEQCCUREGOURORRGRCQCRGRCGREROURRCGURERGOREGRROGUROCORCCOROCCOURCGORQCCHORGUDUCURRCGURROURUGOROGORCCGURRQOURRGOORRCORUQOURGQHECOUCCORQCGRHCCQURSCCCORGROROGORCORROGRCGORORCRURCGROROORRRR00R 





Mi > . 
jie:6y,\ LaSalle at Madison Street 


~ ERNEST J. STEVENS, 


Vice-President and Manager 
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AARP OR OR nnn, 
JAS. S. MASON co. 


134.140 N. Front St 


PRMADPLPLIA PA 
MASON’S WHITE 








MASON’S BLACK 





March 3, 1917 
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FOUR MASON pzessines 


THEY SPEAK FOR THEMSELVES 


The absolute purity of our goods has been a matter of busi- 
ness policy since the establishment of this house in 1832. 





DRESSING 
Self-polishing, clean and 
convenient. Fast dye; will 
not come off; renews the 
appearance of the shoe. 

Large Size 
$1.65 Doz. $18.00 Gross 

Small Size 
85c. Doz. $9.00 Gross 


DRESSING 


Can be used for any ma- 
terial of which white shoes 
are made. Cleans as well 
as polishes and will not rub 
off. 
Large Size 
$1.65 Doz. $18.00 Gross 
Small Size 
85c. Doz. $9.00 Gross 


MASON’S TANSHINE 
CLEANER 


A combination liquid and 


MASON’S NEUTRAL 
DRESSING 


A cleaner for all cloth or 


Send for Samples 


JAMES S. MASON CO. 


134-140 N. Front St., Philadelphia 


MEN’S OIL GRAIN | 
HIGH CUT BOOTS 
$3.50 


Sell these Boots and 











Shoes to 
Garage Men Auto Washers 
Farmers Icemen 
Creamerymen Miners 
Brewers uarrymen 
Tanners Foundrymen 
Dairymen Masons 
Railroaders Dock Workers 






Truckmen Laundrymen 
Paper Mill Men Ice Cream Makers 
Chemical Workers 








Riemer Wood Sole 
Shoes Are First Class 








Cut from the best oil grain leather—not 
splits; soled by our own patented wood 
form perfectly adapted to the foot and 






tread. 
Satisfy your customers and profit your- 
selves with these standard goods of thirty 






years’ proven values. 





Oil Grain Upper, 
High Buckle Shoe, 
Tongue and Back 

Strap, $1.85 
Riemer’s Pat’d Steel Rails’ 
on sole and heel, 40 cents 
per pair. 


A. H. RIEMER SHOE COMPANY 


ESTABLISHED 1887 
MILWAUKEE, WIS., U. S. A. 










paste dressing for tan shoes. 
Covers cuts and creases and 
gives a lasting and brilliant 


kid tops of any shade. Free 
from acid and absolutely 
safe in use. 


Contains no acid. 
Large Size 


Small Size 


$18.00 Gross 
85c. Doz. 
$9.00 Gross 





Big Money In 
CHIROPODY 


Hundreds of former shoe” men 
have successfully mastered the sci- 
ence, and many are making up to 


$5,000 PER YEAR 


in this dignified, interesting and 
growing profession. 

Our course is easy but thorough, 
takes only eight months, and the 
student can arrange to earn his way 
by working in Chicago shoe stores. 
We help him do this. Graduates 
receive a diploma, conferring the 
degree of D.S.C. (Doctor of Surgical 
Chiropody) and are prepared to 
mae _ State Board examination. 

-_— today for literature giving de- 
tails. 


Illinois College of Chiropody 
1321 North Clark Street 
CHICAGO 





Large Size 

$1.65 Doz. $18.00 Gross 
Small Size 

$9.00 Gross 
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BETTER SOLES FOR BETTER SHOES 








STRICTLY HIGH QUALITY 


FIBRE SOLES 


BLACK - TAN - WHITE 


WEAR LONG, SMOOTHLY AND UNIFORMLY 
WILL NOT AGE, DRY OUT OR CRACK. 


TOUGH “OLD HICKORY’? STOCK, -FINISHED 
SUPERBLY. 





HANDLED AND STITCHED 
SAME AS. LEATHER, BUT 
WEAR LONGER 


WATERPROOF, FLEXIBLE AND 
NOISELESS 
SECURITY AGAINST SLIPPING THE SAME QUALITY 


GENUINE FOOT COMFORT 





BUILT TO MEET THE FIBRE AND RUBBER 
DEMAND FOR QUALITY HEELS 


THE MARATHON 
TIRE & RUBBER 
COMPANY 
CUYAHOGA FALLS, OHIO 
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My Dear Mr. Dealer:— 


Look at this! A sample of HUB-MARK rubber footwear. Note 
the beautiful lines—HUB-MARK rubbers are first quality in every particu- 
lar. They are sold by all leading shoe jobbers. 


MADE BY THE 
. 


BOSTON RUBBER SHOE COMPANY 


MALDEN, MASS. 





REG.US PAT.OFF. 


) RUBIN) 





$3 RRR GRRL MARR. 0.4 HARRAH GHG. HUGH. RHRAHGH GH HURRAH HARRAH GAHAN AGH D RRGHGH ALARA RAGHU GH AAR GH RAR ch AAA AKRH GH MAARARARAAARAHMRR GH ANRRAAR.Ea 


ARE LAGAGANAA AA RALNANAAN BV LAGNAD AND AARAAAGA EGA AAAAGA LAR LAAT AA ANNAN AURA GLACALA LD ZZENAAALALA GA AGNARD RA ARAN 
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Boots and Shoes 


Sufficient storms have prevailed the last ten days 
to help the retail rubber demand. From now on 
there will be little call for the heavier grades of foot- 
wear, except for industrial use, and as a rule retail 
and jobber’s stocks are fairly well supplied for this 
normal and steady demand. With light rubbers for 
city street wear, the situation is not so satisfactory. 
Jobbers’ stocks are so generally reduced that few 
lines have full runs of sizes. There are, however, 
so many lines, slightly differing in shape of last or 
height of cut, that retail shoe merchants have been 
able to find sizes in one or another line, so that the 
general run of retail demand has been fairly well 
supplied. 

As regards the future, there is a vast deal of un- 
easiness on the part of the trade, and this is justified, 
if the statements of leading manufacturers are con- 
sidered. A prominent rubber man, one perhaps 
more than any other in the country able to judge 
the entire situation, states that practically every 
rubber footwear manufacturer in the United States 
has all the orders for rubbers he can manufacture 
during the current year. If such is the case it looks 
as if some jobbers and many retailers will find a 
greater difficulty than they have ever before ex- 
perienced, in securing stocks for their next Fall and 
Winter’s trade. Notwithstanding the large output 
of all the rubber footwear factories in 1916, the 
orders now on the books, even at this early stage, are 
believed to exceed the entire production of a year ago. 

Complaints are rife in England that the British 
war department has so monopolized the British 
rubber footwear factory output that United States 
and Canadian rubbers have practically supplanted 
all others in the English market, and also that the 
British foreign trade in rubbers and tennis has been 
secured by manufacturers on this side of the Atlantic. 
This is an additional reason for the present condition 
of American rubber shoe factories. 


Tennis Lines 


Business in tennis lines, common and fancy is in 
much the same condition as is the rubber footwear 
demand. The retail trade had already started in 
some southern sections, but later, severe weather 
halted the consumer activity. This, however, is 
only deferred, and with the opening of the Spring 
months, cannot be long delayed. 


Soles and Heels 


Rubber and fibre soles and heels are still booming, 
with some manufacturers reporting sales to shoe 
manufacturers up into the high thousands of pairs. 
Now that prominent manufacturers are placing their 
trade names on the soles, and advertising to stimulate 


The Rubber Realm ¢ + ¢ 


consumer demand, trade must naturally increase 
materially. 
Crude Rubber 


The market firmed up a little when the British 
government withdrew some of the steamers in the 
South American trade, but later recovered, and 
taken as a whole, quotations show but little change 
from those of a week ago. It is stated that the dif- 
ficuty in securing space in outgoing steamers has 
caused somewhat of a glut in Far East markets, and 
prices are below a parity with those of London. 
However, a sufficiently active demand in the latter 
mentioned market served to hold prices with con- 
siderable firmness, and New York quotations fol- 
lowed suit, even though purchasing here was not 
active. In fact, it was said that both spot and future 
business was so lax that brokers_were soliciting offers 
under parity of cable quotations. 


We quote: Upriver fine, 83c.; islands fine, 76c.; 
upriver coarse, 55c.; islands coarse, 36c.; caucho 
ball, 55c. for upper, 51c. for lower; cameta 38 to 41c.; 
Mexicans and Centrals 51 to 53c.; guayule, 44c.; 
first latex pale crepe, 893 to 90c.; smoked sheets 
893 to 90c. 

Scrap Rubber 


The scrap rubber market is somewhat firmer, 
owing to the demands of reclaimers, whose business 
has increased since crude rubber prices have ad- 
vanced, and also because of the freight embargo, 
which has interfered with deliveries. Prices quoted 
here range jc. higher than New York, Philadelphia 
or Chicago buying quotations. It is stated that 
considerable stock,, already sold, is either on the way 
here, or is held for shipment, because of lack of cars. 
Boston dealers are offering from 93 to 9}c. for large 
lots and 7} to 73 for close trimmed arctics. These 
are the collectors’ selling prices here. Their buying 
prices must be sufficiently less to allow expenses of 
collection, packing, forwarding and reasonable profit. 


Rubber Notes 


The Dryden Rubber Co., Chicago, Ill. is enlarging 
its manufacturing plant, and will enter the business of 
manufacturing soles and heels for the shoe manu- 
facturing trade. 

Sales of the Hood Rubber Co. last year exceeded 
all previous records, being nearly $10,000,000. It 
is claimed that the company already has orders on 
hand which will require its output for the entire 
year. 

The wonderful increase in the production of rubber 
in the Straits Settlements is shown by the following 
figures. In 1906 there was practically none exported ; 
in 1915, the exports of rubber were 79,400 tons, 
valued at $25,679,000. 
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VUL-TEX 


The IDEAL Composition Sole 
wears better and longer than leather 


is damp-proof, non-absorbing and 

flexible. 

HIGHEST QUALITY AT THE 
RIGHT PRICE 
For Manufacturers : — 

VUL-TEX Soles save you from using 
inferior Jeather. 

VUL-TEX Soles can be easily and cor- 
rectly applied with modern shoe 
machinery. 

VUL-TEX Soles are made in a variety 
of styles—Black, Tan and White. 
VUL-TEX is made in Soles, Taps, 

Squares, Heels. 

VUL-TEX is a composition, vegetable 

fibre—it is not rubber. ~ 


The Vul-Tex Company 
Akron, Ohio 








VUL-TEX 














VUL-TEX 



































VUL-TEX 














VUL-TEX 
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THE 
SHOE TRADES JOURNAL 


74-77 Temple Chambers, LONDON, E. C. 


We do not cease to 
feature the old favor- 
ites, neither do we 
lose an opportunity 


| to help our trade to 


The oldest and most influential British 
shoe and leather trades paper. Es- 
tablished nearly half a century. 


Conducted by a strong staff of reliable 
business men with practical knowledge 
of all branches of the trade. 


The “Journal” is known throughout the 
world. 





something new. 


A. F. Smith’s giove fitting foot- 
wearhas been a brand of distinc- 


tion for more than fifty years. Our experience is at your service. 


Foreign Subscription $3 a Year 






LYNN, VE FITTIN MASS. 


and McKays REPRESENTATIVES for U.S. A. 


FRANKLIN P. SHUMWAY CO. 
453 WASHINGTON ST., BOSTON 
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Two Assets 
OR 
Profit Makers 


For You 
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2187—Women’s White Ostend 9-inch Lace, 
White Painted Sole, Louis Heel, 


Fe Saesip eek ose Kee eeee Reema 25 
S006 Wamen's Oe po x“ ye ae IN-STOCK 
Welt. C. Dand E. 214107"... 4.50 READY 
2186—Same as No. 2185. in Dull Kid...-.. 4.50 
TO 


SHIP 


2178—Women’s All Brown Side Leather 8- 
inch Lace, Tip, English Last, Good- 
year Welt, C, D and E. 24% to7. . $4.00 


2176—Women’s Gun Metal 8-inch Lace, 


Dull Kid Top, English Last, Good- 
year Welt. e Dand E. 2% to7.. 3.35 


2177—Same as No. 2176, in Vici Kid...... 4.00 


A Million Dollar Stock to Select From 





R-D-SMITH & SONS CO- 


CHrIeacGo 
t1ade Good Zn IG5Q = ATITEVER SINCE 
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DOUBLE SOLE 


DOUBLE WEAR 


of new trade--and the results they 


give almost invariably hold the cus- 
tomers they make. 








No Shoe Save a Super Flex- Kor KE. C. SKUFFERS 


ible E. C. SKUFFER will are not alone the most] p, 
respond to this test. : 

flexible shoes in the]s. 
world--- sa 





4 They are also full value 
shoes---made to give 
splendid service as well 
as unusual comfort and 
benefit to the wearer. 
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Style 258—E. C. Skuffer Barefoot Style 353—Ventilated - Oxfords for weue. 
Sanda]. A practical Summer Made of Black Kid Leather only. 
Dress Shoe. Made of Patent ne is anideal shoe for all-the-year Re ang 
Leather. Infants’ sizes, 5 to 8; oe It is light in weight, soft and pliable. 
children’s sizes, 844 to 11; misses’ There is no shoe made that is as cool and 
sizes, 11% to 2: e%; 4 girls’ and which gives the tired, hot, aching feet, as much 
women’s sizes, 216 t o 7. — They weigh about 6 ounces per pair. 
Sizes, 2% to 7. 





TRIPLE SOLE 








FFERS 


oir The Entire Family 


-| It’s superfluous for us to em- 


rs}phasize the value of these ” 
ey|facts to progressive shoe merchants. rams wasn 
is-| If they were not facts, however, E. C. SKUFFER 





: SPECIALQUILTED 
E. C. Skuffers would not now be breaking all SOLES 
. By our process of 
RS | previous sales records. Giling the este 


with wax thread 

St} Be sure to specify positively genuine E.-C.- wvmasnginnipeondl 

bh 4 * _chinery, we pro- 

€} S-K-U-F-F-E-R-S in ordering from your whole- duce a much 

° ° ° ° longer-lived sole 

saler if you would give full customer satisfaction. a ee 
comfortable. 

lue A thick sole made 

Sold by Progressive Jobbers and Manufactured Only By by this process is 

ve still very flexible 

and soft,forming 


eilj Engel-Cone Shoe Company a splendid cush- 


ion for hot and 


nd East Boston, Mass., U.S. A. tired feet. Double 


and triple weave. 
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THE ONE STAPLE THING IN 
A MASS OF UNCERTAINTY 


All materials used in the making of shoes have increased from 5 to 
150 per cent in the year ending March 1, 1916; but the cost of the 
use of the wonderful and intricate leased machines which make 
possible the economic production of modern footwear remains the 
same. The only changes in the past 15 years have been downward. 

















ROYALTY IN CENTS 


President Sidney W. Winslow of the United Shoe 
Machinery Company, in the United States District 
Court, in Boston, on January 13, 1914, made the 
following statement under oath, with regard to the 
royalty paid by a shoe manufacturer at the time the 
suit was brought against the Company in Decem- 
ber, 1911:— 

“The average royalty paid by a shoe manufacturer 
for the use of all machines furnished by the Com- 
pany in the manufacture of all types and grades of 
shoes is less than Two and Two-Thirds Cents per 


pair.”’ 














Every student of trade conditions will be interested in the group 
of handsomely illustrated booklets which we are glad to send free 
to those who request them. 





UNITED SHOE MACHINERY CO. 
Boston, Mass. 
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3197—Same in Dull Cab. A to D... 


Lot 3338—White Cleo Cab. AA to D....$5.50 
3338X—Same, Imt. Tip, Mar. 25 Del. 5.50 oy 
3339—White Cab. Butt., Pl. Toe 6.00 2 3033—Same, White Buck 
“ 3411—Black Kid, White Wash. —_ 
Top, 8 inch 


Prices subject to change without notice 


NOVELTY SHOE COMPANY 


LEES BUILDING CHICAGO, U.S. A. 
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Latest Shoe Novelties 


Made in St. Louis and carried on our 
floors ready to ship the day your 
order is received. 


Get Them While They Are 
New and In Demand 


No. 780—White Kid Vamp, 8% inch 
Rheinskin Cloth Top, White Leather Heels — 
Price $3.25 


No. 900—Same style as above in All-Over 
Rheinskin Cloth............. Price $2.35 

















1401 Washington Avenue, - - - - ST. LOUIS, MO. 


DAVID P. WOHL SHOE CO. 


The Only Shoe House of its Kind in the West 
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Station. 


THE HOTEL ESSEX 


Coming into Boston over the Boston and Maine lines you enter the North 
Entering Boston over the New York, New Haven and Hartford 
road, or the New York Central, you leave the train at the South terminal. In 
all cases you can reach the Essex in a few minutes, without trouble.. This 
hotel is noted for its convenient location and accommodations. 


BOSTON, MASS. 


DAVID REED, Manager 
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Honorbilt Shoes.’’ 


Milwaukee, Wis. 












Will Shoes Soon Be 
Made of Mosquito Wings? 


There has been much talk about substitutes for leather. The Press has been 
printing columns about it—experts are laboring to solve the problem. Al- 
though interested in all this activity, nevertheless we stand as firm as ever 
on our 37-year-old policy of “only genuine leather and the best of it for 


When you Buy Mayer Honorbilt Shoes you are certain of the best the market 
affords in leather and workmanship. 


HONORBILT 


NOW HEADED YOUR WAY 


Our men are now out with the new Fall 
Line which has all the qualities that have 
so consistently established the fame of 
Honorbilt Shoes. The best selling staples 
as well as new numbers that for style and 
——— appearance fill all the up-to-the-minute de- 
SS mands of Dame Fashion—new creations, 
1917 Catalog Now Out individual, stylish and trade compelling. 
Our new catalog is now ready. It isa buyer’s 
index to the best the market affords; to the 
latest creations in footwear for men, women 
and children. Fill out coupon and send in by 
return mail and copy will be sent you. 


F. MAYER BOOT & SHOE CO. 








SHOES 







COUP ON--- F. Raves 
Fill Out 
and Return 






Gentlemen: Send me 
our 1917 catalog and 
ave your salesman call. 


See meee eee ee essere eeee sees 


CORR m eee meee eee eee ee ee ee eEee 








aE Bab <5 apr SP AT 
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Scene at the St. Louis Pageant of Fashion where ‘‘MAXINE 
SHOES” captivated everyone by their exceptional beauty of 
style and pattern 


For originality, attractiveness and sheer beauty, 


“MAXINE” Spring Styles. 


They offer you the means of being the first one to show the very best in women’s shoe 
styles. 

When you buy “MAXINES” you buy them, not months ahead, but just as needed, 
because you can get them right from stock, making possible quicker turnovers, the 
maximum profit in your women’s fine shoes, and a coterie of satisfied customers. 


Let us send you a folder showing the latest styles in women’s fine shoes. 
) g : 


Www Vase Goungaianaders. 


Manufacturers ‘ St. Louis 
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MARKETS 


* + + 
The Market Outlook 
Merchants who are long on 


stock are prone to worry over the 
fear of overproduction and _ the 
balancing under consumption. This 
week, with its significant survey 
of world conditions, makes it 
seem obvious that if anything is 
true merchants are short on shoes 
for next season’s selling. To have 
a full stock is not dangerous in 
view of possible exigencies, and 
in view of the tie-ups in transporta- 
tion facilities both possible and 
probable. To give a graphic idea of 
the powers of consumption of our 
people alone we present these figures. 

The estimated population of 
the continental United States, 
July 1, 1916 was 102,017,312, 
divided about ten per cent col- 
ored and ninety per cent whites, 
or more exact 91,113,175 whites 
and 10,903,537 colored. 

















The new elevation of heel and arch de- 

velop tendencies toward slimmer lasts 

and trimmer tops; all sorts of cloth to 

combine with leathers, and finer shoe- 
making assured 
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In Centers of Shoe Manufacture # +# +# 


PRODUCTS 
& + + 


The population of the entire 
United States, estimated, is now 
112,444,620 and is increasing at 
the rate of almost two million a 
year. This will give a population of 
almost 200,000,000 in the year 1960. 

To settle all arguments New 
York City has an estimated pop- 
ulation of 5,602,841; Chicago is 
second with 2,497,722; Philadel- 
phia third with 1,709,518; St. 
Louis fourth with 757,309 and 
Boston fifth with a population of 
756,476. The sixth city in pop- 
ulation in the United States is 
Cleveland with a population 
of 674,073. These figures are 
estimated by the Bureau of 
Census for July 1, 1916. 


The area of the United States 
now is 3,743,312 square miles and 
there is upon an average a pop- 
ulation of 34.3 to each square 
mile. New York State’s popula- 
tion is 10,273,375. 











ST. LOUIS 


The wholesale and retail trade in the shoe line has been active 
not alone with the regular problems, but with entertainment of 
visiting retailers who have been in the market on convention 
attendance bent as well as to look over the lines coming out for 
the late Summer and early Fall trade, not to mention the push- 
ing forward of goods on back order and the filling in of lines for 
late Winter and early Spring trade. Incidentally the local retail 
trade has been busy with its clearance sales which have been 
unusually successful from the volume and financial standpoints, 
despite the fact that the footwear included in the sales has been 
materially restricted both as to range of goods and reductions 
of price. 

Manufacturers and jobbers report that their orders are in- 
creasing daily and as the salesforces are well settled within their 
territories the advance orders for early Fall delivery are expected 
to roll in heavily for the next few weeks. However, it is apparent 
that the retailers throughout the St. Louis territory, while buy- 
ing fully up to carefully calculated requirements, are not plung- 
‘ing in volume of goods, though, of necessity, their bills from the 
cash standpoint show good increases over the last season as a 
result of the higher prices. Altogether the business being done is 
unquestionably on a safe basis, both for the retailer and the 
wholesaler. The latter, by the way, is standing firm on delivery 
dates in order that there may be no new problems to face, either 
shipping or financial. All the factories are busy to their capacity, 
both the staple and the novelty plants, while the specialty con- 
cerns making for prompt delivery continue to be pushed to their 
capacity at all times. 


Clark Ad Manager Makes Change 


Frank Simpson, who has been advertising manager for the 
James Clark Leather Company for several years, changed his 


connection with the first of the month and also changed his line 
for the hat business. He will, henceforth, be with the Sloan- 
Force Hat Company in which George W. Brown, chairman of 
the board, of the Brown Shoe Company, is heavily interested 
and which occupies a part of the building which is the headquar- 
ters of the Brown Company. Mr. Simpson is well known in the 
wholesale district and carries to his new position the advan- 
tages of many years of experience as well as the good wishes of 
his friends in the trade. 


Wm. Kaut Married 


William Kaut, vice-president of the Kaut-Reith Shoe Company 
of Carthage, Mo., was married recently at Carthage, the bride 
being Miss Grace Baker of Carthage. The newly wedded pair 
have been spending their honeymoon in Kansas City, St. Louis, 
Chicago and other cities, Mr. Kaut making virtue of necessity 
in the present state of the shoe and leather business and combin- 
ing his trip with business needs. He has been making purchases 
of leather for his plant between times of honeymoon enjoyment. 


Shoe Travelers’ New Quarters 


The St. Louis Shoe Travelers’ Association has completed the 
fitting up of its new quarters in the Columbia Theatre Build- 
ing and is now at home to all visitors, with a welcoming hand 
for the stranger as well as the old acquaintance. A room 25 x 50 
feet has been equipped with suitable fittings to make it comfor- 
table for the members when in from the road and also for the 
guests of the association and its members. 


Boyd-Welsh Shoe News 


The extreme western territory is to be covered more thoroughly 
by the Boyd-Welsh Shoe Company, which has given J. A. Daugh- 
erty an assistant in Charles Brodie. The two will cover the ter- 
ritory west of Denver, Colo., which has been the jurisdiction of 
Mr. Daugherty, and will work through to the coast. The new 
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ESTB. OVER @ 44 YEARS 
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THE LATEST NOVELTIES 


FOR EASTER 
WE CAN SHIP AT ONCE 


Mahogany 
Cordovan 


R 3973 *“* King George Spe- 
cial,’*>— Mahogany Cordo- 
van Bal, Rinex Sole, C to E, 

1l $4. 


R 6749 ‘*Columbia’’ — Black 
Kid Vamp, Gray Buck Top, 
8-inch Lace, McKay, B and 
D, 2 1-2 to 8 $4.50 


“Daisv??— : 
R 757 “Dimple”—White Nu- ” — - — H Patent, White 
buck Button, 4 to8 $1.75 a op, H. C. Button, 

R 758—No Heel 2to5........ 1.55 Turn, Nature Last, 4 to 8. .$2.00 


H.-C DOVENMUEHLE & SON, 
321-323 “W Monroe Si, Chicago, fll 
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factory of the company is rapidly approaching completion and is 
expected to soon be ready for the installation of the equipment 
which will give a daily capacity of 2,500 pairs. With the open- 
ing of the plant additions to the line produced will be made, thus 
broadening the field of the company which has been largely on 
very high grade novelties in the past. 


Stix Interested Now in Stocks 


C. H. Stix, who has been engaged in the leather business for a 
number of years and who is still interested in the Stix-Erhart 
Leather Company, recently formed to handle his business and 
that of W. P. Erhart, has also associated himself with a brother 
in the stock and bond business and will devote himself for the 
present largely to that enterprise, leaving the management of 
the leather concern chiefly to Mr. Erhart, who has removed the 
concern’s headquarters to the Leather Trades Building. 


CHICAGO 


Men in the Market 


George Wainscott of Kansas City has been in Chicago looking 
over the market and incidentally placing orders for his new store 
which will open up for the Spring trade in Kansas City. 

Otto Hassel of Chicago has been confined to the hospital for 
the past two weeks, having suffered an attack of appendicitis. 
However, he has improved and is expected to pull through all 
right. 

Low Price Style Demand 


J. H. Kotz, manager and buyer of the Chicago Feltman-Curme 
Store, which is one of a chain, selling $3.50 and $4.50 men’s 
and women’s shoes, says that although they have only been open 
for about ninety days, business is surpassing their expectations. 
Havana brown with white kid top has been the big seller in 
women’s shoes with all other two tone effects predominating. 


On the Boulevard 


The children’s business of Martin & Martin, which is taken 
care of in the basement, has been growing rapidly. Mr. Martin 
spoke about the hosiery section, which is a money maker, and 
told how small a space it took to show the merchandise and what 
little trouble it was to carry on business for the profit that was 
made, and he cannot understand why more progressive shoe 
merchants of the present day do not have a hosiery department 
in their shoe store. Havana and chocolate brown with ivory kid 
tops have been their big sellers with very dark gray in vici kid 
and buck. 

At the Hub 


Mr. Spalo, buyer of the shoe department says that the two 
tone business has gone so far beyond his expectations that he 
is nearly wiped out, especially in mahogany vamps and light 
tan calf uppers, and mahogany vamps and white kid uppers. 
Mr. Spalo is of the opinion that if all shoe merchants will buy 
conservatively for the present, within ninety days the market 
would be in a more settled condition. 1 


O’Connor & Goldberg, 


Mr. O’Connor says that business right at the present time is 
up to within a very small per cent of what is done in the height 
of the season. The gray boot in different combinations is pre- 
dominating with this firm. Mr. Goldberg, at the present time is 
in the East, making purchases for the eastern trade. 


To Open New Store 


Mr. Fleisbach, manager of the Chicago Walkover Shoe Store, 
is very well satisfied with the business that has been going on, 
and says that in view of the fact that they have not had a sale 
or cut a single price, they have been practically getting replace- 


ment values on most all of their merchandise sold in both men’s 
and women’s shoes. 

On March 15, he will open up what is known as the North 
Shore Shop for Women at 4700 Sheridan Road. As this is in 
one of the select residential districts of the city, Mr. Fleisbach 
looks forward to very good business from this store, and says that 
everything that can be done to make this store one of the best 
of its kind will receive due consideration. 


CINCINNATI 


The making of Fall samples has been somewhat delayed in 
nearly all of the factories, due to the desire of the manufacturers 
to get Spring and Summer shipments out of the way as near as 
possible; or at least not to delay them to any extent. Within the 
next three weeks a majority of the local factories will have their 
salesmen out into their territories soliciting advance orders for 
next Fall and Winter. 


Output Shows Decrease—Revenue Increase 


The outlook for Fall and Winter footwear business is good, In- 
crease in price of footwear to the consumer is causing a slight 
falling off in the number of pairs of shoes sold, according to the 
reports coming to the shoe manufacturers from the shoe mer- 
chants. The volume of business in dollars and cents is the same 
as last year they say, but the consumer to offset the increase 
in expenditure for footwear is buying fewer pairs. No definite 
figures seem to be available as to this decrease in number of 
pairs sold, but it is estimated to be about 15 per cent. The in- 
crease in cost of shoes for the grades produced in this market, 
calls, if anything, for a better class of shoemaking, which in 
turn, requires more time for making shoes and likewise, calls 
for the best available grades of leather; thus, it is that with even 
a decreased per pair output, the factories will find their capacities 
in full demand for executing the orders for next Fall and Winter 
which are certain to be as large as those of the past season; with 
every possibility that the volume will be larger. 


How Prices Seem to Trend 


Some of the larger shoe buyers are anticipating that there will 
be still further advance in the cost of shoes at wholesale, within 
the next sixty days, and that prices quoted at the factory today 
are lower than the prices which will be quoted to the shoe mer- 
chants on Fall and Winter footwear by the traveling salesmen 
who will be actively out after business after the 15th of March. 
Accordingly, where these buyers have the financial backing, 
they are now placing their orders for next Fall and Winter with 
the manufacturers before the Fall selling season actively opens 
up. They are agreeing to accept delivery on these shoes as soon 
as they are made up, and to pay for them at the usual terms. 
This gives the manufacturer an opportunity to fill in his between 
season period and keep his factory running straight through 
without much of a letup. This gives the shoe merchant in po- 
sition to accept delivery on shoes months in advance of the 
season for which they are intended, a saying in the cost of foot- 
wear that makes it well worth his while to pay for the shoes in 
advance, and store them until next Fall. These buyers have it 
figured out that they are saving anywhere from $1.00 to $1.50 
per pair under the market sixty days hence. One very large buy- 
er went so far as to say that within ten days, he would have his 
full quota of shoes bought for next Fall and Winter, and the 
company he represents does a very large shoe business. 


Colors in Styles 


The styles in shoes that are appearing in the local factories 
which are to be made up for the coming Fall and Winter business 
seem in most all respects about the same as those of last Fall and 
Winter. However, it is noticed that the combinations in colors 
of the materials used are a bit milder. For instance a shoe 

















Quick action on your part will — 
bring one of the BEACON forty 
salesmen to your store with the 
new BEACON line of MEN’S 
AND BOYS’ GOODYEAR 
WELTS. 


There’s no trouble in selecting styles 
from this line with its wonderful range 
of styles and prices. 





The BEACON agency is full of live in- - Sh jreconven, 3 
terest to the average shoe merchant, _ Aa Se 

_—_—_— po oo 
for it offers good shoes and good fe 


. — 
Service. 


Get your request for details of our 


BEACON agency proposition to us 
early. 


MANCHESTERNHE. [ 
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A new and very smart boot 


made from NUBUCK in 
delicate blending of 


“a Suu ® o* Color 19 (Pearl Grey) 


= Top Panel. 
| BA and 
Db) Color 4 (Mouse Grey) 
& Vamp, Lace Stay 
and Collar. 


RFG. U.S. PAT. OFFICE 


Se es ie 


ORE and still more refinement in shoes is to be the rule 
for the coming season; the combinations are to be more 


artistic, and more pleasing, if possible, and the finish of the shoes must harmonize with the de- 


mands of Milady Dainty and Mr. Smart Dresser. 


It is entirely natural, therefore, that the call for NUBUCK should keep pace with this call for 


aristocratic footwear. 


NUBUCK is and will continue to be, the choice of people of good taste; shoes made of 
NUBUCK help to make permanent customers. 


A:C LAWRENCE LEATAIER CO. 


161 SOUTH STREET BOSTON, MASS. 


RECORDER 
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made up in the two colors of red and green is very seldom seen 
among the new sample lines. More solid colors such as gray, 
brown, tan and black are making up the larger portion of the 
newly made samples. 

While there has been no considerable change in the styles for 
next season, there are however quite a number of new patterns, 
which have added greatly to the stylish appearance of the Cin- 
cinnati made shoes. 


Charles P. Morton Now General Manager 


Chas. P. Morton, 2d vice-president of the Rehbun Last Com- 
pany has recently been made general manager. Mr. Morton 
has been with the Rehbun Last Company for sixteen years. 


Salesmen to Start Later 


The Cincinnati shoe factories are a little late this year in send- 
ing out their salesmen. In past years nearly all the boys hit the 
trail by the first of March, but this year the greater number of 
them are planning to leave about March 15th. 


NEW YORK CITY 


In New Hands 


The business of the Metropolitan Shoe Company under the 
new regime is very satisfactory, according to Nat Weiss, who has 
become the president and general manager of the company, suc- 
ceeding his father and the retirement of Henry Weiss from the 
business, will make no change in the policy of the house. Mr. 
Weiss, Jr., stated that they intend to extend their lines to in- 
clude higher grade shoes than ever before and will stock goods 
all the way from $3.00 to $10.00 a pair. Mr. Weiss said that they 
are now in a position to cater to merchants who wish specially 
made up lines and to carry their stock department on a basis 
of high service to the trade. New samples are beginning to come 
in and many extreme novelties as well as the more staple designs 
are to be shown in the line. 

Nat Weiss assumes the position of head of the company well 
fitted for his work. He has been identified with the business for 
the greater part of his business career and in all of it has been 
very closely in touch with trade conditions throughout the coun- 
try and has been a close student of the style factor in the met- 
ropolitan field. 

A New Establishment 


The Quality Shoe Shop, which is located at 34 Lexington 
Avenue, Passaic, N. J., is the latest addition to the retail shoe 
establishments of that city. The new house is very artistically 
equipped, the furnishings being mahogany, the store front being 
of the modern all glass character and the location a very desirable 
one. It will be devoted to the sale of high class shoes for men and 
boys, and is under the control of Messrs. Louis Preiskel and 
Harry M. Rosenberg. Mr. Rosenberg has for seven years been 
manager of the department of J. Slabodian & Bro., and is there- 
fore in touch with the shoe conditions and needs of the city in 
which he is now located. 


Hertsche Coming East 


E. A. Hertsche is now on his way East from the Fastenator 
Button Machine plant of the Automatic Manufacturing Co., 
which is located in Portland, Oregon, and is expected to arrive 
in New York during the early part of March. He will make sev- 
eral stops on his way East in the interest of the concern. Plans 
are being made now for the opening of additional offices and 
service stations in other sections of the country so that they will 
be in easy reach of the users of the button machine. 


A Popular Shoe 


It is the opinion of a great many people, one of the department 
heads of Powell & Campbell said a few days ago, that in the 
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event of the United States becoming involved in the world war 
that there will be a tremendous increase in the price of shoes. 
Speaking of present business with the house it was stated that 
there is a very good call at the present time for shoes made over 
the new low heel lasts not only in the New York market but 
throughout the country as well. These are wanted in full tan 
calf and tan calf with buck tops, in gun metal and gun metal 
with buck tops, as well as full glazed kid and white nubuck. 
This is really an early Spring shoe and the orders that are coming 
in for it all call for rush delivery, which indicates that the trade 
has a very strong demand already for this particular style of 
shoe. 
About Cloth Shoes and Cloth Tops 


White buck boots of nine inch height and with Louis covered 
heels are among the shoes for which there is a very strong de- 
mand at the present time with the Duane Shoe Company of this 
city. It was also stated by the house that there are a great many 
gray and brown kid boots selling and they are only waiting the 
receipt of a sufficient qauntity of stock in cloth top lines to handle 
what they think will be a very big demand. These cloth tops, 
it was stated, are McKay shoes and in the $3.00 to $3.50 grade. 
Gray, ivory and brown cloth over glazed kid vamps of the same 
shades are the colors that they anticipate will be in greatest 


PHILADELPHIA 


Ready for Spring Business 


In women’s lines of course the most important item at the 
present time is novelty boots. The high lace combination boot 
with either kid or cloth top is finding a considerable sale right 
now. The lighter tones in tops such as silver and pearl gray, 
fawn, champagne and chamoise and such colors over either 
harmonizing or black vamps are being attractively shown in the 
store windows, and people of the retail trade state that a good 
deal of interest is being shown in them. The proceedings of the 
Pennsylvania Shoe Retailers’ Association convention, which was 
held in this city last week, accented very strongly the matter 
of greater activity in bringing about the sale of cloth top and 
fabric footwear, and has given the members of the retail trade, 
at least those who attended the sessions, a good deal of enthusi- 
asm along these lines. This is expected to bring about a larger 
sale percentage of business in these goods than perhaps might 
have developed without this stimulus. 

White shoes in the lines of women’s boots are already strong 
sellers, but it is too early in the season for any business of this 
sort to show in the low cut lines or in the men’s shoes. In both of 
these, however, the retail trade is looking forward to active busi- 
ness as the season advances, in fact some retail dealers are of the 
opinion that they will sell more men’s white shoes this season than 
for several seasons past combined, and with the coming of the 
really warm weather and the extended popularity of Palm Beach 
clothes even for business wear, the white shoe is expected to sell 
freely as being consistent with such a costume. 


The High Cost of Findings 


Prices change fast and always upward, Walter Henry of the 
findings and supply house of P. P. Lagomarsino & Company said 
a few days ago. Soft sole baby shoes have advanced very con- 
siderably and even the barefoot sandal lines, for which they have 
a very large sale during the Spring and Summer seasons have 
shown advances, to say nothing of laces and similar goods. 
Speaking of sandals, Mr. Henry said, their Spring stock is very 
complete and they are already making a good many shipments 
of these. 

The round and small tubular silk laces in African brown, 
mahogany, light and dark gray and champagne are being wanted 
in considerable numbers and they are well fixed to handle this 
business. Of course with the approach of the Summer season 


























WHITE 


Ostends are 
Reliable and Popular 


FOR 
Early Spring Selling 
These are Ready for Shipment 


Today. Send for your sizes 


219—White Ostend 9-inch Welt, White Ivory Sole and Heel... . .$3.60 

8000— White Ostend 8-inch Welt, White Enameled Sole and Heel.. 3.25 

215— White Ostend 8-inch Welt, White Enameled Sole and Heel.. 3.00 
AA to D 3 to 8 


HARRY M. HUSK SHOE CO. 


327 MONROE ST., CHICAGO, ILL. 
Minneapolis Office Kansas City Office Milwaukee Office _ 
404 Boston Block 538 Ridge Bldg. 202 Caswell Block 






































SPATS 


ARE SELLING 


BIG! 


















































EASTER—is a time for spat wearing 
and spat selling. If you display the 
Jacob line of perfect fitting spats in your 
window, you will land this business and 
increase your profits. 
Immediate delivery on 


WHITE 
Champagne Pearl Gray Fawn 
Dark Gray Chamois Ivory 


$9.00 to $30.00 per dozen 
If your jobber cannot supply you, write us 


H. Jacob & Sons 


Manufacturers of 


Leggings, Overgaiters and Barefoot Sandals 


519 East 72nd Street New York 
Norwalk, Conn. 
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TRADE MARK 


NOVELTY SHOES 
IN-STOCK 






2971—Blumenthal’s White Wash- 


ableKid 84-inch Boot. GoodyearWelt. > i : 
Whole Feed, White Weltioe, Tani Special No. | Py eg 


tation-stitched Tip. Half Louis : 

Covered Heel. Spade Shank. AA White Cleo Kid, 84-inch = AA to Go. 86.00 

ome. ; S sie dee, a ee Boot. Goodyear Welt. 2983—Same shoe as 2981, but Whole 
—Same shoe as 2971, but in Panel An e. : 

White Buck. Perforated Lace Stay. Three Quarter Foxed. oxed. MMs 6 oo 2 oiere ov 38 $6.50 

3-4 Foxed. AA to D........ $5.50 Imitation Stitched Tip. 


Half Louis Covered Heel. 
Detail as 2971. AtoD. 
3 $5.85 


Special No. 2 


White Cleo Kid 814-inch 
Boot. Goodyear Welt. 
Whole Quarter. Plain Toe. 
Half Louis Covered Heel. 


We do not Send Samples 


Our Terms: 
Net 30 Days, F. O. B. Boston 





Other Styles of 


2991—Blumenthal’s Ivory Kid84- 





inch Boot. Goodyear Welt. Whole N It Sh 

Foxed. Square Throat. Half Louis Ove O€S é 

Covered Heel. White Welling I y k 4103—Gray Kid Vamp, Ivory Cloth 
Spade Shank. AA to C......$7.00 n Stoce = = Thee 0 wren Pig roe 
2990—Same Shoe as 2991 but i in Sil- ‘ . elt. ree Quarter Foxe ainte 
ver Gray Kid. AAtoC...... $7.00 Write Us Heei and Edge. AAtoC..... $4.50 


Katzman-Adler Shoe Co. 


211 Essex Street :: :: Boston, Mass. 
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eee Finest Waite 
Sea Island Cloth 


Whole foxed lace boot, white welted 
¢ ivory sole, 11-inch heel of genuine YpepesyBy 
ivory leather. 840 (Norfolk) last. 







Tan Calf Vamp 
Light Grey Kid Top 
Whole foxings, 9-inch boot, light 


welted sole. imitation straight tip. 4 
leather Louis heel, 825 last. AAA. @ 


































ee ene rene 4% to 8; AA to D, 2% to 8 AA to D, 2% to 8 
nissan Price, $3.75 


29 Price, $8.00 a 
——— BAS SORES a eC OC Ca ERE ISS IE 
wa : 


<n s EE au THE newest creations if g: 
: | hosiery demand a maxiyun 


Styles. 
The merchant with a discriminating cli- 
entele will find in these Dainty Spring 
Styles Ready to Ship, just what he needs 
tomeet the current demand. These mod- 
els are strictly new and will stand every 
test of fashion, fit, finish and materials. 
All six numbers are now in stock and can 


Hallahan 4S 





















ri NEW YORK OFFICE . . 

>) L. M. Gerson M. A. Warde Makers of High Gra SI 
$4 Style 107 J. R. Varley TT 
aH Marbridge Bldg., 34th St. & B’way PHILADEPH 
ey All White 

S Washable Kid NI Seo ETERS en > Ne fitag VED 
g : KONO PENMAN SSD ==, mG i A 1G = SN 
& 9-inch boot, light welted sole, 2 1-8 3% We LINY INA Sees SCs sk ‘ Pe 1 ET Se ee DOW ji 
oe kid-covered Louis heel, 825 last. BY /f Mh yy f 
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Silver Grey Kid 


nd Miss Springtime boot, small perfora- 


Patent Colt Vamp 
White Washable Kid Top 























EE hn aCe : light ¢ ee 
PORE Miss Springtime boot, light. welted | iP ee 
x Sole, 62 ast, leather uls eel. @& NOS eee 
\ H heel, 825 last. AAA, 414 to 8; AA wo pinesieainenee 


AAA, 4% to 8; AA to D, 2% to 8 
¥ Style 101—Exactly above except Io] 
Ivory Kid Top. Price, $7.50 








m D, 2% to 8. 
EX Style 104--Exactly as above except all ivory 
2 kid Price $9. 




















ns garments, millinery and 
axim of care in footwear 





li- be shipped on instant notice. The Hal- a 
1g lahan Stock Service is an effective increase us 
ae to the capacity of the retail store and as Be 
j- such will prove of great value in enabling ns 
the dealer to keep a stock that is always 

ry ' 

: new. 

S. 


Illustrated folder is now ready. 
















in All stock shoes sold thirty days net 

1 i Sons, Ine. 

h Grag Shoes for Women LONDON OFFICE pen om d Style 63 
‘Dafa PA. ee aaa mee tees 2 







Sea Island Cloth 


Miss Springtime whole quarter boot, 
flexible white ivory soles, covered 
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Louis heel, 825 (Brighton) last. AAA, 
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8] inch Pattern, 
White Kid---Panel Top 
of White Eve Cloth. 
Vaughan’s Ivory Sole 
and Covered Heel. 


Donn D. Sargent Co. 


FACTORY BOSTON OFFICE 


407 Bridge St. Salem, Mass. 195 Essex St. 
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and with the knowledge that white footwear will be extensively 
worn, the sale of white dressings such as cake, liquid and the 
non-burnable dressings for kid stocks are going out to their 
trade in large volume and orders for these goods are coming in 


ROCHESTER 


Death of Mildred Reeve Deshon 


Mildred Reeve Deshon, eldest daughter of Arthur Reeve, of 
the United States Rubber Company and wife of Harold D. Desh- 
on, the Rochester agent of the A. C. Lawrence Leather Com- 
pany, died at her home in Rochester, N. Y., February 13th. 
She was buried in Mount Hope Cemetery, Forest Hills, Boston, 
Friday, February 16. 

Mrs. Deshon was taken ill the latter part of August, and was 
confined to her bed from that time to the end. She leaves a 
daughter, Dorothy, aged six years. 


Samuel Weill to Be Honored 


Invitations have been sent by Sol Wile, secretary of the 
National Boot and Shoe Manufacturers’ Association, to attend 
a complimentary dinner which will be tendered to Samuel Weill, 
at the Rochester Club, March 10th. 

Utz & Dunn Co., have just issued their Spring 1917 catalog 
of shoes carried in stock. It is illustrated in colors. Women’s 
styles only are shown including the Dr. Edison Cushion Shoe. 
All shoes, except this line are unbranded. 


LYNN 


Mechanics of shoemaking are getting much attention from 
North Shore experts just now. This is important, for mechanics 
are the basis on which styles are built up. 


Sewing of Fibre Soles 


Fibre soles having come in to use, it is advantageous to de- 
velop new methods of stitching them to shoes. By the welt, or 
the McKay welt Goodyear, or McKay welt processes, they may 
be stitched on just the same as can leather soles. But the straight 
McKay stitching is a different proposition, because of troubles 
with the channels. Now if buyers would accept McKay shoes 
stitched through and through, as in the old fashioned way, 
the cost of making fibre sole shoes could be cut down without 
sacrificing their durability. But the looks would suffer a bit, be- 
cause there would be rows of thread in the bottom. 


Finishing of Fibre Soles 


Lynn experts on finishing bottoms of shoes have succeeded in 
producing edge blackings that will finish the edge of fibre soles 


just like the edges of leather soles. They are working on black- 


ings for finishing the bottoms of fibre soles, and they expect to 
get them so that when they are applied to fibre soles they will 
look like leather soles. 


Covered Leather Louis Heels 


One of the important improvements in Lynn shoemaking, 
which furnish a very good illustration of the manner in which 
mechanics serve as a basis for style, is found in leather covered 
Louis heels that are made of leather board. These heels are 
cheaper than are wood heels. And being covered with leather, 
like wood heels, they look just like wood heels. 


A New Toe Re-inforcement 


Many shoe merchants have had trouble with boys’ shoes, ' 


caused by the boys wearing down the edge of the toe of the sole, 


just as the edge of the heel is worn away. To prevent this undue 
wear, as well as to provide a substitute for the familiar copper 
tip, a North Shore shoemaker has designed, and patented, a 
metal plate to be fastened securely to the edge of the sole at the 
toe of the shoe. 

When this metal plate is in place, a boy may steer his sled 
“belly bumps” down hill, or kick home plate across the baseball 
diamond, and the toe of his shoes will not be bruised a bit. 


Dope and Other Leathers 


Some colored dope leather splits are being used for vamps of 
millinery shoes for women. Black dope leather has been used for 
some time for vamps for shoes for men and boys, and has proven 
itself durable. But the colored dope leather is something new. 


Dope leather gets its name, by the way, from the dope which 
is used for putting an artificial grain on flesh splits. 


New Firm New Machinery 


Ideal Vogue Shoe Co., has been incorporated with $100,000 
in cash capital, by J. J. Sullivan, manager of the Hamel Shoe 
Machinery Co., Lynn, and others. It will equip a factory in 
Haverhill, with machinery from the Hamel Shoe Machinery 
Co. Mr. Porrell, of the Williamson Shoe Co., of Newburyport, 
is a director of the new company. 


Salesmen Starting 


Lynn salesmen are starting on trips with late novelties for 
Summer, and advance styles for Fall and Winter. Millinery 
boots still rule the sample line. 


Death of Daniel Glover 


Daniel Glover, head of Daniel Glover & Son, Salem shoe man- 
ufacturers, died Feb. 23, from blood poisoning, which started 
from a cut on his thumb. 

For 35 years, Mr. Glover made solid leather shoes for boys. 
He had the esteem and the confidence of all who had dealing with 
him. : 

Skins are Scarce, 

North Shore tanners are curtailing their production of leather, 
because of a scarcity of skins. Indias and sheep skins are es- 
pecially scarce. Thirty thousand dozen skins, on their way to a 
Peabody tanner, were sunk by a German raider. Nobody knows 
how many skins, nor how much leather, has been sunk by the 


submarines. 
A Worker at 84 


Matthew Robson, of Salem director, of American Hide & 
Leather Co. was 84 on Washington’s birthday. He keéps busy as 


-a young man every day, attending meetings, watching the leath- 


er trade, and engaging in various philanthropies. 
Better Welts Coming 
Salesmen for Bartlett & Somers will show, their coming trips, 
the best welt shoes that their firm has produced. Isaac Watts, 


one of the foremost welt experts of Lynn, has taken charge of 
their welt shoemaking department. 


A New Superintendent ; 
Abe Richards has become superintendent of the Lynch Shoe 


Co. factory, Lynn. He is an all around shoeman, who makes 
quality his specialty. 
Creighton’s Stag Party 

Five hundred of the men of A. M. Creighton’s factories had a 
stag party at the Y. M. C. A. A band gave a concert, shoemakers 
sang, performed gymnasium stunts, bowled, played pool, went 
in swimming and otherwise enjoyed themselves. 

Such events tend to encourage the spirit of good cheer and 
enterprise in Lynn. 
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WHITE CANVAS 
BUTTON 
200—No HEEL..........1 to 6 $0.95 
202—Spring Heel. . .3to 8 1.20 
GENUINE pest ¢~ wen 
2642—No Heel... .. $1.85 
2644—Spring Heel. . 3 to $ 2.25 
2645—Lace, Spring Heel. . .3 to 8 2.25 
NUBUCK—BUTTON 
642—No Heel. . .1to6 $1.40 
644—Spring Heel.. .3to8 1.75 


The Hit of the Year and in Constant 
Order a run of sizes today 


Demand. 














Tan Shoes 


TAN VICI 


490-—No Heel.. é ..1 to6 $1.35 
416—Spring Heel. . 3to8 1.60 
Extension o> 
2420—Spring Heel. . to 8 $1.85 
TAN RUSSIA Gane 

560—No Heel... . ..1 to6 $1.45 

562—Spring Heel... ......3to8 1.75 
2514—Tip, Ext. Sole, 3-4 

Foxed cet ee anna 3 to 8 2.15 


Tan Shoes Always Attract Business. Try 
a dozen pairs 


BOOT AND SHOE RECORDER 


Shoe Merchants 


Have never found it necessary heretofore 
to buy Children’s shoes by mail. Sales- 
men usually called at the beginning of each 
season, took the order, and the retail mer- 
chant was quite sure to get the shoes he 
ordered. 

But today conditions are different, and 
now more than ever does it pay the wide- 
awake dealer to take advantage of our 


Large In-Stock Dept. 


Here are some of the reasons why you 
should buy Dr. Posner’s Shoes: 

1. Brooklyn workmanship and New York 
Style. 

2. A capable and efficient organization 
with large resources at its command where- 
by we are enabled to take advantage of 
every good buy; thus assuring reasonable 
prices. 

3. Thirty years in business and most 
orders are shipped the same day received. 


Sample some of the herewith shown num- 
bers at once. You will find them good 
values and we are sure you will be pleased. 


DR. A. POSNER SHOES, Inc. 














ALL BLACK VICI 


Close Edge 
152—No Heel...-......... 1 to 6 $1.00 
618—Spring Heel......... 3 to 8 1.30 
Extension Sole 
500—No Heel... ......... 1 to6 $1.10 
2624—Spring Heel... ...... 3 to 8 1.5. 
2626—Spring Heel......... 8% toll 1.85 


Also Carried in Lace 


These Staples are Good All Year Num- 
bersr—Oder Now 





140-142 DUANE STREET 
NEW YORK CITY 


Factory: 141 Roebling Street, Brooklyn 


Pumps 


PATENT LEATHER 


56—No Heel... ........... 1 to6 $1.10 
58—Spring Heel. . ..-..3t08 1.35 
60—Spring Heel........... 8% toll 1.70 
62—Drop Heel............ 114% to2 2.15 


Same Prices in Gun Metal and Tan Vici 


WHITE CANVAS 


100—No Heel............. 1 to6 $0.90 
102—Spring Heel.......... 3 to 8 1.15 
104—»pring Heel.......... 8% toll 1.50 
106—Drop Heel........... 114% to2 1.85 








Patent Upper Shoes 


WHITE TOP vom i VAMP 


272—No Heel... ......... to 6 $1.35 

274 Spring Heel. . o8 d 

276—Spring Heel......... mis to ll 2.00 
Dull and Cloth Top 

156—No Heel... ......... 1 to6 $1.10 

158—Spring Heel. . ..3to8 1.35 


Extension rman Spring | am 


658—Circular Foxed. ..... to $1.55 
614—3-4 Foxed.. eee 1.65 
2416—3-4 Foxed, ‘Tip ae Fe, 3 to 8 1.75 


March 3, 1917 
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HAVERHILL 


Quality as Well as Style 


“Style sells the shoe, nine times out of ten. That of course, 
is an indispensable feature of footwear production and one 
to which we must give our undivided attention,”’ according to 
one Haverhill manufacturer. ‘‘Our shoes must be of the newest 
patterns, made on the most up-to-date lasts and with all the 
novelty touches possible to obtain thorough originality of ideas. 
Yet, we must have wearing quality as well as style. The cus- 
tomer buys the shoe for the style, but if it doesn’t give good 
service, there’s a ‘come back’ to the manufacturer. Any great 
amount of difficulty in this way is sure to have an unfavorable 
effect upon business. Realizing this to a greater extent than 
ever before, the Haverhill ‘manufacturers are paying more 
attention to quality as well as style in goods which they pro- 
duce.” One leading manufacturer says, “So far as our house 
is concerned, we have mapped out a ‘quality’ plan for the future 
which will be strictly adhered to. We have always satisfied our 
trade as regards style. Now we propose to eliminate as far as 
possible any criticisms as regards quality of material, work- 
manship and wear.” 


New Shoe Manufacturing Concern 


The Ideal Vogue Shoe Company is the style of a $100,000 
shoe manufacturing corporation which will do business in 
Haverhill. Percy R. Greist, William J. Porell, John J. Sullivan, 
and Hiram E. Miller are the incorporators; the first three being 
directors, with Mr. Miller as clerk. All the capital is paid in. 
Mr. Sullivan, who is treasurer of the Hamel Shoe Machinery 
Company of this city is treasurer of the new corporation. A 
factory location has been secured in the A. J. Tilton building 
on Essex Street. The plant will be equipped with machinery 
built by the Hamel Company. This is the second factory in 
the United States to be equipped throughout by this concern, 
the other being that of the Williamson Shoe Co., Newburyport, 
Mass. 

Shoe Business Sold 


W. S. Chase & Sons, Inc., one of Haverhill’s oldest shoe manu- 
facturing concerns, has been sold to Arthur L. and Percival B. 
Evans and John S. Griffiths, members of L. B. Evans Son 
Company, Wakefield, Mass. The factory organization will be 
the same as in the past and the concern will continue to make 
men’s slippers for the wholesale trade. Herbert E. Chase, for 
many years identified with this house and of late its controlling 
partner, has retired from the concern. 


New Concern Making McKays 


One of the newest additions to Haverhill’s shoe manufactur- 
ing houses is a corporation, formed last week, for the purpose 
of manufacturing women’s McKay footwear. Factory quarters 
have been secured, machinery contracted for and selling plans 
effected. The title of this corporation and the names, of its 
members will bé soon published in this department. 


May Locate in Haverhill 


The Fred W. Baker Shoe Company of Georgetown, whose 
factory was recently destroyed by fire, may, it is stated, locate 
in this city. No definite plans have yet been made by Mr. Baker 
as regards the future of the business, which has been for many 
years successfully conducted in Georgetown. 


Passing of a Pioneer ‘ 


James Henry Gorman, who died recently in this city, was one 
of Haverhill’s veteran shoe manufacturers. He was also. one 
of the best-known and most highly esteemed business men in 
the shoe district. Mr. Gorman began business in 1880, under 
the style of N. F. Gorman & Company, being treasurer of the 
concern at the time of his death. He came to, this city from 
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New, York and built up, a good business with the wholesale — 


trade. There is.only one, other shoe manufacturer,in Haverhill 
(Alfred A. Ordway), who was éngaged in the shoe manufacturing 
business at the time Mr. Gorman started in Haverhill. 


BROCKTON 


Fall Styles in Men’s Footwear 

Plain effects will be the rule in the samples which are going 
out from Brockton factories, although there will be shown in 
all lines of made-in-Brockton footwear some fancy patterns 
as a means of toning up the lines. Brockton manufacturers 
aim to please the eye, inasmuch as the appearance of a shoe 
plays such an important part in its sale. They realize that 
while the “‘bread and butter” shoes must necessarily be of the 
plainer patterns, yet there is always a demand for more elaborate 
effects. “Show shoes,” desirable for decorating merchants’ 
windows, will be well represented this season in Brockton lines. 


New Lasts on City Styles 

The prevailing tendency as regards lasts is toward the city 
effects, in extreme as well as modified styles. The extreme 
English effect is shown in a shoe having straight tread with a 
very narrow toe and recede effect. This last on the wood 
dwindles to a point, requiring a piece of steel at the end: to hold 
it up for lasting. This English shape has the apparent anomaly 
of a high shank and a low heel. There is plenty of wood on 
the bottom of the last, however, thus insuring good fitting 
qualities. This shape is one that is expected to be a favorite 
with all merchants who cater to the young men’s or city trade. 
In other words, it should sell everywhere. 

Death of Former Brockton Shoe Man 

William P. Francis of the John Ritchie Shoe Company, 
Quebec, Canada, died February 21 in that city after a short 
illness. Mr. Francis, who was for many years a resident of 
Brockton, was one of the best-known shoemen:in this vicinity. 
In former years he was a member of N. R. Packard Company, 
one of Brockton’s well-known concerns. Later he was with the 
George H. Snow Company of this city.. Early in 1911 he be- 
came superintendent of the Emerson Shoe Company’s plant in 
Rockland where he remained until 1914. He then went to 
Quebec and took a prominent place with the John Ritchie Shoe 
Company. Since that time he has been the active head of the 
business, making occasional visits to Brockton. He leaves a 
widow, two daughters and a son. 


Box Company Incorporates 

The E. E. Bonney Box Company, manufacturing wooden 
boxes for shoe factories, with plant on Sprague Avenue in this 
city, has filed certificate of incorporation for $35,000. . Officers 
are: President, E. L. Bonney; treasurer, A. M. Bonney. These 
two with J. A. Holmes are the directors. 

Shoe Repairers Advance Prices 

For the second time within a few weeks the local shoe repair- 
ing concerns have increased prices for their work. At a meeting 
of repairers, held recently, it was voted to increase prices on 
all leather whole and half soles and men’s leather heels. Prices 
on rubber soles and heels and women’s leather heels were not 
changed. The increase in the repairers’ prices will average ten 
cents. each for men’s and women’s half soles and five cents for 
men’s leather heels. 

Appointed Salesmanager 

Francis G. Baldus of this city has been chosen vice-president 
and salesmanager of H.,E. Locke & Company, shoe findings 
dealers in Boston. Mr. Baldus, who has been for many years 
connected with this house, has a wide acquaintance among the 
shoe manufacturing trade in this vicinity and elsewhere. His 
advancement,is a deserved recognition of experience and ability. 
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Ting flexible arch support- 
cing feature is what gets . 


ris foot slides into place ; 
~with a feeling of ease that 
will bring a beam of satisfac-— 
tion to the countenance of 
your customers. — ee 


Off the shelf,on to the custom- ‘i 

er’s feet, and outintothethor- ~ 

oughfares of life in quicker | 
‘time than it would ig: to 





merits—why fitting! - 
nothing to it! . 





building sdslicies in thes : 
few words. - 


Learn all by sampling. 
MODEL NO. 472 ILLUSTRATED. GLAZED Cend for our 


KANGAROO, WHOLE QUARTER BLUCHER, 


BANKER TOE. RETAILS AT $7 TO $10,” fi a ‘one - ee ogve- 
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MNApwoip SHC OF U0 NOABINGTON, MASS. 


Sanne et 














March 3, 1917 


* ¢ + 


The Leather Man’s Viewpoint on 
Styles and Colors 

The Chicago Shoe Travelers’ last 
meeting of the season was held February 
24, with some fifty traveling men present. 
Among the guests were R. M. Roberts of 
Carl E. Schmidt Co., Detroit tanners, 
and Ben Lewis, Secretary of the North- 
western National Shoe Travelers’ Asso- 
ciation. Vice-President Sweitzer pre- 
sided, owing to the absence of President 
Hopkins. 

When Mr. Roberts was called upon to 
talk on colors, he said that the tanners 
are finding it hard to get leather on 
account of approximately 45 per cent of 
the foreign supply of calf skins being cut 
off. He also pointed out that when each 
traveler comes f7e to face with the 
buyers, honesty nd integrity should 
reign supreme, a that the salesman 
should remember t. © :ach novelty shoe 
is one more added wc **s previous line, 
but as long as the wome + will tango and 
wear tncir skirts short, you cannot sell 
many all-black shoes in either leather or 
cloth. Mr. Roberts said that very light 
colors will prevail and that all should try 
to sell as many cloth tops as possible to 
help bring down the price of leather. 


The Dominant Colors 


He tried to point out that styles made 
for some are not for others, that shoes 
for State Street are not good in New 
York, and the styles and colors that pre- 
dominate in New York are not neces- 
sarily big sellers on State Street. 

‘Mr. Roberts says that the salesman 
has done more to increase the shoe busi- 
ness than any of -the manufacturers 
themselves, and that the brains of the 
shoe business today are on the road. 
Mr. Roberts admitted that the support 
of the Carl Schmidt salesmen has helped 
make their company what it is today. 
He is himself just closing his forty-third 
years as a leather man, having been in 
all phases of the game. One other sug- 
gestion he made for the salesmen to em- 
phasize when selling shoes on this trip 
was that they must impress on the buyers 
that they must not give orders that they 
feel there is any possibility of them hav- 
ing to cancel, as this affects everyone 
in the trade all the way back to the 
tanners. 

When the question arose as to the 
predominating colors in the East, he 
answered saying champagne, light gray 
cream, and white are big sellers. . 

Mr. Roberts was made an honorary 
member of the Chicago Shoe Travelers. 

Ben Lewis, Secretary of the North- 
western Shoe Travelers, then made a 
short talk on the membership campaign 
which that Association has on at the 
present time. 


The Traveling Shoe Salesman 


Secretary Nitchy, of the Chicago 
Association, then welcomed the follow- 
ing list of new members in the fold: 
Fred H. Wendt, LeRoy Creveling, V. E. 
Disnoyers, J. A. Jackson, Chas. W. 
Evans, Milton Rubel, D. W. Saifer, 
Simon B. Wax, H. C. Brown, and Geo 
W.. Biettuwerth. 


Lindsey in Michigan 


L. L. Lindsey succeeds L. C. Langdon, 
who has been with the Selby Shoe Co. 
for 30 years and who has been forced to 
retire as a result of ill health. Mr. 
Lindsey’s territory will comprise all of 
the State of Michigan and some towns 
in northern Indiana. He has opened an 





L. L. LINDSEY 
With Selby Shoe Co., Portsmouth, O. 


office in Detroit, No. 308 Washington 
Avenue, and will have some one in charge 
there while he is on the road, thereby 
making the sample line available to 
Detroit and Michigan customers twelve 
months in the year. 

He has employed as his assistant 
Leonard C. Langdon, Jr., who has had 
several years’ training in selling our 
shoes under his father. The senior has 
quite a little sentiment in regard to the 
family maintaining -their connections 
with this company and is very much 
gratified that Mr. Lindsey has arranged 
the matter so as to take the son on as 
his assistant. 


“Big Little Billy’ 

William M. Hootkins with the F. M. 
Hoyt Shoe Co. of Manchester, N. H., 
known to his trade as “Big Little Billy,” 
started on his trip to meet his friends 
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February 26. After a big week in 
Chicago, Billy will be at the Chamber- 
lain Hotel, Des Moines, Iowa, during the 
whole week of the retail convention, to 
greet all his friends with his Quaker 
smile and glad hand shake. 


Roster of Salesmen 


The following salesmen make up this 
season’s roster for the Moore, Shafer 
Shoe Mfg. Co., of Brockport, N. Y.: 


Frank Shafer and assistant, New York 
State, Rhode Island and Connecticut; 
L. B. Shafer and assistant, Iowa, Ne- 
braska, Colorado, Montana and Wy- 
oming; Jack E. Jester and assistant, 
Greater New York, Alabama, Georgia, 
Florida and the Carolinas; Geo. L. Beat- 
ty, New Jersey, Maryland, Eastern 
Pennsylvania and towns in New York 
State; Bert G. DeWitt, Western: Penn- 
sylvania and Eastern Ohio; Wm. J. 
Owens, Michigan and Northern Ohio; 
Jas. Drury, Western Ohio, Virginia, 
Kentucky, Tennessee, Louisiana and 
Mississippi; Orville Romig, Illinois and 
Indiana; Al Stumpfle, Wisconsin, Minne- 
sota, North and South Dakota; W. F. 
Cochran and assistant, Texas, Okla- 
homa, Kansas and Missouri; W. W. 
Parkerson, Arizona, California, Oregon, 
Washington, Utah and Nevada; M. W. 
Eastman, Massachusetts, Vermont, New 
Hampshire and Maine. 


B. C. Davis with Holters Co. 


Ben C. Davis, of Minneapolis, has 
joined the staff of The Holters Company 
of Cincinnati. Mr. Davis in his new 
position will cover Illinois, Iowa, and 
Nebraska. He has represented the Krip- 
pendorf-Dittman factory in the north- 
west during the past six years and his 
new position necessitates his removal 
to Chicago, where a sample room will 
be established in the Great Northern 
Building. He leaves a host of warm 
friends in Minneapolis. He was elected 
secretary-treasurer of the Northwestern 
National Shoe Travelers’ Association 
for 1917. F 


Menzies Salesmen Out 


The Menzies Shoe Co., of Milwaukee 
are represented by the following sales- 
men this season: 

A. S. Day, Pennsylvania; S. R. Koen- 
reich, northern Ohio ,West Virginia; W. 
F. Turner, North and South Carolina, 
Virginia, New Jersey, Connecticut, Mas- 
sachusetts; H. C. Brueshaber, southern 
Ohio, western Pennsylvania; M. C. 
Black, Chicago and vicinity; M. T. 
Campbell, Mississippi; R. H. Hammond, 
Missouri, Kansas, Nebraska. 


























SUPREME QUALITY IN ® SHOE ILLUSTRATIONS 


A few of your shoes il- ; 4 Prove for yourself at 


lustrated by us will 
convince you of supreme our expense and be 


quality. , i AS amongst the _ suc- 
The enormous growth of Bs 3 bis! cessful advertisers. 
our business is substan- ra 
tial proof of the quality 
of our art work. 

; Our booklet of Cor- 
Become acquainted with 
our art shoe illustrations Ros ost rect Stock Shoe Cuts 
and avoid killing your oa? || wae >. for the Spring and 
sales—hundreds_ of ee a i Summer of 1917 will 


manufacturers, jobbers b d Wri 
and merchants refuse to € ready soon—Write 


experiment any longer. ‘ .- Z 7p us for a free copy. 
They wart results — eget et 
Why don’t you? 


C. GRIECO COMMERCIAL ART CO. 


SHOE ILLUSTRATORS AND ENGRAVERS 
179 W. WASHINGTON - - - - CHICAGO 
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BUCKLES 


Original designs in steel and flat metal 
buckles. Choice of imported or do- 
mestic manufacture. Prices on re- 


quest. * 


LACES 


Proper laces for Summer shoes. Style 
illustrated, our narrow tubular, fabric 
tip lace. All Lengths. Black or 
Colors. 


C. A. BROWNING CO. 


BOSTON, - - - MASS. 


*Please mention this paper when writing us 


PATTERN 640 
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The leather market is in a state of suspense. There 
are several factors which militate against heavy 
buying at the present time, but this condition may 
change almost instantaneously and at any. moment. 
In the first place, manufacturers of shoes are very 
generally considered sufficiently supplied, or covered 
by contracts for all the orders they have on hand. 
Salesmen will be starting out this month, and on their 
sales will depend the size of future purchases of 
leather. The foreign demand, which has been ex- 
cellent, has fallen off because of the lack of shipping 
facilities, and the discontinuance of many steamers, 
because of the German blockade. The British Govern- 
ment has commandeered all the sole leather on hand 
in the kingdom, and all that will be produced in 
British tanneries this month. This will, of course, 
cause a shortage which might be made up by imports, 
but the Government has also prohibited the impor- 
tation of leather and boots and shoes, in order that 
the available freight space. may be used for the still 
more necessary food. This prohibition, however, is 
modified by the granting of licenses, and it is more 
than probable that licenses for importation of leather 
for military use, will be granted, and possibly the 
importation for civilian shoe manufacture will also 
be available. It is said that a considerable amount 
of leather, bought for export has been offered for 
sale here, because of the situation, but this has not 
affected the market. 


Sole Leather 


Prices continue strong, and demand moderate. 
No. 1 B. A. dry hide leather is still quoted at 57 to 
58c., No. 2, 55 to 56c., good damaged 55c. and poor 
damaged 53c. Union sole is going well to sole cut- 
ters. There is still a scarcity because of the car 
embargo. Prices are firm at 85c. for No. 1 light 
backs and 78 to 83c. for heavy. Oak sole continues 
in small supply, and any improvement in demand 
would send quotations upward. The best scoured 
backs sell at 86 to 87c. Scoured bends quoted at 
88 to 94c. Belting butts have been in better call 
than for some weeks, and prices have advanced, the 
best light weights quoted at 92 to 94c., and heavy 
at 90 to.92c. | 

With offal of all kinds well sold up, prices hold 
strongly. Hemlock shoulders are 33 to 40c., packer 
dry hide shoulders 42 to 45c. Hemlock bellies 25 to 
26c. Union bellies 25 to 26c. shoulders 61 to 63c. 
Oak shoulders 63 to 65c. Oak bellies 33 to 40c. 


Upper Leather 
The market for upper leather is less active than 
for sole. More business is reported in the West. 
than in Boston. Manufacturers are well covered as 
regards orders on hand, and are awaiting reports of 
salesmen before’ stocking up further:' The ‘army 
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shoe order, likely to be placed. soon will need a large 
amount of russet veal leather, and perhaps boost the 
price of all heavy calf. Black finish calfskins are 
variously quoted, but a basis of 60, 58, 56c. is about 
right. Colored calfskins run from 66—64—62, with 
some fancy tannages running 80c. or higher. White 
calf 90c. to $1.00. Side leathers are selling moder- 
ately. Chrome black sides sell on a basis of 49-47- 
45c. and colored chrome 58-56-54c. 

Patent leather, which has been selling well for 
export, is feeling the effects of the blockades, but a 
fair domestic demand is noted. Prices are on a 
basis of 50 to 52c. for top selections. Glazed kid quiet 
with unchanged quotations. 


Hides 


There seems to be no improvement in the hide 
market. Tanners are still indifferent, refusing to 
pay figures at which raw stock is offered. While 
they have good reason for passing by the present 
heavy-haired take off, they are refusing to purchase 
older hides which have been in the market for some 
months. Opinions are divided as to the stocks held 
by tanners, but the general opinion is that these 
average small, and that business would increase very 
quickly were brokers and dealers ready to meet 
tanners’ offers. New England ‘hides are : scarce. 
No. 1 Ohio buffs are quoted at 23. to 24%c., and 
extremes 26 to 28c. Southern country hides range from 
243 for near points, and 22} to 23c. for farther South. 

The Chicago packer hide market awakened from a 
long spell of dullness with a number of large sales 
last week, since which time buying has been some- 
what improved, though yet far from active. Native 
steers have sold at 30c. and are now held at 3lc. 
Native cows sold at 29c. and now held at 30c. Texas 
steers all weights held at 3le. 

The Chicago calfskin market is somewhat firmer, 
with sales of packers’ skins reported at 40c. Chicago 
cities are now held at 42c. outside cities at 40c.. and 
countries 38 to 39c. New York calfskins have sold 
in good-sized lots the past week, and prices again 
advanced, quotations being $4.50, $5.00 and $5.50. 

The foreign hide market is strong, because of 
freight difficulties. No. 1 B. A. hides are reported 
sold at 46 to 473c. Wet salted show sales of frigorif- 
icos at 352 to 37c. 


Several young men connected with the Eastern 
agency and store of the United States: Rubber Co. 
have formed a class which meets every Wednesday 
to learn more about the rubber business, and have 
made arrangements with a number of prominent 
persons connected with the business in the manu- 
facturing end, for instructive. addresses on_ points 
connected with the details of the business. 





BOOT AND SHOE RECORDER March 3, 1917 





b ] 


Cie test says BEST 


PUT DURABLE-KOMPO SOLES TO THE TEST--- 
see how closely they stitch and how long they wear, note the neat, 


mht. FE. ' 
trim appearance they add to your shoes. -Dvxhe-Ximse Soles 





are not an experiment, they are tested soles of real merit that are 
constantly increasing in demand. 


/), V/A es . e . . 
Dumke Rimbe Soles are the ideal substitute for sole leather, firm 
A 


but flexible, waterproof and resilient, a sole of fiber composition 
combining the good qualities of both leather and rubber and 
better than either. 


im 
You won't say they're better than leather, because Durohe Korpe 


Soles are so far superior to leather in wear, neatness, and general 
serviceability that they are not on a basis of comparison. 

Write for samples of our Durable-Kompo Soles and Slipnot Rubber 
Heels, traveling mates in shoe sole success. 


Plymouth Rubber Company Canton, Mass. 
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The Season’s Popular Favorites can be 
obtained from the M-S Stock Dept. 


STOCK NOW 











Style BNE Sinnt 02 o:005s.04smesed $3.85 Style Me. STB... 2.0... sccsccgeee $5.00 Style No. 98Z........c.seceeees $5.25 
9-inch Polish Boot of White Egyptian Rein- Polish Boot made from high-grade French -inch Mah R Calf Welt Boot, 
skin. Sole with White Welting and Half American Kid over our sew o. 103 last, ~ ae Vamp and Tmitation Facing and 
Louis XV Heel. Turn Sole and new French Leather Louis Imitation Wi Tip, Cuban Heel, on our 

Heel. New English Walking Last. 
| AA 4 to 8 A 21% to 8 B 214 to 8 C 21% to 8 D 21% to 8 











Bephe Me. GIG... oo seveessyescces $3.10 ees Ths Teo: 0.0:6 9 6:0.29-02 oeeeag $4.50 Style No. 9BB........-ccccccoes $5.75 


8-inch Polish Boot of White Sea Island, Full Gun Metal Walking Boot, 8 inches hi ~ 8-inch Polish Boot, Gray Color No. 42 Top. 
Fox, White Soles and Heel, English Walking Perforated Vamps, Imitation Facing and French American Kid Vamp, Light Welt 
Last. — Welt ole, Cuban Heel, Our New Sole, Blue Vanity Heel. 

st. 


MOORE-SHAFER SHOE MFG. CO. 
woe Masbriage Bdge BROCKPORT, N. Y. 


1328 Broadway, at 34t 
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“Eagle @9® Brand” 


NIFTY | ) 
Fl a oa PIPPIN 
white kid leather. 307. White Cleantr, 


bottle cost $1.75 doz. white dressing of uni- 
versal application for 
white leathers, canvas 
etc. 6 oz. bottle cost 
$2.00 doz. 


Perfect 


White 
Dressings 


FQR CLEANING 


WHITE Kip 














25e Retail 


25c Retail 


The American Shoe Polish Co. 


CHICAGO, U.S. A. 
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he retail merchant who — the profit 
possibilities of ye the leading Style 
Authority im his locality, will appreciate +e 
originality. ond beauty Reed Stes. 
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“First with the Styles” 
ROCHESTER, N.™% 
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A unique line especially designed to 
meet a national demand for more 
stylish shoes for young ladies 
between girlhood and womanhood. 
Approved and featured by retailers who 
cater to the wants of young ladies. 


























Williams, Hoyt ~¢ Company 


Makers of the World’s Famous ‘“‘Pla-Mate’’ Shoes 


Rochester, N. Y. 








March 3,1917 “THE GREAT NATIONAL SHOE WEEKLY” 113 


































































































m= 
\ @ 
0 J S 0 
The individual snap that , =| 
stands Dolgevilles out from ——— 
the rest is the big factor in ‘Se 
their selling. SS = 








The Dolgeville Felt Slippers can be sold to every person that comes into 
your store—their use is universal, their selling field unlimited. 


Just display these attractive, out-of-the-ordinary slippers and let them 
work for you. 


Your order for 1917 should be in our hands early—write us right now. 


Dolgeville Felt ShoeCo. Dolgeville _NY. 


° 7 . 
— —__—_—_-— — —__— Ne ee DMS ; J ——_—_—_—— 
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THE FIFTY CENT REBATE ON DIS- 
CARDED “TRUWEAR” SHOES 
PLEASES THE CUSTOMER AND 
MAKES “YOUR” REPEAT SALE EASY! 








No. 385. Gun Metal Invisible 
Eyelet and Hooks, English Narrow, 
Tip Bal. Leather Sole. 


No. 386. Gun Metal Tip a UWE A. 


Medium High Toe. Leather Sole. <r 


TRADE MARK 


Reg. 1 : 





Into “'Truwear”’ shoes goes the best materials that are rigidly main- 
tained in quality with the result that these shoes have a wear-value 
and a style-value that makes them really good shoes. 


HERE ARE THEIR SPECIFICATIONS 


OUTER SOLE—Best 10-iron Government Standard Sole Leather. 

UPPERS—Of small Chrome Tanned Skins, selected for wear. 

LINING—Famous (Red-line-in). The lining i is a most important part of the shoe, and this 
famous brand is better in its tests than that used in the United States Army Shoes. 
COUNTERS—Spaulding’s Fibre—guaranteed to give satisfaction during the life of the shoe. 
INNERSOLES—One-piece leather. 

BOX TOES—Beckwith’s Vulco Unit. 














No. 387. Gun Metal Tip, Button. 
Leather Sole. Medium High Toe. . 


No. 388. Gun Metal Army Tip 
Blucher, Munson Army Last. R "s 


Leather Sole. Uwe 


TRADE MARK 
Reg. a 








WRITE US 


CLAFLIN THAYER & CO. 


READE ST., NEW YORK 
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The Season’s Most Popular Styles 
IN STOCK 


White and the latest shades of Ivory, Gray and Brown 


ener 


a Seine ad gene ame ek 


— 


sepranees 





ee 6 5:84:6:690.05466006nand $5.25 Style “ag (iadulbecebegncaaaun $5.25 
RIO ere Fe $5.25 Silver Gray Cloth, Silver Gray Kid Whi in Cloth, White Wash- ° 
Ivory Cloth, Ivory Kid Vamp, pel Lux Vamp, De Lux Last, Silver Gray Cloth able “iid amp, 5th Ave. Last, White 
Last, Ivory Cloth Covered Wood Louis Covered Wood Louis Heel, 9-in. Lace, Rei, Cloth Covered Wood Louis 
Heel, 9-in. Lace, Welt. Welt. H 84-in. Lace, Welt. 


Above three numbers in stock AA-4 to 7, A-3-7, B, C & D.-2 1-2 to7 





Style ES oo sated ws 6 Gin amie 6k $5.00 I BIG oc: s vdieo «0's 000.08 $5.7 

vht-Inch Black Glazed Kid Vamp, i I a i565 6s pales sso neta $5.25 Eight-Inch All White Manhattan Kid. 
White Manhattan Kid Top, Leather Eight-Inch Walking Boot, All Cocoa ite Kid Covered Wood Louis Heel, 
Louis Heel, Welt. Russia Calf. 12-8 Heel, Welt. Welt, 5th Ave. Last. 


These three numbers in stock in A-3 to 7, B, C & D-21-2to7 Terms Net 30 Days 


JOY, CLARK & NIER, Ine. 


SUCCESSORS TO FRED S. TODD SHOE CO. 


ROCHESTER, N. Y. 
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IN STOCK 


Make More Shelf Room of 
Your Present Shelf Room 
PATENT, DULL 
AND TAN 


Our picture shows the clear sweep of shelving obtainable 
by the use of Baine’s meritorious, shelf supporting device. 
No posts or partitions to take up room and interfere with 

4 to 8 

81-2 to 12 

12 1-2 to 2 








attractive shelf displays. It is an easy way to make a big : 
. gain in shelf room 
space. You can 
make up any com- 
bination of long or 
short shelves by 
their use, you can 
put these shelves : 
> in any avail- = 
le space, and = 
you can adjust 
and readjust them 
to suit all kinds of 
merchandise. 








Increase the effi- 
: ciency of your 
“Wear Likea - : store service the 


Pig’s Nose”’ ‘Baine” way. 


IN STOCK | : wt 


FOR YOUR 


Easter Trade 





Piqua Bracket Company | 


Manufacturers 
Piqua, Ohio 


We make the GEM SHOE HOLDER. Retails for $1, including 
devices for holding three sizes of shoes. GOOD profit to dealers 


Size Them Up Now 


Williams, Hoyt & Co. 


ROCHESTER, N. Y. 


























a 





HOUGEOROGUGUGEOEOUCEOQEGHOOOLOROGOGCORGHGHOEOQEROGEOUGUGUOOOGOGREEORODOROREOOOEO0R. 


COMFORT FOR 
YOUR CUSTOMERS } 
MEANS 
DOLLARS 
FOR YOU 


quality shoe laces for 
every requirement 
In bulk for the factory trade. 
Single paired for the fine job- 
bing trade. 
Finished with Nufashond 
—— ae po (petal ooees applied 
for). braid itself 
Rules, roche won't 
pull off 
Samples and particulars 
upon request. 


Narrow Fabric Co. 
Reading, Pa. 


Men and women everywhere have not only found 
bunion relief, but have also been enabled to wear 
stylish shoes through the aid of the 


Binoy ISCH ER 





| PROTE 


SHOE FITTING 
STOOLS 





The cost is small to the customer, but the profit is 
big to the dealer. Besides, the FISCHER BU NION 
PROTECTOR means steady, satisfied customers. 


Ask your Jobber. Write for 


Catalog and 
THE FISCHER MANUFACTURING COMPANY Prices 


Sole Owners, Manufacturers and Patentees 
MILWAUKEE, WISCONSIN 


No. 141 


THE CHICAGO WIRE CHAIR CO. 


621 N. La SALLE STREET CHICAGO 
TTL 


Sl | 

. 

~ 
= 
= 
- 
- 
_ 
— 
_ 
— 
a 
_ 
~ 
~ 
= 
— 
— 
= 
= 
oe 
— 
— 
_ 
— 
— 
_ 
— 
-_ 
oo 
— 
~ 
= 
-_ 
a 
_— 
— 
- 
~ 
a 
_— 
= 
— 
— 
= 
_— 
— 
_ 
_ 
= 
— 
~ 
~= 
— 
= 
— 
— 
= 
— 
— 
— 
— 
a 
a 
~ 
— 
— 
- 
= 
— 
— 
— 
— 
— 
= 
— 
= 
= 
_ 
— 
= 
— 
~ 
a 
— 
_ 
~ 
— 
= 
— 
= 
= 
— 
_ 
= 
a 
os 
— 
~ 
= 
— 
— 
_— 
-_ 
_ 
— 
— 
_ 
= 
= 
— 
= 
- 
— 
_— 
_— 








PT 








March 3, 1917 


“THE GREAT 


NATIONAL SHOE WEEKLY” 


There is Money in Cash Register Figures 


List of sales 

% indicates a cash sale 

A, B, D, and E indicate 
clerks’ initials 


Receipt with amount 
in figures printed 
on it 

*% stands for cash 


sities 





Sales-slip if dupli- 
cate * 

Amount in figures 
printed on it 

A charge sale 





{ 


Ere= 080 -0178) 













D Ch - 1.00 0194 Fee 14-17 % 
{ 0 th “4.00 0194 repr | | 


Amount of Transaction Sele Nember__ Se... 


- Harley & McMahon 
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~0180 
-0181 
=0182 








: einai t mae: 
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Ax -0.50 -0168 rep 14-17 
Trans. Amount Trans.No. Date 


Harley & McMahon . 
General Merchandise 


This is a Receipt for Your Money 
and Protects Against Error, 








< Teummaction Sale Nember One 
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There is no use trying to run a retail 
business on a hit-and-miss basis—too 
many merchants have found that out to 
their sorrow. 


Retailing today isn’t easy. Keen com- 
petition, ever-narrowing margins of profit, 
gradual increase in the number of failures 
and near-failures prove it. 


What’s the remedy? More information 
—the accurate, classified kind—facts to 
run the business by. That’s what the 
retailer must have to get his share of 
the business—his full profit on the busi- 
ness done. 


The up-to-date cash register furnishes 
that sort of information. And it gives it 
to you in permanent form—on sales-slips, 
sales-strips, receipts, on adding wheels 
under lock and key. 


Tens of thousands of merchants are 
successful because they handle every 
transaction between store.and cus- 
tomers through the register—get 
cash register figures as a record of the 
business done. 


Armed with this information, these 
merchants know what’s going on. 
There’s money in cash register figures 
for them and they will tell you so— 
yes, prove it to you. 


Let us prove it to you. Write us 
today. Now. 


The National Cash Register Company 
Dayton, Ohio, U. S. A. 
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‘Hl 


You, Mr. Dealer, can share 
in a $7,000,000 Boot Demand 
that is growing by leaps and 
bounds. 





Can you realize that only three years ago 
‘‘Hipress’’ first appeared on the market? 


‘It was something new-—a positive innova- 


tion. Here were boots and shoes that forsook 
every tradition of rubber footwear making. 
Goodrich had applied the lessons learned in 
tire making--they were actually using new, 
tough tire tread rubber in the boot---curing it, 
like a tire, into ONE SOLID PIECE. The pub- 
lic soon found that this was a wonderful im- 
provement in making boots and shoes--the first 
in fifty years. A distinctive advance in the sci- 
ence of boot making. 


Neighbor told neighbor, and by word-of- 
mouth advertising ‘“‘Hipress’” swept the whole 
country. Even in Alaska ‘“Hipress’”’ brushed 
aside all competition almost over night. 
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R. ve 


RESS’ 


BOOTS 
SHOES 


With the RED LINE ‘round the top 


AND 















Today 38,000 footwear mer- 
chants are pushing “Hi- 
press’ strong! 


They are supplying millions of 
rubber footwear users who will wear 
nothing but the Boots and Shoes with 
the ‘‘Red Line "Round the Top.” 


Even now these merchants are ordering Fall 
stocks. Quick action is necessary if YOU are 
going after MORE SPRING BOOT BUSI- 
NESS with ‘“Hipress.” Rush your Spring 
order for boots and be on the safe side. Give 
us your Fall specifications at the same time. 


*“Hipress”’ is made only by 


THE B. F. GOODRICH 
COMPANY 


AKRON, OHIO 
Makers of the Celebrated Goodrich 


Automobile Tires. ‘Best in the Long 
Run.” 
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C. & R. Slippers and Boots for Women 


reveal style touches which are not commonly seen. 
They have the features that count for bigger sales and 
larger dealer profits. There are opportunities for big 
things for you in this line. 

















CHESLEY 0° RUGG 


Men’s and Women’s Turn Slippers 


HAVERHILL ; : MASS. 
New York Office: W. B. Wynns, Marbridge Bldg., 34th and Broadway 
Boston Office, 89 Bedford Street 
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A “REAL” 
SHOE FOR 
MEN 


Fall samples now being 
shown. Each one full 
of Dalton Reliability. 


FOUR NEW LASTS 


Develop the maximum 
sales efficiency with the 
‘“Dalton”’ line. 


The Dalton Company Ine. 


Makers of Honest Value Shoes 


Brockton -_ - Mass. 


BOSTON OFFICE 
183 Essex Street, R. 405 


NEW YORK OFFICE CHICAGO OFFICE 
651 Marbridge Building 1415 Great Northern Building. 
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‘‘A big business is being done ' “A Strong line of work shoes 
on Army Shoes. Uncle Sam’s on attractive, well-fitting lasts, 
Special, Munson Last. In and shoes adapted to ‘FARM- 
Stock, A to EE. Send for book- WEAR.’”’ 


let of descriptions and prices.”’ 


‘Solid Service Semi-Dress “Outings, welt and nailed. 
shoes of Milwaukee quality.” Men’s and Boys’ In Stock.” 


Catalog upon Request 
Write for Salesmen now on the Road 


Samples Both Ways at our Expense 


NUNN and BUSH SHOE CO. (Aum 
Hee: 


Milwaukee <: <3 Wisconsin 


HOOUCUCECEUGOCOUOEOGEOECGUOGEOEOGUGEOEOGUGEOGUCECGEOUUECGEOREGEOOUGEOUCGCGOUOQOGOGURUGEOOUGEUGEOGUCOUGEOOROUOSUGEOSOGUGEUGUOGUCOUGUGRUGUGUUEGUCOCOHCSECGUGHCOSOGEOLGUOQUCEOOQOUUGHOGOOSEOUECGUHEQUCHEGUOQUOUAOUGUORUGEUGUOUOGUOQUOUEOEORD 
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BLACK WHITE 








LATHERE, 


THE SUPER-SOLE 
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THE SOLE THAT MAKES A 
BETTER SHOE 


They will positively outwear leather. 

They are absolutely water-resisting. 

They are extremely flexible. 

They are tough and durable. 

They take a beautiful edge and bottom finish—the best 
of ANY composition sole made. 

Their high quality is kept uniform at a rigid standard. 


And another big feature is the adaptability of shoes with Leatherex Soles during the spring and 
summer months—they are equally efficient on the the street as they are on the golf course, the 
tennis court, the beach or the mountains—specify them on your shoes!! 


TYER RUBBER COMPANY 


ANDOVER, MASS. 
Sole Selling Agents, The Brownridge Co., 170 Summer St., Boston, Mass. 
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THE 
“Jp ATTRACTIVE in appearance, and well 
made. Materials are the finest, and 
the finish high grade. It’s a desirable, re- 
SHOE liable, salable shoe, one that has lasting, 


FOR MEN selling and profit producing power. 
HIGH SHOES 


s Stock No. 602 
Gun Metal c Calf Bal ee Wide, 7 No. 16, Coffee Brown Russia Calf 
to 10; B Wide, 6 to 10; C and D Bal. A Wide, 7 to 10; B Wide, 
Wide, 5 to 10. Biltmore Last $5.50 | 6 to 10; C and D Wide, 5 to 10; 

Stock No. 600 Biltmore TE 6-0reekdsebed $5. 75 
No. 26, Mahogany Russia my | Stock No. 555 
Bal. A Wide, 7 to 10; B Wide, No. 14, Russia Calf Bal. A Wide, 
to 10; C and D Wide, 5 to io. 7 to 10; B Wide, 6 to 10; C and D 
Biltmore Last. . ..$5.75 | Wide, $ to 10. Biltmore Last $5.7 


OXFORDS 


Stock No. Stock No. 556 
No. 26, Russia Calf S. Oxford. | No. 14, Russia Calf Lace Oxford. 
B Wide, 6 to 10; C Wide, 5% to | B Wide, 6 6 to 10; C and D Wide, 
10. Biltmore Last........ $5.25 | 5% to ,* a Last. .$5. 25 





Stock No. 558 
No. 26, Russia Calf 7. Oxford | Gun a Galt “Lace Oxford, 
(Red Neolin Sole) (O’Sullivan Rub- | B Wide, 6 to 10; C and D Wide, 
ber Heel). B Wide, 6 to 10;C and D | 5% to 10. Biltmore Last. . .$5.00 
Wide, 5% to 10. ‘Stag Last $5.00 


M. A. PACKARD CO. 


OUR BROCKTON, MASS. 


BOSTON NEW YORK 


“BILTMORE” |“ it 


- 
- 
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CELLULOID BUCKLES HAVE CERTAIN ADVANTAGES 


They are preferred in warm climates where the hu- 
midity in the atmosphere makes the use of metal 
impracticable because of tarnish and change of 
color. 

They are light in weight. 

When set with brilliant stones the effect is supreme 
on account of the soft tones of the background. 
We are showing a full complement of sizes in Cream 
White, Black, Black and White, with and without 
brilliant stone set. 


The Sample Department has made some attractive cards show- 
ing the line. 

These are ready for distribution and are free upon the slightest 
indication from you. 


THE METAL PRODUCTS CORPORATION 
PROVIDENCE, R. I. 
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The Menzies Shoe Com- 
pany of Milwaukee announce 
the arrival of their salesmen in 
their respective territories, car- 
rying with them the new line of 
Menz “Ease’’ and “American 
Boy’’ yellow label shoes. The 
Menz “Ease’’ have long been . 
known as a high-grade line of 
Every Day shoes, and are just 
what the name implies, neat and 
comfortable service shoes. 


“American Boy’’ shoes are 
made similar to the Menz 
‘““Ease.’’ Patterns and leathers 
are like those in grown-ups’ 
shoes, and for this reason are 
popular with the boys. 


Menz “Ease’’ Army shoes 
are made on the Munson last, 
with U.S. Government specifi- 
cations and patterns. Carried 
in stock A to EE widths. 


A complete line of Outings 
in stock for Spring delivery. 


Send for catalog now being 
printed. 


Samples both ways at our ex- 
pense. 


THE MENZIES SHOE CO. 


MILWAUKEE, WIS. 


— = = —_—  — — mee mmm mmm meme meee a a_i —_ —_ ——— = —_ 
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An extremely novel and beautiful effect is produced by this 
all-worsted Shoe Topping. It comes in all the stylish shades, 
with a crinkled weave that is most pleasing. Ask us to show 


you samples of this distinctive Shoe Topping. 


33 SPRUCE STREET, NEW YORK 


BOSTON ST. LOUIS ROCHESTER HAVERHILL PHILADELPHIA 
TORONTO, CAN. 
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A. RAMSDELL 





ichi hicago, 
on i and’ South Dakota, I 
Nebraska, New England. 
FRANK W. LORD 
Illinois, Indiana,’ Missouri, Kansas. 





BE Ye 


Wisconsin, Minne- 


_ HAZEN B.GOODRICHECO. 


_ WOMENS SLIPPERS, OXFORDS PUMPS AND BOOTS, TURNS 
> —_-EXCLUSIVELU, MENS HOUSE SLIPPERS AND DANCING SHOES . 
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“ON THE WAY 


Our Salesmen Are Out With Clever Conceits To Suit Every Caprice 


H. B. EMLEY E. STEVENS 

Colorado, Nevada, Utah, Montana, 
Wyoming. 

FRANK A. MONTGOMERY | 

Pacific. Coast and Rocky Mountain 
Region. 


WE ‘SHALL SHOW 


A strong line of Turn Boots for street wear constructed on 
special boot lasts and fashionably designed patterns. 


WE SHALL SHOW 


A most attractive and unique line of Opera Boots in silver 
and gold cloth, satins, brocaded silks, brocaded tinsel cloth 
and combinations. 


WE SHALL SHOW 
Our usual number of original and pleasing designs in Ladies’ 
Slippers including many beautiful beaded effects. 

WE SHALL SHOW 


Our usual long line of Men’s Slippers and Dancing Shoes 
at consistent prices. The house will maintain its reputation 
as leading manufacturers of this‘class of merchandise. 


sylvania, Atlantic Coast 
ngland. 

FRANK M. COLBURN 
Southern States. 


owa, 


The new samples represent some of the most convincing 
styles our concern, in its long line of successes, has ever pro- 
duced. If interested, and our salesman does not call reg- cca 
ularly, drop us a line. r —_— 


Haverhill, Mass. 


J. 
Canada, New York State, Ohio, Pennsyl- 
Cities, New 
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Made of Cabretta skins finished on 
the flesh side. Chrome tanned. .. 


The most attractive topping stock for 
high class shoes . — 2 ae 
In desirable fashionable shades, ldeal in appearance 


G. LEVOR and COMPANU thc 
Manufacturers, GLOVERSVILLE.N.U. 
NEW YORK, 88-90 GOLD STREET. 


’ > - . / " Fo ae ae 
Johnson Step 1€714 Fatton Leather Co Stlouis | CAM d) Company POSTON 
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WHATEVER YOUR SHOE REPAIRING 
REQUIREMENTS MAY BE 


E HAVE THE MACHINE 








The illustrations above show but a few of the big range of ma- 
chines which we supply for shoe repairing. 


They are all illustrated and described-in a very handsome cata- 
logue which we are glad to mail free to anybody who writes for it. 


They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 


We help our customers make a success of their business. Our 
machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. 


We have customers everywhere, and we are not ashamed to 
have you ask any of them about us or our machines. 


Write us today for a catalog. 


UNITED SHOE REPAIRING MACHINE CO. 


4 ALBANY STREET, BOSTON, MASS. 
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Norwich 
Fixtures 
Sell More Shoes 











The use of Nor- 
wich Fixtures, not only 
enables you to make bet- 
ter displays, but the high 


reputation they bear insures per- 
fect satisfaction and full value for 
every dollar expended. Send for 
our catalog. 


The Norwich Nickel & Brass Co. 


NORWICH, CONN. 
NEW YORK SALESROOMS BOSTON 
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GET THIS 
BIG BOOK 


FRE 


The Guide to 
Better Win- 
dow Displays 





Send now for this book—just off the press. Shows 
latest styles and hundreds of new designs in decorations 
of all kinds. Beautifully illustrated in colors—quoting 
lowest prices ever offered. Most complete book of its 
kind published. Your chance to dress up your win- 
dows in a way to make them pull. See the secret of 
the country’s prize displays. Just your request on 
postal or letterhead brings it to you free. 


Beautifully Illustrated in Colors 


Don’t fail to get your copy of this big book. It‘s 
Send Now! yours for the asking. No cost. No obligation. 
See the latest ideas in artificial flowers and decoratives—vines, 
kets, ferns, cut-outs, backgrounds, Papier Mache novelties, marble- 
ized floorings, etc., etc. A vast collection at rock-bottom prices. 
for yourself. Get this book now. A postal brings it. rite 


The Adler-Jones Co. 


Aid 

















































712 Broad 26 Ki ton St. * 
amano — Dept. G. 333 Market Street, Chicago 
PIUTTTTITI TT TS 
PITT - 
THROW THE : Se : 
= On the Beach Front. Open All Year. = 
CONTENTS OF - The Last Addition to Atlantic City’s Fireproof Hostelries : = 
= Artistically furnished and modernly equipped. A hotel of = 
= charming features and refined atmosphere. The house of = 
= service and the home of the epicure. Open-air balcony res- = 
= taurant facing ocean and boardwalk on main floor. R = 
= garden restaurant overlooking sea, where during season refined = 
= entertainment is provided. = 
= Ample private baths with both fresh and sea water with = 
= showers on every floor—surf bathing from hotel. = 
= Unusually extensive lounges, porches and public rooms. = 
= JOEL HILLMAN, A.S. RUKEYSER, = 
= President. Manager. = 
TT CRECGCREGRCRERRGRRRRREREEE 
Then why throw away 
sein eo _~ AO . 
cu a », which to- = : 
day, with high prices prevailing for = I AL : 
waste of this kind, could be easily converted into added revenue? sea = a. rey PLATES NATIONAL : 
Vv = asy to drive on. Hardto : 
si Modern Leader All Steel Baler = Salina deinen 
anc »tain the money now ung lost throu waste of waste. = : 
Read, sign and return coupon and let us tell you all a Modern Leader = drawn steel. Free s 
All Steel Baler can do for you. = samples on . 
= r t = 
PETROLEUM IRON WORKS COMPANY = 3Sizesfor ‘“""°° E 
OF OHIO = = 
702 Frick Building - - - Pittsburg, Pa. = z 
SIGN AND RETURN THIS COUPON, N-O-W = : 
The Petroleum Iron Works Co. of Ohio, : z 
702 Frick Bidg., Pittsburgh, Pa. 12 = Me. Retailers> = 
Please send descriptive catalog of THE MODERN LEADER ALL STEEL = : 
BALER and complete information about how to turn our waste paper = toput aed ag whe 3 voy 2 
into profit. = your customers’ shoes. If your 
| TY WTTTTTTTTTTETETTITITITI TIT = jobber can’t supply you WR us 
AGMreas. ... 1. eee e csc e es ceeeeceescasesssveces = IMMEDIATE . NATIONAL SHOE PLATE MFG. CO. 
Gc ccccccccecescccescecosescosseed = DELIVERIES 1248 West Third St. Cleveland 
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TAKE ADVANTAGE OF THE BIG INCREASE IN 
FARMING THAT WILL COME THIS SPRING AND 
SUMMER with 


Bass Farm Shoes 


BUILT FOR HARD SERVICE 


A line that is designed especially for farmers—high grade in quality, made of 
real leather, by men who have built service shoes for many years. 


A SUGGESTION 


There will be in your town a good many business men who will turn amateur 
farmers in their leisure hours—Put a garden display in your window—the 
real thing with loam, garden implements, seeds, etc—AND FEATURE 


BASS 


- HO E . No. 192—Farm Balmoral. In Stock—5 to 12, EE, F. 


Made from the heaviest and best grade of Russet 
No. 1551—Men’s Velour Calf Blucher, In Stock— and waterproofed by our own process. A working 
5 to 12, E, EE. shoe in a class by itself. 
Here is a “BASS SHOE” for men who want-BASS 
comfort, reliability and service in a lightweight ee 


It is a good fitter, with plenty of toe room. G % 
year Welt. 


The Bass Complete Line consists of Shoes for all outdoor work and recreation 
—shoes that for over 50 years have been made especially for the farmer, rivey- 
man, miner and sportsman. 


Write us for,Catalog—and don’t forget the Garden Display! 


G.H. BASS & COMPANY 


WILTON, MAINE 
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either in Green, 
color’ combinations. 


for the high grade shoe store. 


Terms: 


























Insurance With A Profit 


Are you getting your share? 


The Fitchburg Mutual Fire 
Insurance Company has saved 
its policy holders $1,500,000 
in dividends. 

We make satisfactory adjust- 
ments and pay all losses 
promptly. 

From us you can obtain the 
strongest kind of protection. 


Fitchburg Mutual Fire 


Insurance Company 


(70 Years Old) 


FITCHBURG, MASS. 


Middle West Representative, Mr. W. B. ACKMOODY 
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10 Karat Gold Front Shoe Buckles 


Hand E d, Chased or Engine Turned Designs. Furnished 
the ~~ Red. White or Yellow Gold. 


An exclusive line that offers 100 per cent clean profit 


Shapes No. $103—S116 are $12.00 per 
Shapes No. $228—S251 are $15.00 
Shapes No. $452—S415 are $24.00 
Shapes No. 8502—S426 are $24.00 
10 per cent 30 days—F. O. B. your store. 

ORDER TODAY FOR THE EASTER SEASON! 


HARRISON JEWELRY COMPANY 


Manufacturers of Jewelry 
ATTLEBORO, MASS. 


. Prices $8 to $12 in oak 
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Some in “two 


dozen pairs 


“ 


Made To Fit 


Your Shelving 


The Milbradt Roll- 
ing Step Ladder is 
made to fit all kinds 
of shelving. They 
bring the goods on 
the highest shelves 
within easy reach. 
Every Milbradt has 
an extra wide shelf 
at top which is a 
great convenience in 
rearranging and 
handling stock. Buy 
a Milbradt. 


ea = 


mt. 


a 
at 


i 


F.O.B. our factory 


MILBRADT MFG. CO. 
ST. LOUIS, MO. 








SEND FOR CATALOGUE. USE COUPON. 





Milbradt Mfg. Co. 
t. uis, Mo. 
Gentlemen:—Please send catalogue of your rolling step ladders and 
advise price of same finished in (* 
* Mention finish desired to match your fixtures. 
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Minnesota Merchants Convene 


First Gathering of Shoe Merchants Gives Promise of Active Work 
and Progress 


HE first annual convention of the 
newly organized association of retail 
shoe merchants has been held in 
Minneapolis, Minn. The organiza- 
tion was effected last October, when 
eighteen charter members signed the 
roll. Officers were elected to hold 

over till the 1918 convention. The dealers were en- 
thusiastically supported by the traveling men of the 
Northwest, many of whom attended the convention, 
and showed their lines in the hotel. 

President George A. Pierce, who opened the meeting 
spoke on the fabric situation, said that the making 
and selling of shoes had always from his earliest recol- 
lections been considered a poor business, but the sit- 
uation had changed and merchants were today making 
more than ever before. He spoke on the growth of the 
N.S. R. A. and what it was accomplishing. 


Speakers Encourage Organization 


George S. Sanders, president Northwestern Na- 
tional Shoe Travelers’ Association was called upon for 
‘a few words and responded happily. He said his as- 
sociation was ready to boost for the shoe merchants’ 
association. “Specialty men have been pretty easy 
to get in to the Northwestern Association,” he said, 
“but the general line men were slower in joining. 
We are proud to state we have clubrooms now and 
have set a slogan 200 members by 1918.” 

Robert Sturgeon of the Iowa association was pres- 
ent and invited all present to attend the Iowa con- 
vention. 

R. B. Thompson, first vice-president, said he was 
glad to see the organization started as he had wanted 
one in the state for years. ‘““‘Last Summer I attended 
the Iowa convention and tried to join that associa- 
tion, but got turned down because I did not reside 
in Iowa.” He said the present organization was due 
to a traveling man who brought his story to Minneap- 
olis. This traveler was George J. Nichols, who sells 
the Pingree line. 


Highlights of Speaker’s Views 


W. F. Enright, manager of the Minneapolis branch 
of the United States Rubber Company, talked on the 
rubber situation and enumerated some of the troubles 
the rubber manufacturer was up against, including 
factory wages, shipments in of raw materials and 
shipment of the finished product. 


George S. Roth, buyer of shoes L. S. Donaldson 


Co., Minneapolis, addressed the gathering, telling of | 


trade evils and their remedy, which was dealer-co- 
operation and uniform action. Some of the evils he 


named were wasteful advertising from various causes; 
fraudulent advertising; the exchange evil; and the 


‘giving away of laces, expensive buttonhooks and other 


findings. He said the legitimate dealer was afraid to 
advertise three years ago in Minneapolis but the 
pure advertising campaign put on by a daily news- 
paper and the work of the Advertising Forum, had 
driven fakirs out of town and had them fined. 

J. Marr, of the Scholl Mfg. Co., Chicago, gave their 
demonstration talk illustrated with slides. Ben Stout 
talked on ““The Middleman.”’ 


J. J. Hawkins, president of the Standard Shoe & 
Rubber Company, Chicago, IIl., gave an interesting 
talk on the rubber trade. After his talk, which de- 
scribed the process of gathering and its development 
into commercial rubber going into detail, he made a 
rubber boot before the audience. 

A banquet in the evening closed the event. Speak- 
ers were provided and music was furnished by the 
Temple male quartette. 


Displays at Convention 


The following lines of shoes were represented by 
displays: Stratford: M. H. Iverson; Utz & Dunn, 
Charles Pierce, Ben C. Stout and L. J. Laurie; Carters 


_ Welts, Frank Rawson and Elmer Fuller; Boyd-Welsh 


Shoe Co., R. J. Leiser; Connolly Shoe Co., O. E. Gron- 
val; Original Chippewa: H. Thorson and S. B. Chris- 
topher; Patterson shoes, George S. Sanders, V. T. 
Kolb, R. F. Jones, R. J. St. Leger; O’Donnell men’s 
shoes, H. B. Patterson and W. L. Goodwillie; Miller 
make shoes, E. W. Lott; Novelty Shoe Co., Chicago, 
A. H. Chapsky; Selz-Schwab, L. M. Shapsky; W. B. 
Coon Co., F. R. Lundberg; Hamilton Brown, C. L. 
Dodson; Nunn & Bush, R. D. Conklin; Endicott- 
Johnson, B. J. Mense; Holter’s, M. S. Ellenstein; 
Ault-Williamson, Fred Snyder; Richards & Brennan, 
J. W. Bates: Harry M. Husk, Chicago, F. M. Husk. 





The American Rubber Co., which is very generally 
known, is very busy making footwear for one of the 
largest manufacturers of waterproof cloth in the 
United States. Another branch of its business is the 
manufacture of aeronautic fabrics both for balloons 
and for aeroplanes. At a recent conference in Wash- 
ington it placed its department for the manufacture 
of these fabrics at the service of the Government 
and will furnish large amounts of a special improved 
fabric for the manufacture of dirigible balloons which 
will be manufactured by the Connecticut Air Craft 
Co., which has already made such balloons for the 
Aeronautic Division of the United States:‘Navy. 
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SS i | 


. <i 
'BOUDOIR . _.<¢ SLIPPERS | 







Quilted In All Color 
' Sock Lining Pom-Poms 
Morhide Sole To Match | 
New Cretonne Boudoir 
Materials Colors Prices 
’ SATINS CRETONNES ARTIFICIAL SHEEP GOLD CLOTH 
: Champagne Figured Effects in Blue : 
Pearl Gray Blue Black $7.75 " 
’ Blue Pink Red ’ 
Pink Yellow Pink SILVER CLOTH _ § 
! Black Tan 
\ $8.50 $6.50 $7.75 $7.75 , 


Concentrating our efforts on the production of Boudoir Slippers we are able to justify our claim of being specialists. in this 
line. But we want you to test—to note the grade of materials, the quality of manufacture—and then consider our prices. It 
is only by strict attention to the smallest details of buying, making and merchandising that makes these prices possible. 


Let us send you a sample dozen, or if you will notify us we will be glad to have a representative call. 


| BOUDOIR SLIPPER COMPANY, Inc. | 


, Terms: , 316 UNION STREET Goaaet Sond 
P er Cent. ample 

i-y— LYNN, MASSACHUSETTS Pairs | 
eee eEEEEEEEEEEEEEOeEeEeeEEEee ee ee 


A New Time Shoe 
: at Old Time Prices 


BEST GRADE CLOTH TOPS 
GUARANTEED FIBRE SOLES 
BUTTON AND LACE PATTERNS 
GUN METAL VAMPS 


‘“TP)LACO” shoes are improved 

stitchdown welts. Pleasing 
to the eye—a pleasure to the feet. 
Send for sample pairs from stock. 
Order now for the Easter trade. 
Owing to conditions we suggest 
quick action. We cannot say how 














Style 201X 





| 5 to 8 $1.30 é . = ” 5 to 8 $1.30 
: 33 03 ibe : long we can maintain these prices. ites ine ' 


| THE A. W. PLATIN SHOE CO., INC. | 


620 Atlantic Avenue BOSTON, MASS. Hathaway Building 
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“The E & M Shoe of Quality’’ 
SPORT BAL 


Women’s White Nubuck 84-inch 
Sport Polish Welt. White Nubuck 
Ball Strap, White ‘“‘Rinex’’ Sole, 
White Rubber 8-8 Finished Heel. 
Also made with Foster Wedge Heel. 
Our No. 55 last. 


Retails at $7.50 


Emery & Marshall Co. 


Haverhill, Mass. 
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ORDER NOW 





OVERGAITERS, SPATS, WOOL 
and SATIN SOLES. FELT and 
CRETONNE SLIPPERS 


We have added many 
attractive styles to our 


** COASTLINE ”’ 
BATHING SHOES 


also 


Through 
A Typographical 
ERROR 


in our advertisement on page 82 
of the Feb. 24 issue 


The Pollyanna Shoe 


ee ee ee 
po ae a oe ae aes 
pot et ot x 


te ce. ae oP ae ee ee te ae ale ap 
pee sea SOS 5p 
SoM otatnd hs fet tot tet bale or ee: 


ee 
heh ae ee 


Bathing Suits and Jerseys 


weet e Tee ee 
SESSLER 
eat at tat tad 2 at ot bead he) 


Full line of Samples at our New Boston Office 
207 Essex St. Room 404 
Call or send for Prices 





al 
Seated altars 


LKR 


aan 
we 
at ot 


The Wiley-Bickford-Sweet Co. 


Hartford, Conn. Worcester, Mass. 


No. 444 was quoted at the 
following prices: 

















1917 Will Be 
The Biggest Year 
In The History of The 


Shoe Business 


MAKE 
YOUR 
DOLLARS 
DO 
THEIR 
DUTY 


Fashionable Shoes at Popular Prices 


Wall, Streeter & Doyle 


NORTH ADAMS, MASS. 


MAKERS OF THE J. M. O’DONNELL & CO. SHOES 
BOSTON OFFICE 207 ESSEX STREET 


Misses’ School Heel 1114- 2 $1.75 
Child’s Spring Heel 814-11 1.50 
Infants’ Sprg. Heel 6 - 8 1.30 





they should have been 


Infants’ Spg. Heel, 6 - 8 $1.60 
Child’s Spe: Heel, 844-1 
Misses’ Sch. Heel, 11 %- 





A. S. KREIDER CO. 


Distributing Houses 
NEW YORK—123-125 Duane Street 
PHILADELPHIA—51 North 3rd Street 
PITTSBURGH—923 Penn. Avenue 
CHICAGO—312-318 West Monroe Street 
ST. LOUIS—1408 Washington Avenue 


Factories at 
ANNVILLE, PA., PALMYRA, PA., MIDDLE- 
TOWN, PA., LEBANON, PA., ELIZA- 
BETHTOWN, PA. 











? 
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B 344 T 
Women’s cream ooze calf quarter 
Duchess lace boot, champagne kid 
vamp and stay, Juanita last, cham- 
pagne kid-covered 24-inch full Louis 
heel, close edge welt. 
$9.00 


Made with light gray cloth quarter 
and dawn calf vamp, and cloth-cov- 
ered half Louis heel. 

$6.00 


B314 W 

Women’s mustard cloth quarter, pat- 
ent vamp, Diplomat lace boot, Elite 
last, sunburst eyelets worked in black 
silk, three rows mustard silk stitching 
on vamp, close edge welt, 2 1-8 inch 
patent covered half Louis heel. 

$5.00 
Made with gray cloth quarter and 
gray kid vamp. 

$5.75 


Made with brown cloth quarter and 
brown kid vamp. 

$5.75 
Made in McKay at 50 cents less than 
the above prices. 


Nifty Novelty Styles Which 


Put Real Zest into Spring 
Merchandising 


It is a fact that pretty cloth tops are quite the thing 
in Spring boots. 

So don’t neglect cloth tops if you intend to be in line 
with the style procession. 


These beautiful, original designs give you the op- 
portunity to get in the lead in the shoe styles of your 
city. 

Figure out the short time in which you can have 
them—we will make and ship in 21 days. 

Let your order come along in the next mail. . 


UTZ & DUNN CO., Rochester, N. Y. 


DENVER OFFICE ———__— 
218 Charles Building, Denver, Colo. 
RICE & TIGER, Representatives 


NEW YORK OFFICE ——— 
200 Sth Ave., Sth Ave. Bldg., Room 405 
S. A. McOMBER, Representative 




















B 8344 


Pearl gray corkscrew cloth quarter, 

gray kid vamp of harmonizing shade, 

Juanita last, close edge welt, white 

welting, 24-inch half Louis heel, 

covered with kid to match vamp. 
$5.75 


Also made with brown cloth quarter 
and dark plum brown kid vamp. 
$5.75 


Same style in McKay in either brown 
or gray, with cloth-covered heel. 
$5.25 


B 347 X 
Women’s champagne buck cloth top, 
plum brown kid whole fox, imitation 
button spat lace boot, Ritz last,‘ kid 
bound top, close edge. welt, 2-inch 
leather Louis heel. 
$6.75 


Made with white buck cloth top, 
cruiser gray kid vamp and wood- 
covered half Louis heel. 

$7.00 


LOS ANGELES OFFICE ' 
319 Story Building, Los Angeles, Cal. 
G. C. McATEE, Representative 
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EDERA 


“An Important Step” 


Early in the history of the Fibre Sole Industry we realized the 
vast importance of arranging our already extensive facilities to care 
for the unusually heavy demand. 


This came as the first step after the Federal Fibre Sole had proven 
itself through ‘‘workability’’ and ‘‘wearability’’ to be well worthy the 
one name behind our factory and all its products. 


And now we are in a position where we are handling orders with 
dispatch, furnishing a sole that is uniform in weight, quality and thick- 


ness. 
Samples and prices furnished on request. 


THE FEDERAL RUBBER COMPANY 
OF ILLINOIS 


FACTORIES, CUDAHY, WIS. 


Manufacturers of Automobile Tires, Tubes and Sundries: Motorcycles, Bicycles and Carriage Tires; Rubber 
Heels, Fibre Soles, Horse Shoe Pads, Rubber Matting and mechanical Rubber Goods. 


f 
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Style No. 429 
New Last No. 106 


3-4 Fox 8 inch Kid Boot 
16-8 Leather Louis Heel 


JOHNSON BROS. SHOE MFG. CO. 


| HALLOWELL, MAINE eS 
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REG.U.S.PAT. OFFICE 


FINEST 
SHOE FABRIC 
IN THE WORLD 





REIGNSKIN 


Copyright Peters Mfg. Cow 
THE FABRIC THAT MAKES THE FOOT LOOK SLENDER 
Artistic combination of style, comfort and durability. Manufacturers of the better grade are showing attrac 
tive creations in footwear of REIGNSKIN in low shoes and tops in high shoes. The smooth and glossy Egyp- 
tian fibre gives unusual strength and sleek appearance. Repels dirt, never wears fuzzy, is easy to clean. The 
superior lustre remains throughout the life of the shoe. 
Ask your dealer to show you the last fashions in shoes of REIGNSKIN. 
will tell you where to get them. 
This label is for your protection. Look for it on the inside of the shoe. 


PETERS MANUFACTURING COMPANY 


43-59 Lincoln Street 461 Eighth Avenue 
Boston, Mass. 4 New York, N. Y. 


If he can not do so, write us and we 





Ped. 15, 1917. 


Peters Mtg.co., 
new York City 
oentienen - 

n reply to your tmuiry cecarat ° 
with Reignakin cloth would state records Sill anes jut 
about how long we heve been using this article, and we are 
pleased to tate that we can tree no difficulty with tt what~ 








we use it primarily for beote on account of ite llowne: 
end for practically ¢11 of ow turn work im thie clase” 
ve have tried out on vertous cecastons other 

Sintlar article but have run inte conaigeresle treubee, sith 
dresimge, particularly in the turme. 


In & general way therefore we are pleased 
neve used your goede with ouscons.” — y \ 
’ 

e 

5 - 


Youre very truly, 
$ 


J.mK/e, Laird ,Senover ‘He id 
(ul 


MARSHALL Fie & Company 





Cmexue 











Manufacturers and Merchants 
Proclaim the Superiority of 
Reignskin 


STYLE-AND-QUALITY SUPREME 
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Announcement 
| JUST WRIGHT 
IN-STOCK STYLES 


FOR SPRING 


Plenty of sizes on hand in all styles assuring immediate attention to 


your order. 


Stock No. 
B171—Gun Metal Side _ Bal, 
Mazda Last.......... 
B172—Cocoa Brown Side Bal, 
SO ae 
B173—Gun Metal Side Bal, Pied- 
mont Last, Neolin Sole 
B174—Cocoa Brown Side Bal, 
Piedmont Last, Neolin 
| ere ees 
B201—Gun Metal Side, Oxford, 
Myopia Last, Neolin 
Ns oti cc ee 
B202—Cocoa Brown Side Oxford, 
Myopia Last, Neolin 
ik gh i ay Ne 
B118—Cocoa Brown Calf Bal, 
Myopia Last......... 
Bl17—Gun Metal Calf Bal, 
Myopia Last.......... 





No. B171 
$4.50 
Same style in 
Cocoa Brown Side. 

No. B172 


Sizes AA, 7 to 11; 
A, 6 to 11; B,5% 
to 11; C and D, 5 
toll. $4.50 







PRICE LIST 
Price Stock No. 
B116—Mahogany Russ. Calf 
$4.50 Bal, Myopia Last... 
4 B137—Gun Metal Calf Bal, 
50 Cust. Arch Pres...... 
4.25° B145—Black Kid Blucher, Wide 
Arch Preserver....... 
B149—Black Kid Blucher, Hobo 
4.25 Last, Cushion Sole... 
B147—Black Kid Blucher, Corn- 
4.00 ecu TAs... .......4.6% 
B151—Pat. Kid Dancing Tie, 
Pump Last.....:...... 
4.00 B108—Gun Metal Side Button, 
5.50 Goinsum Last........ 
B109—Gun Metal Side Blucher, 
5.25 Goinsum Last........ 


No. B173 
$4.25 


Samestylein 
Cocoa Brown Side. 


No. B174 
Sizes AA, 7 to 11; 
A, 6 to 11; B,5% 
to 11; C and D, 5 
to 11. $4.25 


Send for Catalogue B 


E. T. WRIGHT & CO., te. 


ROCKLAND, MASS. 


Please state whether shoes are to be shipped and 
stamped Just Wright or Plain 


Price 


. $5.50 


5.50 


5.50 











=f) 























5 


HAVANA 
BROWN 
KID 


WELT 


No. 9121R 


AA to D Widths Made by Gray Bros. gy 


GUN METAL 
VAMP 
DULL TOP 


12-8 Heel, Imitation Tip. Made by Gray Bros. 


TAN CALF 
VAMP 

IVORY NUBUCK 
TOP 


Smart Stylish 
Footwear 
Coupled With 
the Combination 
of Quality and 


IMMEDIATE 
DELIVERIES 


DO YOU HAVE 
OUR 
SPRING AND SUMMER 
CATALOGUE? 


A to D Widths 
Sizes 2'/; to 7 





LIGHT GRAY 
NUBUCK 


TURN 
No. 1808R 
Price $5.50 
Covered Heel 
Price $5.50 
As Above in White Nubuck 


WELT 
No. 1768R 
Price $4.00 


Same as Above in Button 
7 Price $4.00 


CHOCOLATE 
BROWN VICI 


WELT 


No. 1780R 
Price $5.00 
12-8 Heel 


WESTCOTT-WHITMORE CO. 


SYRACUSE, N. Y. 


SPECIALISTS IN SMART FOOTWEAR FOR WOMEN 








Va 
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Whultan. 


e Ligh Grade Shoe &) 


















FINE SHOES FOR MEN 
One of Our. New City Styles 


Whitman & Keith Company 


Designers and Makers of Men’s Fine Shoes 


Brockton, Mass. 


Boston New York Chicago San Francisco 
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GALLUN'S 
AZTEC CALF 


A QUALITY LEATHER 


AZTEC CALF is a leather made for a spe- 
cific purpose -- a specialized leather that has 
a distinct field. 


AZTEC CALF is a summer leather so made 
to keep the feet cool and comfortable during 
the warm months. 


The pores of the natural hide are left open in 
the tanning thereby affording a ventilation to 
the foot that is extremely desirable. 


In addition to this, AZTEC CALF takes a 
brilliant polish -- the kind the well dressed 
man likes to have-- and what is more -- this 
leather holds its polish. 


AZTEC CALF resists surface bruises -- that 


is to say, it doesn’t chip off here and there. 


In short, AZTEC is aGALLUN QUALITY 
leather, made in the careful manner which 
characterizes all of GALLUN’S leather 


products. Specify it. 
A. F. GALLUN & SON 


MILWAUKEE, WIS. 
H. A. ELY, Manager 11 East Street, Boston 
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The Sensational Line of 
































Dress Turns and Welts = 
= 
(i {= 

The Latest and Most Up-to-Date ] 
Styles in Leathers and Fabrics — 
w = 
The ‘Auburn Maid’ Shoes = 








have Doubled their Sales in 





the Last Twelve Months 
Style No. 2208 Style No. 2214 


4..Last No. 375 ay Last No. 375 





Wnt 








i 





A popular-priced line, brimful of 











style, well made, easy to sell, it 
fills a POSITIVE place in every 


shoe merchant’s store 


WZ 


ob. 








The styles for Fall are now in the 








hands of our salesmen 



















































































Wy eE 
{ If you haven’t an appointment with 
one of our salesmen—WRITE US 
| —only be sure to see this line of 
Style No. 2230 UNUSUAL footwear Style No. 2157 
Last No. 375 Last No. 375 
ASHE, NOYES & SMALL COMPANY <@ 
. 7 . 
; ame 
> 
== —- == 
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Styles For 
SPRING 


and 





No. 1902—White Welt, Polish, Rubber 


~ U M M E R So ane See. White or Grey Leather, 


MARCH AND APRIL 
DELIVERIES 


Sample Pair Orders 
Not Entered 


WRITE 
FOR 
PRICE ™ 
LIST No. 1905—White Welt Oxford, White 


No. 9610—White Sea Island, Machine bial : . ae; 
Sewed. 8 in. Polish. No. 3814 Te mane Tomant Pump or Grey Leather Trimmed, White Rubber 


CHIPMAN, HARWOOD & COMPANY 











BOSTON, MASS. 


PUI 


TEDDGRORQUGUURRRRRURCRRORRRRRGEER 








During the Rush Hours 


When minutes count big—when your customer 
must have buttons changed—that is when the 


KELLY BUTTON MACHINE 


proves its worth—It puts on the buttons with speed 
and thoroughness—and with greatest profit to you! 


Note the many EXCLUSIVE features! 

An adjustable button shute—running buttons of all sizes 
and styles. 

(Milos, pearls and fancies). 

No tubes —to be mislaid. 

A double hopper—with two styles of buttons ready for use. 
A meeene regulator—Adjustable to make buttons loose 
or tight. 

A safety guard—Preventing the scratching of patent tips. 
A pointer —showing just where the button will be placed, 





—WRITE US—— 


vases we ws ca on, & KELLY BUTTON MACHINE CO., 


free.—less 2% ten d P h 
thiriy days. (‘ob Baltimore. NORFOLK BOARD OF TRADE BUILDING VIRGINIA 
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Thompson’s Salesmen Are Out 


On Their Respective Territories 


WITH 
FALL AND WINTER 1917-18 SAMPLES 


A definite idea of the wonderful display of High-Grade Shoe- 
making so prominently developed in the New Season’s line, with 
the addition of Six New Lasts, New Patterns, and many new 
and distinctive Features, strictly in keeping with latest style 
tendencies, can only be satisfactorily furnished with an oppor- 
tunity of showing the complete line itself. The opportunity of 
inspecting is open to any “‘live,’’ “‘up-to-date’’ retail shoe merchant 
for the asking. 


AND FULL DETAILS OF THE 


Thompson Stock Department Lines 
FOR SPRING AND SUMMER, 1917 


Can be furnished by our men or obtained from our Stock De- 
partment catalog now ready for mailing, and a copy of which 
will be sent you upon request. 


For further, more explicit and illustrated information of the Ad- 
vance Season’s and Stock Department propositions see also our 
announcements from week to week in the “Recorder” pages. 


HOMPSON BROS. IN” 
MEN’S FINE SHOEMAKERS * 
———- 330... 


NEW YORK BOSTON CHICAGO 
401A Flatiron Building 207 Essex St. 35 Seuth Dearborn St., Room 406 


Address all Communications to Brockton (Campello) Mass. 
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CAuongu ALGONQUIN 
ea 75 INDIAN 
i MOCCASINS 


GET READY FOR THE 
SPRING DRIVE WITH 
THESE IDEAL COMFORT- 
FITTING MOCCASINS 


IDEAL FOR INDOOR WEAR 
AND FOR SUMMER OUT DOOR 
WEAR—PRACTICAL AND 
ECONOMICAL IN THESE DAYS 
OF HIGH PRICED SHOES 


STOCK NO. 402 


Nature's own footwear adopted by the American Indian. 
Write for prices. 


BANGOR, MAINE 
WESTERN REPRESENTATIVE 
1512 Michigan Ave. Chicago 
FOREIGN AGENTS 
Universal Export and Import Co. 


J. P. Davis 


Boston, Mass. 


In the heart of the Shoe and Leather trades 


rwick Hotel 
St.Louis 


FIFTEENTH AND LOCUST STS. 


& o 

Trade Marks in Foreign 

Countries 

Do you Realize the Importance of Protectang your 
Foreign Trade in Cuba, Mexico, the South Amerian 
Countries and also in Europe, Asia and Africa? 

Certain Foreign Countries award exclusive trade-mark 
rights in a trade name or mark to the first applicant, ir- 
respective of prior use by another. This allows the 
piracy of valuable trade-marks in such countries. 

The Boot and Shoe Recorder maintains a Patent and 
Trade-mark Department fully equipped to promptly 
handle your applications for Registration of Trade-marks 
in all Foreign Countries, as well asin the United States, 


Address all _— to Boot and Shoe Recorder Patent 
and Trade-mark Department, 207 South St., Boston, Mass. 


The most widely circulated book ever 
printed for the shoe trade is the . 


Shoe and Leather 


Lexicon 


(Copyrighted and All Rights Reserved) 


Now in its THIRD edition, enlarged and 
revised, and printed from new type. Two 
big editions went rapidly, and it is still | 
selling fast, for it is a book that every 
seller of shoes will value for reference or 
extended study, It is a recognized au- 
thority in the trade, because of its de- 
pendable accuracy. It is compact, concise, 
pocket size, not a word wasted. Price, 40 
cents a copy, postpaid, or three copies to 
one address for $1.00. Every member of 
every sales force ought to have a copy. | 
Send check (or stamps) with order to 
Book Dept., Boot. and Shoe Recorder, 


179 South Street, Boston. 


Same style of binding, same price, same 


useful completeness, our booklet on 


“Shoe Fitting” 


Mix your order, if desired, part “Shoe 
Fitting,” part “Lexicon,” at the dollar rate 
above quoted. 
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Exelusive Shoe Store Furniture 
THE BEST IN THE WORLD. LOWEST POSSIBLE PRICES. 







We Furnish more Shoe Stores than all Other Manufacturers Combined. 





























One Customer No matter what the size or 


Has Bought Over 


10,000 


Of This One Design 
of Shoe Store Chairs Alone 


shape of your store is the 


Shakespeare Chairs 


will solve your problem 


























Group of Shakespeare Chairs with Shakespeare Chair, No. 4106, “show- Group of Shakespeare Chairs witb 
ing seat down.” seats up. Easy to clean under these 
chairs. 





seats down. Most economical space 
arrangement for shoe store seating 
ever devised. 






Shakespeare Chairs--the only Chairs ever made Exclusively for Shoe Stores. 
Nothing made to equal them. 






, } 
i RADETH AT Te 


This trade mark on every piece guar- 

antees the best quality of material No. 4061 Fitting Stool. Upholstered 

and workmanship. seat—corrugated leather foot rest— 
special metal heel rest. Guaranteed 
the best and strongest fitting stool in 
the world. Price only $3.85. Will 
outlast five other stools. 












No. 4095 Portable Mirror. The handy 
practical Shoe Store Mirror. Bevel 
Plate Mirror on both sides. Durability 
and light weight. 







$12.10 We Manufacture 





Chairs, Settees, Center Divans, Portable Screens, Statuary, Fitting Stools, Wrapping 


Tables, Mirror Screens, Children’s Chairs, Electric Newell Fixtures. 



















All kinds of Shoe Store Furniture. Write for Catalog. 







Each piece made to match your Fixtures. 











THE C. F. STREIT MFG. COMPANY 
1047 Kenner Street : CINCINNATI, OHIO, U. S. A. 
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Classified and Opportunities Department 


“ Recorder’’ rates for space less than one-eighth 


page per issue: 


Space 1 time 7 times 

l inch $4.00 $3.00 $2.75 
2 inch 8.00 6.00 5.25 
3 inch 12.00 9.00 7.75 
4 inch 15.00 12.00 10.00 


13 times 26 times 52 times 


each 


OSITIONS WANTED: Three cents per word for 


insertion. 


Minimum amount accepted, 


sixty cents. For other “Want” advertisements. 


five cents per word for each insertion. 
amount accepted, One Dollar. Ads under this head- 
ing will be received up to 5 o’clock Tuesday, P. M. 
When advertisers desire answers to come in care of 
this office, twelve words must be allowed in each ad- 


Minimum 


When advertisers desire re- 


plies forwarded direct to their address, each word of the 
address must be counted in the advertisement and 


paid for accordingly. Answers to ads must be sent 


$2.50 $2.00 

4.75 4.00 vertisement for address. 
7.00 6.00 

9.00 8 00 under letter postage. 


Payment in advance is required, except when regular advertiser«, as amounts are too 


SALESMEN WANTED 


small to open accounte 


POSITION WANTED 


LINE WANTED 








So opportunity open to an expe- 

rienced salesman with trade following, to sell 
complete line of superior shoe dressing. State ex- 
penne. Shs E. F. Baker Company, 120 Broad- 
way, . 


A’ SHOE CLERK—Eight years’ experience, 

capable of handling any class of trade. Win- 
dow trimmer. Age 26. Reference. Address A868, 
care Boot and Shoe Recorder, 207 South St., Bos- 
ton, Mass. 5 





Wee shoe salesman, one accustomed 
to handling fine trade. A good opportunity 
and a good salary waiting for a good man. Ad- 
dress, giving all particulars and salary desired, 
A869, care Boot and Shoe Recorder, 207 South St., 
ton, Mass. 


XPERIENCED salesman for Greater New 

York to carry Brooklyn-made line of children’s 

turn and extension turn shoes. Address A871, 

re, Bost a Shoe Recorder, 127 Duane St., New 
ork, N. Y. 


ALESMEN WANTED-—Say, what would you 
think of an opening that would give youa 
monopoly of the territory allotted, automobile for 
soliciting, salary and commission, binding contract 
safe for both parties, you to invest from one to five 
thousand dollars in the company’s securities ac- 
cording to the earning possibilities of the territory 
allotted? To the right man the above opportunity 
would spell life-long position with increasing value. 
Only first-class specialty-men or shoe-men need 
apply. Address A877, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 


ANTED A SHOE SALESMAN FOR TEXAS 
—Must be reputable and experienced, and 
one who has traveled in Texas. We have a ~ 
proposition for the right man. We have a large 
established business in Texas, and are a grovise 
firm. State experience and references. pplica- 
tions strictly confidential, and none conside that 
do not comply strictly with the above requirements. 
Address A862, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 
HOE SALESMAN fully acquainted with trade 
S in Boston and vicinity to manage in-stock de- 
tment and sell factory rejects. Men’s welts. 
ton location. Must have e jience and good 
recommendations. Address A863, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 
ANTED—Salesmen with established trade 
to carry on commission men’s work shoes, 
Goodyear, welt, oy 2 and nailed (popular prices), 
in Illinois, Michigan, Indiana, Ohio, Pennsylvania, 
New York. Give experience and reference in first 
letter. The E. B. Piekenbrock Shoe Mfg. Co., 
Dubuque, Ia. 


HOE SALESMAN with established 
trade to carry, as a side line, the 
best white shoe cleaner on the market. 
Liberal commissions paid on origina! 
and repeat orders. State territory de- 
sired. THE BEATTY-PIERSON CO., 
2066 E. 4th St., Cleveland, Ohio. 






































POSITION WANTED 


OSITION WANTED as business manager or 
other responsible executive, by man with 
twenty-five years’ experience covering every phase 
of shoe manufacturing, factory and office manage- 
ment, selling, correspondence, credits, advertising, 
stock department, etc. Highest references as to 
ability and character. Address A874, care Boot 





and Shoe Recorder, 207 South St., Boston, Mass. 


Pt. wanted as manager or assistant 

buyer by an experienced shoe man at present 
employed as assistant manager in a large retail 
establishment. Address A875, care Boot and Shoe 
Recerder, 207 South St., Boston, Mass. 


R. JOBBER OR MANUFACTURER—Do 
pA you require the services of a man who has 
had extensive executive experience in the jobbing 
line; viz., buying, supervision of sales, organization 
and of general help? I am open for any position 
where my experience would apply. Address A873, 
— a and Shoe Recorder, 207 South St., Bos- 
on, Mass. 


| -- ~r- retail shoe merchant would accept 
_ Position as manager in live shoe store if given 
option of buying business within a year. Address 
A876, care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 


OUNG MAN, twenty-five, wishes to make 

change. Eight years’ experience as a sales- 

man. Some experience in buying and ‘window 

trimming. Can give best of reference. Address 

see “— Boot and Shoe Recorder, 207 South St., 
n, Mass. 


Ya MAN, 9 years’ retail experience, would 
like to represent reliable firm in Illinois, or 
travel out of Chicago. No objection to any terri- 
tory at start, if salary is reasonable. Al erence. 
Address A861, care tt and Shoe Recorder, 207 
South St., Boston, Mass. 


Has an established trade in Pennsylvania, 

Ohio and West Virginia of 20 years with one 
of the largest jobbing houses, I am open for an 
engagement. of references. Address ““RX,” 
care Boot and Shoe Recorder, 207 South St., Bos- 
ton, Mass. 




















HELP WANTED 





UPERINTENDENT wanted to take entire 
\) charge of new ory fe Middle West, making 
high-grade women’s McKays. Fine opportunity 
for growth to the right man. Give experience and 
full particulars. Address A872, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. ° 








LINE WANTED 


ANUFACTURER’S line of women’s or men’s 

shoes for Greater New York or near by. Best 
references. Address J52, care Boot and Shoe Re- 
corder, 127 Duane St., New York, N. Y. 


ANTED—Women’s McKay sewed boots 
from $2.00 to $2.50 for Southern trade. 
Commission basis strictly. Have a large business. 
References exchanged. Address J. N. and J. P. 
Schlesinger, Sal care of Walk-Over Shoe 
Company, Chattanooga, Tenn. 


IRST-CLASS SALESMAN wants line of shoes 

_ for New_York and vicinity. trade ac- 
quaintance. References furnished. Address A866, 
care nat and Shoe Recorder; 207 South St., Bos- 
ton, ass. 














a= BUYER having nine years’ experience in 

general lines wishes to connect with reliable 
concern. Well known to the shoe manufacturers. 
Address J50, care Boot and Shoe Recorder, 127 
Duane St., New York City. 


XPERIENCED shoe agent, with established 

trade, wants line of shoes for Detroit and 

— Address “K,”" 52 Whitney Ave., Detroit, 
at le 








MANUFACTURERS TO JOBBERS 


ANTED a line of children’s shoes. Gun 
metal and patent leather button McKay. 
Send 2 pairs as samples—1 pair child’s gun metal 
and 1 pair misses’ patent leather.’ Also infants’ 
turns. md 6 pairs spring heels and no heels, dif- 
ferent styles. we ~ jong shoes. Send | 
pairs erent styles. uote lowest prices ani 
terms. Sam oo wall RF t of same. 
Also a line of boys’ shoes in McKay and Goodyear 
welts, on commission, for the jobber and _ retail 
trade. g tS as, salesman for the Pacific 
Coast. reference. Ad R._ Magnes 
Shoe Co., 48 Second St., San Francisco, Cal. 


ESIDENT salesman for Baltimore, Washing- 

ton and vicinity wants shoes of quality and 

price. Address A847, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 


A MANUFACTURER'S line of women’s popu- 

lar-priced style shoes. Iowa, Nebraska, Kan- 
sas. Address A839, Boot and Shoe Recorder, 
189 W. Madison St., Chicago, Ill. 














Side Line Wanted 


Short line that will repeat. Carried in stock, 
or made up quickly, for Pennsylvania_and 
Eastern Ohio, by a resident salesman of Pitts- 
burgh. Any one having a good proposition 
they want placed in the best accounts, write me. 
Al reference. Address A870, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 

















FOR RENT 


ALF SPACE to rent for shoe department in 
largest ladies’ specialty store in Dayton, han- 
dling = better-grade merchandise. Communicate 
with Arthur I. Stiner, Miami Hotel, Dayton, Ohio. 


rr for rent for a shoe department in the 

livest om department store in the city of 
Troy, N. Space 32x65; store located in 
location in the city, and is an unusually good propo- 
sition for a popular-price line of ladies’ misses’ and 
children’s shoes. dress reply direct to Troy Dry 
Goods Co., Troy, N. Y. 














FOR SALE 


rs SALE—A profitable shoe business in a Wis- 
consin town of 18,000 population. Good loca- 
tion. Best reason for selling. Address No. 7 South 
Barstow St., Eau Claire, Wis. 
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“THE GREAT NATIONAL 


SHOE WEEKLY” 


Changes in Business — eos 


The Last Week’s Failures, Suspensions and Changes 


Failures 


Boston, Mass.—Mayo-Quimby Co., wholesale shoes, reported petitioned into 
bankruptcy. ; . 

Everett, Mass.—Samuel Weiner, shoes, H. T. Talty appointed receiver. 

Lynn, Mass.—Allen-Foster-Willet Co., formerly shoe manufacturers, reported 
receivers have now arranged to pay a first dividend of 70 per cent 
to creditors. 

Selma, Ala.—Pollard Clothing Co. (T. F. Pollard, Prop.), shoes, etc., reported 
petitioned into bankruptcy. i ce 
Tuskegee, Ala.—R. H. Motley, wholesale and retail shoes, reported petitioned 

into bankrupcty. = 

Pomona, Cal. arper & Co., shoes, etc., reported petitioned into bankruptcy. 

Jacksonville, Fla.—Keystone Clothing Co., shoes, etc., reported petitioned 
into bankruptcy. Reported receiver appointed. 

Savannah, Ga.—H. Kravitch, shoes, etc., reported embarrassed. 

Chicago, Ill.—C. F. Lindee, shoes, reported embarrassed. ta 

Ellisville, Miss.—Ruffin Merchandise Co., shoes, etc., reported has filed petition 
in bankruptcy. Reported assets are about $14,000, mostly accounts 
collectible and liabilities are over $25,000. aie 

Creedmore, N. C.—J. L. Rogers Co., shoes, etc., reported petitioned into bank- 
ruptcy. . 

Fayetteville, N. C.—Vann Trading Co., shoes, etc., reported closed by sheriff. 

Mount Olive, N. C.—Cox, Rachley & Co., shoes, etc., reported petitioned into 
bankruptcy. : 2 

Dry Goods Co., shoes, etc., reported meeting of creditors asked 
for March 1. i 
Glens Falls, N. Y.—Goodsons, Inc., shoes, etc., reported petitioned into bank- 


ruptcy. 
High Point, N. C.—Geo. T. Wood Dry Goods Co., shoes, etc., reported peti- 
tioned into bankruptcy. ei 
Lumberton, N. C.—Townsend_ Bros., shoes, etc., reported petitioned into 
bankruptcy. . 
Mohall, N. D.—Walstead & Dascher, shoes, etc., reported petitioned into 
bankruptcy. 


FOR SALE 


WANTED TO PURCHASE 


Milton Mills, N. H.—Timson & Co., Inc., shoe manufacturers, reported assigned. 
Toledo, Ohio.—Sam Dreyfus, shoes, etc., reported yay BH compromise at 
25 per cent. Reported questions of creditors called for February 26, last. 
Cincinnati, Ohio.—The MacDonald & Kiley Co., shoe manufacturers, reported 
in the above case in bankruptcy that notice is sent to creditors that the 
attorney for the petitioning creditors herein filed an application for the 
allowance of fees in the sum of $350 and that the attorneys for the bank- 
rupt have filed an application for the allowance of cou fees in the sum 
of $350 and that the trustee also asks that his counsel be allowed the sum 
of $1500 and said application and the consideration of the second dividend 
will be for hearing at a meeting of creditors to be held at office of Referee 
on March 5, 1917, at 3.30 P.M., at which time all other matters undis- 
of herein and ready for consideration will be taken up. Charles T. 
reve is Referee in % 
Pottsville, Pa.—Gittleman Bros., shoes, reported petitioned into bankruptcy. 
Weissport, Pa.—C. F. Kelly, shoes, etc., reported assigned. 
La Grange, Tenn.—Mrs. I. C. McNamee, shoes, etc., reported petitioned into 


uptcy. 
Waco, Texas.—L. M. Moss, shoes, etc., reported petitioned into bankruptcy. 
Montreal, P. Q.—Nap Dorval, shoes, reported compromise effected. 
Antigo, Wis.—Louis Krom, shoes, etc., reported offering to compromise at 
50 per cent. 
Petersburg, Va.—Scher Bros., shoes, etc., reported asking general extension. 


Changes 
Boston, Mass.—Boston Fabric Shoe Co., manufacturers, incorporated with 
authorized capital of $25,000. 
Jos. erman Shoe Co., shoe manufacturers, incorporated under 
Massachusetts laws with authorized capital of $300,000. 
Annie D. Sternberg (wife of Israel), shoes, etc., filed married woman’s 
certificate. ‘ ; 
Danvers, Mass.—Miller Shoe Co., shoe manufacturers, incorporated with 
authorized capital of $20,000. 
Haverhill, Mass.—Ideal Vogue Shoe Co., shoe manufacturers, incorporated 
with authorized capital of $100,000. 





WANTED TO PURCHASE 











P Ngee md SALE OF SHOE STORE—The 
undersigned will offer for sale at public auction 
at the storeroom of the Theis Shoe Co., David H. 
Reese, proprietor, No. 120 Putnam St., in the City 
of Marietta, County of Washington, and State of 
Ohio, at 1 P.M Saturday, March 10, 1917, the 
complete and entire stock of shoes, ts, rubbers, 
fixtures, goods, wares and merchandise of the 
Theis Shoe Co., David H. Reese, proprietor, ap- 
praised at $5,294.14. Terms of sale cash. This 
stock is in good condition and a bargain for some- 
one. For any desired information address C. 
Middleswartt, Assignee, Marietta, Ohio. 


ties no object. 


Corres 








WANTED TO PURCHASE 





O PURCHASE—Mismates wanted. Address 
Ryan Shoe Co., Hannibal, Mo. 


Highest Cash Prices Paid 


for entire shoe stocks. 
your surplus or slow sellers. 
Retail or wholesale. 
Short term leases taken off your hands 


Wire or Phone us 
ndence Confidential 
stablished 1890 


GLAUBERG & CQO. 
520-522 Broadway, New York, N. Y. 


We also purchase clothing, 
hats, furnishing goods, etc. 





Highest Cash Prices Paid tor Close Outs 
We will at any time buy 10 to sse,ees eeu 
shoes, F: nds, surplus lots, Old Fash- 
Wholesale Stocks, 
We also buy 
Quanti- 

















MISCELLANEOUS 























er for ether m 


CASH PAID 


fer shee stores er surplus stocks ef shees 
erchandise. Leases tak 


ever. We will send a represen 
imvestigateand make effer upen request 


Max Kalter Mercantile Co. 
106 Grand St., New York City. Phene,Spring9413 


“‘Florida by Sea’’ 


SERVICE FROM BOSTON 
$45.00 Jacksonville and Return. 
14-day—2500-mile trip. Every Thursday. 
$18.00 Old Point, Va., and Return. 
3-day—1000-mile . Every Saturday. 
$22.00 Washington, D.C., and Ret. 


Meals and Berth included on 
points South and 


on 
tative te 





Through tickets to . 
$teamer for Baltimore. Mon., Wed. and Fri.; for 








wr, 


We Buy forCash 


Manufacturers’, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 


NO QUANTITY TOO LARGE 


We also purchase entire stocks 
from retailers or manufacturers. 








FRAN 
610 BROAD 
Tel 


Do You Wish to Raise Cash Quick? 
Entireor oe stocksof shoes Aazqpote 
merchandise of ai 


ELLIN 
Communieations S ly 
Brooklyn Purchasing Syndicate 
K WALKER Froprictor 
WAY, BROOKLYN, N. Y. 
. 2328 Williamsbur; 


Norfolk, Tues. and Thur., for Philadelphia, 
Thur. 5 P.M. 
Send for particulars 
Merchants & Miners Trans. Co. 
J Agt., Pier Northern Ave. 
Office, 


248 Washington St. 
est Coastwise Trips in the World” 








Retail lesale C. H. Ma 
G WRITE US City Ticket 
Confidential Fin 




















Send us particulars of what you 

have for sale. 
Short Term Leases Taken 
We Pay Highest Cash Value 


VAN PRAAG & CO., 


Shoe Dept., Martin Posner, Manager 
15-17 Greene St., New York, N. Y. 
Telephone 2248-2249 Spring 














19 Albany Street 





Retailers --- Manufacturers 


Surplus Shoe Stocks 
SLOW SELLERS 


HIGHEST CASH PRICES PAID 
Drop a Line to 
A. M. SACKS 


B. W. GODSOE, Pres. 
W. G. DONALD, Vice-Pres. 
F. E. JONES, Treas. 


F. E. JONES COMPANY 


coors MAT KID 


COLORS 
95 South Street, Boston 


Boston, Mass. 
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Tel. 6171. Hans Hey, Manager. 

— ~ Office: William Salzman, Manager, 3 

Hertzgasse 45. Tel. 2732-IV. Vienna, Austria. 

Australian Office: Cromwell Building, Melbourne. 
Wm. H. Elsum, Manager. 

Argentine Office: Victoria 2599, Buenos Aires: 
Argentine. Santiago Bonanno, Manager. 

Japanese Office. Yokohama, J. F. Wagen, M 

Cuban Office: Monte 159 Havana. R. G. Betan- 
court, Manager. 
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5 
JATRIOTISM 
DOMINATES 
FINDERS’ MEETING 


Body Resolves and 
Elects 

BOSTON — The New England 
leather and Shoe Finders’ Associa- 
on held its annual convention and 
nquet at the Quincy House Thurs- 
ay evening. The following officers 
ere elected: President, John B. 
litchell, Winch Bros. Co., Boston; 
ice-Presidents, R. H. Greenwood, 
.H. Berry Shoe Co., Portland, Me., 


New England 


‘easurer, George F. Reinhardt, 
orge James Co., Boston; 
ry, Stephen R. Nichols, Frank W. 


hitcher Co., Boston. 





busiastically adopted: 
Whereas the very life of our 
untry is endangered by the Inter- 
ational Crisis with which it is con- 
‘oted, our Commerce is injured 
id our rights upon the High Seas 
ored, and , 
Whereas our Country is menaced 
y the unfriendly acts and intrigues 
1 hitherto friendly Nation, 
'herefore be it resolved that the 
w England Leather and Shoe 
lers’ Association in convention 
mbled, hereby heartily endorses 
iction of the President in this 
nsis, and pledges to him its loyal 
upport. 
t earnestly commends those Sena- 
rs and Congressmen who sup- 
rted the President in his efforts 
secure protective legislation, but 
t condemns in unmeasured terms, 
un-American and 
npatriotic action of those twelve 
enators. who endeavored to pre- 
ent legislation so vital to the pro- 
ection of our Land and 
Be it further resolved that our 
Association pledge its hearty co- 
Xperation to the Governors and 
Legislatures of each of our New 
ngland States and to the Massa- 
chusetts Committee on Puble Safety 
nd will earnestly support and assist 


dvisable to take for the preserva- 
ion of our Liberty and Rights, for 
he Safeguarding of our Flag and 
‘ountry and for the protection of 
ir People and the Republic. 
Resolved that a copy of these 
Hiesolutions be sent to the President, 
o the New England Senators and 
ongressmen at Washington, to each 
‘ the New England Governors, and 
» the Chairman of the Massachu- 
tts Committee on Public Safety. 


Telegraph Changes 


BOSTON—The Western Union 
lelegraph Co. announces that re- 
pairs on the cable between Guam 

and the Philippine Islands have been 

rompleted and that normal rates 

e again in effect for China and the 

eo lippines via the Commercial Pacif- 
‘oute. 





nd H. Davidoff, Waterbury, Conn. ;, 


Secre- 


The following Resolution was en-J 





IRE DAMAGES 
FYFE’S STORE 


Statement of R. H. Fyfe 


DETROIT, Mich—Mar. 6 (By 
telegraph). A serious fire which 
early on Sunday swept through two 
five-story buildings in Woodward 
Avenue, occupied by the Field Cloak 
and Suit Co. and R. H. Fyfe & Co., 
resulted in five firemen losing their 
lives and the injury of three others, 
when three of the lower floors of the 
Field Building collapsed within half 
an hour after the fire started. 

R. Fyfe, nationally known 
shoe merchant, and head of R. H. 
Fyfe & Co., when asked for a state- 
ment by the ‘‘Record¢r,” said that 
the fire started on the third floor of 
the cloak store adjoining the fourth 
and fifth floors of the Fyfe Building 
with fire doors between. The flames 
came over the top wall of the Fyfe 
Building and burned the stock on 
that floor. The fire, however, did 


Americanism 


BE IT RESOLVED 


travel on high seas. 


young men. 


BE IT RESOLVED 


not get below the fifth floor, but 
much damage was done by water 
which formed into ice. Insurance 
adjustments are now being made 
and the loss cannot be determined 
at this time. The Fyfe stock was 
large, but the belief is stated that it 
is fully covered by insurance. Busi- 
ness will be resumed in the same 
building as soon as it can be made 
ready for occupancy which will un- 
doubtedly be in the near future. 
In the meantime the Fyfe business 
has taken temporary offices and 
quarters at 33 State Street, and their 
goods are being stored as rapidly 
as they arrive. 





that the convention of the Ohio, 
Indiana, Illinois, and Michigan Retail Shoe Merchants’ 
Associations, assembled at Toledo, Ohio, go on record as 
standing unfalteringly by the President in his position in 
upholding the honor, dignity and authority of the United 
States Government before the world. 

WHEREAS our existence as a great nation is contingent 
upon the attitude of every business man and citizen towards 
the enforcement of national and international law. 

BE IT RESOLVED that we urge our Senators and Repre- 
sentatives to immediately give the President power to en- 
force neutrality and the rights of American citizens to 


WE FURTHERMORE RESOLVE that we favor universal 
military training and training for all male citizens, as a 
measure of practical preparedness and as a policy making 
for better manhood and better physical efficiency of our 


that the entire shoe trade hold its. 
resources in readiness to tender to the United States Govern- 
ment in case of eventualities. 


Sovececcccscccccnsceccccctocccsccccnssscncccnosccescccscccccescoccensonnscsccccceccscccconcesccs 





WELVE HUNDRED 
MEET IN TOLEDO 


Record Attendance of Shoe Mer- 
chants from Four States 


Highlights of Big Convention 


TOLEDO, Ohio (By Telegraph) — 
Toledo was host to Ohio, IIlinois, 
Michigan and Indiana in a four-day 
fete with four attractions: first, the 
convention; second, the two hundred 


Demonstrated 


sample exhibits under the big tent; 
third, the style show, and fourth, 
the remarkable hotel sales activity. 

A fitting start to the salesmen on 
their advance season was given with 
over $100,000 in sales on one day. 
If market fairs averaged better they 
would be weekly occurrences the 
country over. 

Every feature of a big tent from 
candy sticks to peanuts, dancing 
girls and footlight queens, and even 
Otto Stengel of F. Schlochtermeyer 
& Co. frisked a cakewalk on the 
stage. When the sixty-year-olders 
were in fettle it speaks well for the 
“pep” side of the convention. 





Cincinnati Next Convention City 


Now for the practical side. On 
Tuesday it was work, on Wednesday 
the same, and on Thursday see the 
samples, with Friday for that last- 
ing impression to carry away till 
next year comes around. 

Cincinnati won the next year’s 
convention. 

When it comes to resolutions just 
take National Field Secretary Sloane 
at his word when he said, ‘“‘Don’t 
resolve unless you promise to per- 
form.” 


Wednesday’s Features Detailed 


In partial detail the Wednesday 
afternoon session was the first con- 
vention on record to give a practical 
demonstration of window decora- 
tion. Thus you got something for 
the eye as well as for the ear in the 
one performance. H. H. Tarrasch 
created a white shoe display, a 
patriotic exhibit and a men’s shoe 
show. 

In between tricks the floor was 
given over to the facial resemblance 
of President Wilson, namely, C. F 
Ferris, of the B. F. Goodrich Com- 
pany, who gave a patriotic address 
on standing back of the President, 
and wound up by telling of the co- 
operative sort of competitive fellow- 
ship now prevailing in the wonder 
city, Akron—the queen of the rubber 
industry. 


Roster of Practical Speakers 

Prices will be higher before they 
are lower was the keynote as ex- 
pressed by J. C. McKeon of Laird 
Schober & Co., Philadelphia, in’ a 
talk covering the gamut from prices 
to materials. He emphasized the 
need of real salesmanship of the 
product paramount the world over— 
the American shoe. 

The title “The Town Merchant, 
His Customers and Competitors and 
Starting the Dollars Rolling in the 
Country,”’ by Charles H. Allen, of 
Toledo, as a topic, covered the 
methods of cultivating the business 
surroundi your community and 
the potential value of cultivating 
the farmer’s trade. The wider scope 
afforded by the use of the automo- 
— should be taken advantage of, 
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AUSTIN P. HERMANN 


President-Elect, Ohio Retail 


¥ Ben Jacobsen, the retail efficiency 
man of Morse & Rogers, New York, 
on the thought that the credit men 
of the future would be_ business 
educators said “Profits count best 
when known to be actual, not 

















R. J. WALSH 


Originator of the Unique Shoe Style 
Show at the Toledo Convention. 


“sough poor book- 
~-ature 
*he 





Shoe Dealers’ Association 


Walsh, of the ee Last Works, 
ably assisted by George R. Walms- 
ley: of the Regal Shoe Company. 
Thirty-three distinct costumes were 
shown with footwear to harmonize. 
The shoes shown were the leading 
styles of manufacturers all over the 
country. In a darkened auditorium 
the spotlights flashed on a brilliant 


runway and stage so that the shoes 
were et out in high relief. 
Till 11 P.M. some eight hundred 


_~ enjoyed the treat. 

ursday—a day set apart for 
sales—and the salesmen made orders 
first and saw the show later. 





EATH OF 
C. A. WETHERBY 


Burley & Stevens Lose Valued 


Salesman 


AUBURN, N..Y., March 7.— 
Clarence A. Wetherby has “gone 
West,” not to his territory once 
more, but in the sense used by the 
English “Tommy” when a brother 
soldier goes to his rest. 

Mr. Wetherby died last 
after a two weeks’ illness. 
was unexpected. 

For fifteen years he represented 
Burley & Stevens, Inc., Newbury- 
port, Mass., in Iowa and Nebraska, 
where he made a record as a very 
conscientious, hard working and 
successful salesman, and his passing 
is regretted by the house and by his 
~any friends in the industry. 








night 
eath 


‘Berry in 1888 and conducted the 





~ T. H. Harper is sales manager. 


IG WESTERN 
GAINS CONTINUE 


Latest Figures from St. Louis 
Factories 








ST. LOUIS.—The monthly reports 

of shipments by the St. Louis whole- 
sale houses for February show the 
usual gains which have been the 
case for so many months. The 
Brown Shoe Company reported that 
its February total brought the total 
for the twelve calendar months 
ending February 28 up to an excess 
over $19,000,000, the greatest twelve- 
month reported by any single St. 
Louis house. TheJMcElroy Sloan 
Shoe Company reported a gain for 
February over the same month in 
1916 of $111,312.25 although Feb- 
ruary 1916 was a_record breaker. 
The International Shoe Company’s 
three branches reported total ship- 
ments for the first three months of 
their fiscal year of $11,172,552.90, a 
gain of $3,638,610.98 over December, 
1914 and January and February, 
1916. The shipments of the three 
branches for the month of February 
were $2,932,727.03 while the total 
ain for the month for the three 
et was $842,744.22. This gain 
was divided as follows: Roberts, 
Johnson and Rand Branch, $370,- 
717.31; Peters Branch, $355,818.27 
and Friedman-Shelby Branch, $161,-, 
208.64. The shipments for the 
month were: Roberts, Johnson and 
Rand Branch $1,404,004.92; Peters 
Branch, $1,042,394.26 and Friedman 
Shelby Branch $486,327.85. 


R. HILLIARD 
% PASSES AWAY 


HAVERHILL, Mass., March 5.— 
Prominent in shoe manufacturing, 
Frank R. Hilliard, president of the 
firm of Hilliard and Tabor, Inc., 
died shortly after the midnighi 
hour at the Hale hospital in his 60th 


ear. 
° His bealth had been very good 
until recently despite the fact that 
he always worked very hard. The 
severe sickness of rs. Hilliard, 
who is still seriously ill with pneu- 
monia, was a hard strain. 

In 1881 he engaged ih the manu- 
facture of a line of men’s bench shoes 
with two other Georgetown men 
under the firm name of Berry, Hil- 
liard and Smith. 

Mr. Hilliard bought out Mr. 


business under his own name until 
1893. F. Allison Taylor came in as 
a partner at this time and the busi- 
ness was carried on under the name 
of Hilliard and Taylor. 

Five years later he became identi- 
fied with P. N. Wadleigh. In 1901 
Mr. Hilliard purchased the Wadleigh 
interest; L. R. Tabor came into the 
business in 1902. 

The Hilliard & Tabor firm was 
incorporated two years ago when 
he became the president. 

Mr. Hilliard had always attended 
to the factory end. 


EASED FOR 
WESTERN STOCK 


CHICAGO — The Emerson Shoe 
Company of Rockland, Mass., has 
leased the store at 206-208 West 
Monroe Street, the space to be 
used as the western stock depart- 
ment of the company, of which 
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EATH OF . 
A. W. RIC 


Head of Rich Shoe Co. Succumbs 
to Heart Disease 


MILWAUKEE, WIS., March 7 
(By telegraph).—A. W. Rich, founde 
and president of the Rich Shoe Co 
of this city, and one of the North! 
west’s leading shoe manufacturers, 
succumbed to heart diease last even- 
ing at the age of seventy-three. The 
funeral will take place on Thursday, 
March 8, at 2 P.M. at 
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THE LATE A. W. RICH 







Mr. Rich was born in Hungary, 
July 26, 1844. He came to Mil 
waukee as a boy of twenty on June 















23d, nearly fifty-four years ago, andg N. S. 
entered business as an optician. In 
October, 1867, he entered the dry 
goods business as a pioneer, being MI 
the first merchant to establish Field 
store on Wisconsin Street. About§ way 
jag tae years ago he entered} from 
the shoe business and for a timg Retai 
conducted the two enterprises. was | 
In 1907 he visited his birthplaceg Oklal 
after an absence of twenty-four years He 
in that year spending some month# his sg, 
in Europe with his three daughters. § Oklal 
___Mr. Rich’s social and civic activ} defini 
ities were many. He was one  callec 
the pioneer members of the Advance} the 
ment Association of Milwaukee§ this 
which made the start towards tb layin, 
industrial upbuilding of the city§ gocia’ 
He was also one of the organizer 
and a director of the Associate 
Charities, and a notable act of hi G! 
was the establishment on Wisconsii 
farms of twelve deserving Jewis 
families in need of assistance. 
__Perhaps the basis of his success T( 
life is best expressed in a statemen™ the | 
made a year or two before his dea rich 
“Plenty of hard work in early lit) here, 
builds up a strong constitution: men 
man cannot waste time and expel nigh 
to succeed.” In e 
* glove 
prev 
NEW CHAIN STORE § infor 
wm turer 
LIN marl] 
dem: 
WICHITA, Kan.—The Bost off t 
Shoe Shop opened here last wee woul 
The new institution, which has oo 
choi 


location on the second floor, is ¢ 
sixty-second owned in the Unite Sr 


States by the Al. A. Rosenbush Bart 
of Boston. This company has com 
system of stores extending frd by | 
coast to coast. ol fic 
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['EXAS ASKS | 
ICH HIDE INSPECTION 


cumbs§> Cure Mexican Depredations 
on Ranches 
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AUSTIN, Texas, March 9.— 
he revolutionary situation in Mexi- 
and the wide-spread depredations 
hat are being made upon cattle 
anches in that country by bands of 
hieves has lead to a condition at 
border ports of entry, particularly 
at El Paso, which it is desired by 
the owners of these cattle herds who 
are possibly enforced refugees in this 
=jWjcountry, shall be remedied by the 
Legislature. The complaint is that 
thousands of head of Mexican cattle 
have been killed for their hides and 
that these hides are shipped into the 
United States folded in such a way 
as to make their inspection and the 
discovery of their brand practically 
impossible, and furthermore that 
there is now no law which provides 
for an inspection of these alleged 
contraband skins. With a view of 
stopping this unlawful traffic or at 
least placing the rightful owners in 

sition to recover the hides, a_bill 
as been introduced in the Texas 
Legislature, providing that all hide 
shipments from Mexico shall be 
inspected. Also that they must be 
folded in a manner that will enable 
its inspection. With a law of this 
kind in effect it would be possible 
for the owners of the slaughtered 
cattle to claim possession of same on 
this side of the border by establish- 
ing the identity of the respective 
brands. 


KLAHOMA 
ORGANIZES 


N.S. R. A. Field Secretary on the 
* Job 


1 





“Mi 
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», and 
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» dry 
being MUSKOGEE, Okla.—National 
ish af Field Secretary, A. F. Sloane on his 
About] way home to Ohio headquarters 
iteredj from the Convention of the Texas 
timely Retail Shoe Dealers’ Association 
was instrumental in organizing an 
place Oklahoma State organization. 
ycars He stopped in Muskogee to visit 
onth# his son, and when he learned that 
ters.} Oklahoma had not yet taken any 
actIV# definite steps toward organizing, he 
1€ OF called a meeting of about thirty of 
anceé® the Muskogee merchants and at 
ukeel this meeting he assisted them in 
s th laying their plans for a State as- 
city¥§ sociation. 
nize 
‘late 
f hi LOVES OR SHOES— 
ons WHICH? 
pss ii TOLEDO, Ohio—L. M. Barton, 


me the live wire editor of ‘““The Good- 
ea rich News” at the Ohio convention 
y li} here, says he “stepped into a local 


n: men’s furnishing store Saturday 
xpem™ night to purchase’ a pair of gloves. 
In explaining the scarcity of good 
gloves and the high prices that 
prevail the proprietor advanced the 
E information that the shoe manufac- 


[K@ turers had “‘cleaned’’ the kid leather 
market so that they could meet the 
demand for women’s shoes. Hats 

ste off to the shoe manufacturers. We 

would much rather have shoes than 
gloves if we really had to take our 

4 choice.” 


nite Special interest attaches to Mr. 
1 C& Barton’s editorship in_ that his 
as company’s publication was designated 
fro 


by the association officers as the 
official newspaper for the convention. 


R’S DEMAND 
FOR LEATHER 


Pertinent Review Affecting Shoe 
Industry 








The demands of the leather trade 
during 1916 may be appreciated 
when it is stated that last year’s 
imports of hides and skins were 
80,000,000 pounds more than in 
1915. The total was 727,010,405 
pounds valued at $172,603.316. The 
imports of cattle hides were less. 
All the world is short of cattle, 
though new ~~ from British 
India and Brazil provided for a 
part of this deficiency. More goat- 
skins were imported, the relative 
figures being 104,226,005 pounds in 
1916 as against 79,287,484 pounds in 
1915, while, because of rise in values 
the relative figures are 34,000,000 
and 18,000,000, nearly double, for 
last year. Sheepskins also show 
about the same proportionate gains 
in quantities and values. 

The European war has not only 
made enormous demands for shoes 
for army and civilian wear in the 
belligerent nations, but has also 
created a call in countries which 
formerly obtained their supply from 
thése nations. Great Britain bought 
nearly $8,000,000 worth, Russia 
over $6,000,000. Among the Latin- 
American nations, Cuba leads, its 
purchases of our footwear in 1916 
amounting to nearly 5,000,000 pairs, 
valued at $6,760,000. 


[ ADIES ENJOY 
CONVENTION 
PLANS 


TOLEDO, Ohio—The committee 
of Toledo ladies, consisting of Mrs. 
Van Wormer, Mrs. Wood, Mrs. 
Pierce, Mrs. Heath and Mrs. Gloud, 
met the visiting ladies at the Secor 
Hotel at 2 P.M., March 7th. 

The success of Mr. Van Wormer 
and his entertainment committee in 
planning entertaining features for 
the convention was a happy augury 
of equal good fortune for the ladies 
who also came in for their share of 
the other entertainments. Wednes- 
day and Friday nights the select 
vaudeville was open for them as well 
as for the men. 








LOANE NOW 
A GRANDFATHER 


TOLEDO, Ohio—President A. F. 
Sloane of the Ohio Retail Shoe 
Dealers’ Association arrived about 
eighteen hours late for the conven- 
tion, but he brought along a most 
admirable excuse. 

Mr. Sloane was called to Lawrence- 
ville, Illinois, Saturday afternoon, 
and had that envious “grandfather” 
title conferred upon him by a 
bouncing baby boy which arrived at 
the home of his daughter, Mrs. 
‘oe M. Gee, early Sunday morning 
ast. 


[NCREASE IN SOLE 
PRODUCTION 


BOSTON—A recent statement that 
the Dryden Rubber Co. of Chicago 
‘“‘will enter” the business of manu- 
facturing soles and heels, is mis- 
leading, according to Manager J. A. 
Ford of the Boston branch, who 
points out that his company in addi- 
tion to its production of automobile 
and mechanical rubber specialties, 
has been producing rubber and sub- 
sequently fibre soles for three years 
past. The company has just com- 
pleted a new plant increasing its 
capacity forty per cent. 








TORE MANAGERS 
MAKE CHANGES 


NEWARK, N. J.—Horn Davis, 
for the past six months manager of 
the men’s department in Cammeyer’s 
Newark Branch, and formerly mana- 
ger of the Regal, Traveler, Quality 
and other shoe stores, has resigned 
to assume the management of the 
Willson Shoe Shop. illiam Dietch, 
manager for the past eighteen months 
of the Willson Shoe Shop, on Broad 
Street, has resigned to become 
assistant in the Boston Shoe Mar- 
ket, Philadelphia. 


SPRINGFIELD, Mass.—S. Stan- 
ley Reid, formerly assistant manager 
of the shoe department at the Forbes 
& Wallace store in Springfield, has 
taken a position as manager of the 
shoe department at the Wallace store. 








Boston. 


be found necessary. 








EDERAL GOVERNMENT 
MOBILIZING INDUSTRY 


Shoe and Leather Officials Visit Washington 


WASHINGTON, D. C., March 6.—By invitation of Dr. E. E. 
Pratt, Chief of the Bureau of Foreign and Domestic Com- 
merce, Department of Commerce, the Secretaries of several 
of the leading trade organizations of the country came to 
Washington today for the purpose of conferring with Dr. 
Pratt in regard to the proposed mobilization ef national 
industries in the event of war. 

The shoe and leather trades were represented -by Secretary 
Sol Wile of the National Boot and Shoe Manufacturers’ 
Association, Rochester, N. Y., and Secretary Thomas F. 
Anderson of the New England Shoe and Leather Association, 


After a thorough discussion of the matter it was decided 
to have committees appointed representing the various in- 
dustries that will necessarily be drawn upon by the War and 
Navy Departments in case of hostilities, these committees 
to be nominated by the various trade organizations and to be 
confirmed by the Washington authorities. 
will be empowered to appoint such sub-committees as may 


The committees 
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* ABOR RESTRICTING 
WOOD HEEL 
OUTPUT 


HAVERHILL, Mass.—Through 
the initiative of the N. D. Dodge 
Shoe Co., of Newburyport, Mass., 
the Moore Heel Co. of Haverhill is to 
locate in that city. The Compan 
has been making heels for the N. 
D. Dodge Shoe Co. to a value of 
$75,000 per year for several years. 

The situation between the strikin 
wood heel workers and the he 
manufacturing firms and the large 
number of the men who left their 
work nearly two months ago changed 
during the week. On petition of 
representatives of the manufacturers 
a hearing was held at the State 
House, Boston, Tuesday morning 
before the State Board of Concilia- 
tion and Arbitration when the 
manufacturers presented evidence 
which they believed would show 
that their factories are being operated 
under normal conditions. 

If the state board declares the 
conditions normal, the firms may 
advertise for help without men- 
tioning that a strike exists, and 
such a decision would mean the end 
of the strike. 

The Board is expected to render 
a decision next week. . 


NOTHER RETAIL 
ASSOCIATION 
FORMED 


DETROIT, Mich., March 1—For 
the purpose of furthering better 
relationslamong the merchants the Re- 
tail Shoe Dealers’ Association of 
Detroit has been formed, and a 
meeting was held the other day 
in the Hotel Griswold to plan its 
future activities. Officers of the 
association are: J. E. Wilson, presi- 
dent; T. V. McBride, vice-president; 
Charles Rapp, secretary; Arthur E. 
Burns, treasurer; James E. Ertell, 
chairman of publicity committee. 





ITED FALL 
LINE READY 


ST. LOUIS—The United Shoe 
Manufacturing Company’s line of 
men’s welts, which was one of the 
interesting successes of the past 
season, is now being shown to the 
trade. The progressive policy of this 
house has associated with it a model 
and pattern expert of national —_ 
tation, whose work heretofore has 
been confined to high-grade Brockton 





nes. 

This firm in the past year won 
recognition from some of the leading 
merchants in the shoe world. d 
Green, formerly with W. H. Mc- 
Elwain Company, who covers the 
middle West and J Boneau, 
formerly with Geo. C. Strong Com- 
pany, who covers the South, were 
among the first representatives to 
ee oe their territory with the 

ne. 


Plan Doubled Shoe Output 





ST. PAUL, Minn.—An addition 
that will allow the Thompson Shoe 
Co. to double its present working 
force and daily output will be 
opened at company’s plant, Ninth 
and Rosabel Sts. by August Ist 
if plans mature which are now in 
contemplation. 
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EDITORIALS OF THE DAY . 


MORE AND MORE STYLE 


THE LEATHER MARKET 


TTANNERS’ VIEWS ON | 
EMBARGO 


BOSTON—The British embargo 
on leather and the preparedness 
movement in the United States are 
now the factors of chief interest and 
importance in leather circles. The 
buying of leather for government 
needs, in fact, counteracts to large 
extent the British restriction of 
imports. 

United States Government orders 
both for sole and upper leather are 
now making their appearance and 
this is only a start. Bids for some 
450,000 pairs of army shoes were 
opened Monday, and it is antict- 
pated that orders for another 1,000, 
000 pairs will shortly be forthcoming. 

It is understood that there has 
been continued buying in this mar- 
ket by English factors who are hold- 
ing the leather on this side until the 
embargo is raised. Large tanners 
here, however, do not believe that 
this British embargo will be long 
continued. One of them expressed 
the opinion that it will be raised in 
10 days as England will need leather. 
It is believed that the embargo 
is aimed chiefly at fancy leather. 
Evidently, too, the British govern- 
ment is aiming to check all opera- 
tions of a speculative nature. Trad- 
ing in hides has been put under the 
thumb of the war office and no 
tanner may purchase hides without 
giving guaranty to put those pur- 
chased into process of manufacture 
of leather suitable for military re- 
quirements. 

It has undoubtedly been a part of 
the English plan also to secure a 
greater independence in sole leather 
making and it is understood that 
there has been a considerable in- 


SIGNIFICANT LOW FOOTWEAR DEVELOPMENT 
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crease in British sole leather produc- 
ing capacity within the last two 


years. 
NEW 
FOR WOLFRAM 
CLEVELAND, Ohio—C. A. | 
Wolfram will open a new shoe | 
store at 1117 Euclid Avenue, Cleve- 
land, on April Ist, under the name 
of The Wolfram Footwear Co. 
This new shoe store is located in the 
Hotel Statler Building, right in the 
heart of the shopping center of 
Cleveland. Mr. Wolfram was for- 
merly Buyer and Manager of the 
Pocock-Wolfram Co. on Euclid Ave. 


STORE 


Visits Boston Market 
James Salen, President, Gensemer 
and Salen, sole leather tanners, Pine 
Grove, Pa. visited the Boston leath- 
er markets this week. 
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ORE SHOES FOR 
BOSTON MEN 


Brooks Bros. to Carry Shoe Stock 





BOSTON.—The Boston store of 
the New York men’s house of Brooks 
Bros. is planning to move April 
Ist from 149 Ttemont Street into 
new quarters on the second floor of 
the Little Building now being com- 
pleted at the corner of Boylston gnd 
Tremont Streets. 

The Tremont Street side of the 
new store will be devoted to a men’s 
shoe section, with a stock of a thou- 
sand pairs to start. Formerly their 
system was to carry samples only, 
for which retail orders were booked 
for delivery when ready. 

The store will continue its im- 
portations of English shoes, and will 
carry a dozen different models on 
their exclusive lasts and made up 
on order from materials secured by 
their own buyers. The retail price 
range will be from $7.50 to $15.00. 

G. E. Greason is manager of the 
Boston store. 


ARKETING FIBRE 
SOLES AND HEELS 


CUYAHOGA FALLS, Ohio. — 
The Marathon Tire and Rubber Co. 
is getting ready to place on the 
market in an active way, its line of 
fibre soles and heels. It recently 
appointed Frank E. Fleet Co., of 
112 Beach Street, Boston, as _ its 
selling branch in New England, New 
York and Pennsylvania; also J. D. 
Marshall Co., 217 Westlake Street, 
Chicago, as its selling agents in 
Michigan, Indiana, Illinois, Wiscon- 
sin and Minnesota. 


ELL KNOWN IN 
FINDINGS TRADE 


Death of Mrs. Catherine Gold- 
bach 


LOUISVILLE, Ky.—Mrs. Cather- 
ine Goldbach, for many years head 
of one of the largest shoe findings 
and repair shop supply houses, re- 
cently died at the age of 91 years, 
having been in good health up to 
within six months of her death. 
The business was organized over 
fifty years ago by her husband, J. C. 
Goldbach, who died in 1879. Mrs. 
Goldbach for many years handled 
the active management of the busi- 
ness, later turning it over to John E. 
Goldbach, a son. Joe Goldbach, of 
St. Louis, and two daughters survive. 
Mr. and Mrs. Goldbach came to 
Louisville from Germany. Mrs. 
Goldbach had occupied a flat over 
the store for more than fifty-five 











| years. 








A SIMPLE INVENTORY SYSTEM 
32) RETAIL ADVERTISING HELPS AND CUTS. 


RUBBER REALM . ‘ 
COMMENT IN SHOE CENTERS 
CHANGES IN BUSINESS 


32j WANT ADS AND OPPORTUNITIES 
BUYERS’ EASY REFERENCE PAGES 


INDEX TO ADVERTISEMENTS 
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RANT ENTERS 
LAWRENCE FIRM 


HARTFORD, Conn.—William J. 
Trant, a well known shoe salesman, 
has become a member of the retail 
shoe firm of James Lawrence & Son, 
Mr. Trant was born in Hartford and 
entered the shoe business in 1904. 
He had been with the firm of James 
Lawrence & Son about one year. 
James W. Lawrence, the head of the 
establishment became a member of 
the firm in 1904 and the owner of the 
business upon the death of his father 
in August, 1916. 

The shoe business of James Law- 
rence & Son is really a combination 
of two of the oldest shoe houses in 
the state of Connecticut. 

Mr. Lawrence and Mr. Trant have 
plans for further expansion. 

HARTFORD, Conn.—Lewis M. 
Camp, former Hartford shoe mer- 
chant, has returned to this city and 
on March 3d opened an attractive 
shoe store for men at 296 Asylum 
Street. 


T. LOUISANS AT 
IOWA MEETING 


ST. LOUIS.—Carlos Reece, Sales 
Manager of Northern Division and 
P. R. DeLaney, Style Department, 
of Roberts, Johnson & Rand Shoe 
Co., St. Louis, departed Monday 
for Des Moines, Iowa where they 
will meet with the Iowa salesmen of 
Roberts, Johnson and Rand at 
Hotel Chamberlain. - This meeting 
was held during the convention of 
the Iowa Shoe Retailers in Des 
Moines, March 6, 7 and 8. 


NEW COMPOSITION 
SOLE PLANT 


LOUISVILLE, Ky.—A new de- 
partment to manufacture composi- 
tion soles, of rubber, fibre, etc., has 
been placed in operation by the Ten 
Broeck Tyre Co., of Louisville, 
manufacturers of automobile tires, 
etc.- These soles: are being sold to 
manufacturers and shoe repair shops. 
The company was organized a few 
years ago as a Louisville organiza- 
tion, and has a large plant in the 
Western part of the city. 


Opens New York Office 

NEW YORK CITY.—The Wise, 
Shaw & Feder Company of Cincin- 
nati have opened an office here in 
the Marbridge Building at 34th 
and Broadway Streets. It will be in 
charge of Harr Kushins, who 
covers the city of New York, New 
York state and the New England 
territory. 
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| ((LEARANCE SALES 
AND RESULT 


Remarkable Effect on Genera 
Business 


retail shoe stores and departments 
have passed their climax and the 
mafiagements are planning for an 
early opening of the new season 
which will be early this year on 
account of the advanced date of 
Easter. The reports of the various 
stores on the clearance sales have 
been particularly interesting, in the 
light of the fact that there has been 
no such price slashing as has been 
the case in the past. Frank Ames, 
of Brandt’s-Inc., reports that in the 
first two days of his clearance sale 
the aggregate of business was more 
than $800 in excess of any two similar 
days in previous seasons and that 
the buying held up in similar pro- 
portion throughout the sale. Some- 
what the same reports were made by 
others and the concensus of opinion 
seems to be that the public has 
taken advantage of whatever re- 
duction was available to provide 
against further advances, secure in 
the belief that the change of styles 
will not be such as to seriously affect 
the values which they have obtained 
in their bargain purchases. 


‘THOMAS MANAGES 
NEW SHOE DEPT. 


INDIANAPOLIS, Ind.—Emmet 
R. Thomas is a new buyer and 
manager for a new shoe department 
in the Rink Cloak Co. This new 
department opens on April Ist and 
will feature as its top grade, the 
Pingree line in women’s fine shoes. 
Mr. Thomas was previously with 
the Wm. H. Block Co., of Indian- 
apolis, as shoe buyer. 








PROMOTION FOR 
FF. M. GRAUEL 


LOUISVILLE, Ky. — Frederick 
M. Grauel, connected with the 
Louisville Hanover Store, operated 
by Sheppard & Meyer, of Hanover, 
Pa., has been promoted to the 
management of the company’s store 
at 715 Olive Street, St. Louis, the 
appointment being made by L. E. 
Dillman, assistant general stores 
manager, who recently paid a visit 
to Louisville. Mr. Dillman had set 
his eye on Grauel some months back 
and had intimated that he would 
shortly go up. However, the appoint- 








ment came as a complete surprise 
at this time. ? 
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Black Vici, White Nubuck ‘Top 


Fight-inch Polish Plain Toe 
$4.00 


Virginia Temple 
X1679, Widths B-C-D 





—judge for yourself by seeing sample. 
Combinations lead—and the season’s best bet is this practical, 
serviceable, attractive style. Note details and price again. 
To stock for your trade a quick-selling number, send for a pair or a 
case. : 
Speed up your business—use the corner-coupon NOW—right 
now! 


(Qi sales and more sales assured by showing this striking boot 


PARKER-HOLMES & CO. 
600 ATLANTIC AVENUE 
BOSTON, MASS. 
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UNQUALIFIED 
SUCCESS WILL 
FOLLOW--- 


Your efforts to sell Barry Shoes. The Barry line can 
be depended upon to put you on easy street so far as 
getting and keeping customers is concerned. 


Our line of in-stock styles is so broad, there is a special 
model for the dapper fellow, the serious-minded man, 
the foot-sore and weary chap who would treat real 





comfort as a luxury, and the man whose foot arches 
have broken down cient Gua ‘Metal ‘Bal Ros Gat 1 aes 
r Ww un Me , Rex “er 
iin Broad Heel, Single Sole. B, C. D'Widihe 


Ee: Price $3.50 














Stock No. 942—Bear Last, Gun Metal 
Button, Rex Calf Top, 10-8 inch Broad 
Heel, Single Sole. and D Widths. 
Sizes S to 10. ...cccccccsece Price $3.50 


Stock No. 943—Unbranded, Copley Last, 
Brown Cordovan, l-inch Broad , Heel, 
Single Sole. A, B, C, D Widths. Sizes 
S OO 10. .ccccceccccccescose Price $5.75 


Stock No. 934—Unbranded, Copley Last, 
Gun Metal Bal, Mat Calf Top, White 
Rubber Sole and Heel. B, C, D Widths. 














Sines & te 10... .ccccccscsses Price $3.75 
Stock Dept. 
at 
New York 

Stock No. 933—Un- —Un- 
branded, Campus Last, and Siac Ne. see Lon 
Patent Button, Black reg Metal Bal Mat 
Cloth Top, 1-in. Broad Brockton Calf Top, 1-inch Broad 
feel. B, C, D Widths. Heel, Single Sole. B, 
Sizes 5 to 2, 90.40 C and D Widths. Sizes 
rice $3. * §tol0....Price $3.75 

















T. D. BARRY COMPANY 


BROCKTON 33 3: MASS. 


BOSTON OFFICE NEW YORK OFFICE 
183 Essex St., Room 204 819-A Flatiron Bldg. 
Address all Communications to Brockton 
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EXTRAVAGANCE 


should be stopped. With Shoes 

- and Leather as high as they are, 
and the likelihood of still higher 
prices, we should all try to stop 
extravagance. 


Elk Leather is the most wasteful 
thing that has ever been used for 
. work shoes. 


Hardy Hide is the most econom- 
ical because it is the best. 
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Elk Shoes soon get hard and - 
crack, making a dissatisfied wear- 
er, who goes to your competitor 
for his next pair. 


Hardy Hide Shoes stay soft, com- 
fortable and strong. They satisfy 
They bring the wearer back for 
another pair. . 


We tan both kinds of leather. 


We make both kinds of shoes. 


Harsh & Edmonds Shoe Co. 
Milwaukee, U.S.A. 








BOOT AND SHOE RECORDER March 10, 1917 


<. 


“They have walked right 


into popularity” 


A report approved at a joint conference of the National 
Boot and Shoe Manufacturers’ Association of the U. S. A. con- 
cluded as follows: “To preserve a just balance in the cost of 
materials in the construction of shoes we strongly recommend 
the use of commodities OTHER THAN LEATHER, whose 
wearing qualities and adaptability have been proved, and that 
do not cause the*%lowering of the accepted standards of 
durability, comfort and appearance.” 

The last three words of this report sum up in brief the 
qualities of the DURABLE KOMPO SOLE, “durability, com- 
fort, appearance” plus an increasing consumer demand. 


Try them on your shoes, see how much more satisfactory 
they are than leather in wear, general serviceability, and ap- 
pearance. DURABLE KOMPO SOLES are not simply a 
substitute for leather, they are an improvement,---a marked 
improvement---over leather. 

Let us show You. Write for samples and prices at once! 


PLYMOUTH RUBBER CO. 
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Illustrating Ladies’ Shoe, No. 5082, described below. 


It’s easy to sell “Star Brand” 
high grade Shoes for Women 





ON EVERY HEEL 


a Loget, oe Kid 
‘ ety t, Brogu 

Voun and Fox, B-inch White 
Cloth Top, Pickford Last, 
16/8 New York Heel, ‘ea 


Our splendid line of specialty shoes is full of quick sellers 
and sure repeaters. 


Right styles, right leathers and beautiful, distinctive 
patterns create instant admiration, and good-fitting 
quality coupled with their all-leather construction 
ensure satisfaction to your customers. 


“Star Brand”’ Fine Shoes for Women come in various 
styles and grades, in all the popular leathers, enabling 
you to concentrate your fine shoe business on one line. 


If agency is not placed in your town, write or wire us. 


We are Leaders in Style 








ROBERTS, JOHNSON §& RAND 


nanuracturners Branch of International Shoe Co. ST.LOUIS 


“STAR BRAND SHOES ARE BETTER” 


A 


5258. 


B, C; 
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Ladies’ Black Kid “ ” Welt, 
if Veme- Pickford Last, 16/8 New York 
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Ghe Rinex Room 


Mr. W.*H. Holland, ou 
Indianapolis _representa- 
tive, will be on deck to 
greet his friends and all 
Shoe Retailers at the In- 
diana Shoe Retailers’ Con- 
vention in the Rinex 
Room, Claypool Hotel, 
March 13th, 14th and 
15th. 


Smith Wallace Shoe Co. 
Chicago, Ill. 


MAIN FLOOR-CLAYPOOL HOTEL 


INDIANAPOLIS, INDIANA. 





Mr. Samuel Trotcky will 
have a representative line 
of our shoes on display in 
the Rinex Room during 
the Indiana State Con- 
vention.- You are cor- 
dially invited to call at 
our exhibit. 


The Huiskamp Bros. Co. 


Keokuk, Iowa 





We wish to announce that 
Mr. Ralph Siewers and 
Mr. F. E. Hart will be 
glad to meet their friends 
at the Indiana State Con- 
vention in the Rinex Room 
at the Clay 1 Hotel, and 
also at the Brown Shoe Co. 
Sample Room in the Clay- 
pool Hotel. 


Brown Shoe Company 
St. Louis, Missouri 


When You Go to Indianapolis for the 


Mr. Fred. Burrell will rep- 
resent us at Indianapolis 
during the Convention of 
the Indiana Retail Shoe 
Association, and will be 
glad to meet his friends in 
the Rinex Room, where 
he will show his samples. 


Racine Shoe Mfg. Co. 


Racine, Wisconsin 





We wish to announce that 
Mr. O. A. Cassady, our 
Central Indiana _repre- 
sentative, will be pleased 
to meet his friends at the 
Indiana Shoe Retailers’ 
Convention, in the Rinex 
Room at the. Claypool 
Hotel 

Hamilton-Brown Shoe Co. 

St. Louis, Missouri 





We will have an attrac- 
tive line of shoes in the 
Rinex Room during the 
Convention, and our rep- 
resentatives, Messrs. Os- 
car Jacobi and M. S. 
Smith, will be glad to 
meet you there. 


Knox Shoe Company 


Milford, Massachusetts 


Convention of the Indiana Retail Shoe Association 


Be sure to visit The Rinex Room on the main floor of the Clayton 
Hotel, where you will find an interesting exhibit of shoes—including 
many numbers with Rinex Soles. 


United States Rubber Company---Sole and Heel Department 
1790 Broadway, New York 
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108 ec Me i eee tuck Too 4921X—Black Kid 8-inch Seamless Vam 
16-8 Leather, Louis | Heel, Goodyear Lace, 17-8 Full Louis Wood H 
Welt> RA, Ao Wy Goce dense 25 with Aluminum Plate, Turn. AA, 
4935—Dark Brown Kia’ 9 Vamp Lace, Im- 1B, Co.cc sees cece cree cece sees $5. 
itation Tip, Medium Brown Kid 4922—-Dark Brown Kid 8-inch Lace, Imi- 
8-inch To 168 Leather Louis Heel, tation Tip, 17-8 Full Louis Wood 
oodyear Welt. AA, A, B, C..... 6.00 Heel with Aluminum Plate, Turn. 
4929—Dark Brown Kid % vam Lace, ME ASI orc coisa Wasa iaieis aici 7.00 
vory Ki me op. ther — ¥ 
pu Heel, Goodyear P Welt. AA, A, one — tation Tipe ir. aes oh — —_ 
4930—Dark rowan ikid 54" Vanyp Lace, fax eet eit aluminum Pit, Turn 44 
ation 6-8 Leather Vani Heel, Good 4925—White Kid 8-inch Lace, 17-8 Full 
TOPs Welt. AA, oo Louis Wood Heel with Aluminum 
SS ae Plate, es. Bly Bi Ey Ce icccsace CD 
4989—Dark Tan Calf 8-inch nah 0 Verna amp mi ne Tan Calf eien ® — 
Imitation Tip, 12-8 , * Ooze Calf 8-in my 41-8 Lea 
Goodyear Welt. AA, A, B, << ened eels 4.50 . Heel, Goodyear Welt. AA, A, B,C O95.75 











--IN STOCK-- 


JAMES CLARK COMPANY 


ST. LOUIS - - - O. 


ST FR 


4 


| 
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AFTER I] — 


‘THAr S just what 38,000 footwear merchants are do- 
y gsonadbal a right after ‘ ‘Hipress” business. 











They know it is there. 


They realize that “Hipress” superiority is SO PRO- 
NOUNCED—so obvious—that a sale is made the instant 
a “Hipress” Boot or Shoe is shown to their customers. 

e wearer’s supreme satisfaction with his first pair be- 
gets a half dozen sales to his friends and neighbors. 


Are YOU riding the crest of the onsweeping wave of 
“Hipress”. popularity? It extends from coast to coast; 


from Alaska to Mexico. 


Do you respect the judgment of 38,000 dealers? 
Then order your Fall and Spring stocks of “Hipress,” NOW! 


The B. F. Goodrich Company | 
AKRON, OHIO 


Makers of the Celebrated rg Automobile Tires 
—“Best in the Long Run’ 


JIPRESS 


Boots andishoes 


il TCVT!tt—| xii iti 
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THE WORDS 


GOODYEAR 
WELT 


have a definite meaning in the minds of a constantly 
increasing number of shoe wearers. They mean a shoe 


that is perfectly smooth inside. They stand for 








COMFORT, STYLE AND DURABILITY 








Discriminating shoe wearers understand the interesting 
details of the manufacture of these shoes. There is in- 
disputable evidence that people want and are willing to 
pay for this high-grade type of footwear. 


Have you told your customers you had them? Many 


dealers have found it paid to do so. 








UNITED SHOE MACHINERY COMPANY 
BOSTON - - MASS. 
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BROWNS 


EL, 


WVwds Vos Goungaiagdas. 
FOR TWELVE MONTHS ENDING 
FEBRUARY 28, 1917, SHIPPED OVER 


19 Million 
Dollars 


The success of the merchants selling [Maxine 

Shoes for Women, Buster Brown Shoes for 

Girls and Boys, White House Shoes for Men 

and Blue Ribbon Work Shoes, made possible 

this wonderful record for Brown Shoe 
Company, Inc. 
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BROWNS 


EL, 
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LO SHOE Co. 





100-102 Reade Street 
NEW YORK, N. Y. 
OUR LATEST SOLO 
Government Regulation 
Puttees— Ist Quality — 


Meeting all Government Require- .00 
ments and Specifications. Per doz. 548 


This is an abnormally low price and applies only to stock 
on hand— Order now 





Wa Have You Seen Our New 10-Button Overgaiter 
in All Colors at $12.00? 




















EASTER 


---the time when all womankind 
dons gay raiment---means heavy 
selling if you have have the COR- 
RECT shoes. 


Get ready now for the busy days—stock ‘“‘M-C’”’ 
McKays—get them in your windows—show your 
public that you are ahead of the times by fea- 
turing this dainty, stylish, popular-priced line. 
Every desired, fashionable material is shown— 
novelties that are crisp and new. 


“M-C” SERVICE—delivery in the shortest 

time—is yours! 

Suppose you get in touch with us right away. 
“Good merchandise plus 


service equals business 
success.” 


Mitchell-Caunt Company 


Factory at Boston Office 





Brogue Vamp and Fox Polish, Cuban 


Ladies’ Cuban Polish, Vici Vam 
Louis Heel, Great White Way Last. Lynn, Mass. 72 Lincoln St. arter, White Kid Collar 


and 


In all leathers. tay, Cuban Louis Heel. 
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“BLANCO 


The White Cleaner 


IT IS PRIDE that makes a man. 


, or woman choose — 
“BLANCO.” They want their White 
Shoes to be really white so they use a 
never-failer like ‘BLANCO.’ Its Quality 
never moves downwards, so it never 
disappoints. “Once a ‘BLANCO’ user, 
always a ‘BLANCO’ user.” 


If you are proud of the repute 
. of your store, 


you ll see to it that in White Cleaners 
it s‘BLANCO’— and ‘BLANCO’ all the time. 
GUPELIES may not go all | 


the way round. 
Better get your share NOW. 
Your Jobber has it. 











“Keeps white 
shoes white. 





5 
oo 


Manufactured by 


JOSEPH PICKERING & SONS, LTD.. Sheffield, England. 





OO A A OR A 
WHY! 


Mr. Merchant---without a Button- 
Fastener Machine. Why? 


Is it a question of price? 

Is it a question of results? 

Did you, back awhile ago, try one of the old-style machines—and haven't 
forgotten the experience? 

Or, is it that you just haven't gotten around to it? 

The satisfactory answer to every one of these questions is the 


BUTTON 
MACHINE 


So if you haven’t got- around to buy a 
Button Fastener, go to it today! 

Get a FASTENATOR---the machine 
that the-highest grade shoe stores of the 
country ---Cammeyer, Walkover, etc., 
are using. 


And, remember FASTENATOR 


It answers the price Goon the 
cost of the FASTENATOR is but $65.00 
---with electrically-driven hopper 
$125.00. 


It gives results in abundance---steady, 
consistent SERVICE---all the time. 


It is miles ahead of the button-fastening 
machines of a few years ago. This ma- SERVICE is always back of every 
chine is a money maker---a big asset. machine we sell. 


Get in touch with us. 


The AUTOMATIC MANUFACTURING COMPANY 
78-82 Reade Street, New York City 


PRIRPRORPRIRPRPR PR PBPRI PRPRIR IL TRIPS 


Wire for 30,000 operations 
free! 
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— MASON DRESSINGS 
‘THEY SPEAK FOR THEMSELVES 


The absolute purity of our goods has been a matter of busi- 
ness policy since the establishment of this house in 1832. 





A Renovator] # 
~ FOR — % 

White Shoes| [i 
—THAT— é 


WILL NOT come orr.| || 
S 





eeeeeeneeen 
JAS. S. MASON co. 


134.140 N. Front $e 


PHILAD 
LPIA Pa. if 











MASON’S BLACK 
DRESSING 
Self-polishing, clean and 
convenient. Fast dye; will 
not come off; renews the 

appearance of the shoe. 
Large Size 

$1.65 Doz. $18.00 Gross 
Small Size 

85c. Doz. $9.00 Gross 


MASON’S WHITE 
DRESSING 
Can be used for any ma- 
terial of which white shoes 
are made. Cleans as well 
as polishes and will not rub 
off. 
Large Size 
$1.65 Doz. $18.00 Gross 
Small Size 
85c. Doz. $9.00 Gross 


Send for Samples 


JAMES S. MASON CO. 


134-140 N. Front St., Philadelphia 


MASON’S TANSHINE 
CLEANER 


A combination liquid and 
_ dressing for tan shoes. 

overs cuts and creases and 
gives a lasting and brilliant 
polish. Contains no acid. 


Large Size 

$1.65 Doz. $18.00 Gross 
. Small Size 

85c. Doz. $9.00 Gross 


- MASON’S NEUTRAL 
DRESSING 

A cleaner for all cloth or 

kid tops of any shade. Free 

from acid and absolutely 

safe in use. 


Large Size 
$1.65 Doz. $18.00 Gross 
Small Size 
85c. Doz. $9.00 Gross 
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“BEADED TIPS” 


BEADEO 





i: Jjeaded, jip 


There’s only one Beaded Tip Shoe Lace and 
that one has this Trade Mark on the label 


TRADE 


BEADED 


MARK 


UNITED LACE and BRAID MFG. CO. 
Originators and Sole Menufacturers 
PROVIDENCE, [Auburn] R. I. 





The Strong & Garfield Shoe 


12 staple sellers of these fine shoes. 
for men, are carried in stock. You 
ought to have the booklet which 
tells about them. Shall we send copy? 


George StrongCom pany 


East Weymouth, Mass. 
BOSTON OFFICE, 183 ESSEX STREET 











McKays and Welts 
For the Up-to-Date Woman 


Values that stand alone at their prices 


McKay and Welt Shoes. For 
Women at Popular Prices 


COTTER SHOE CO. Lynn, Mass. 














“The Dr. A, Reed | 


Famous Cushion Shoe for Women 


ar 
= 
s 


Have a clean cut style and : 
real comfort that will appeal : 
to the very best class of trade : 
who consider comfort first. : 
Try out a few—they’re IN : 
STOCK at all times. : 


The “**Dr. Reed’’ Agency is an Adset : 


John Ebberts: Shoe Co. 


a Be BUFFALO, N. Y. 


CORDO-TAN 


A dye that changes a faded tan or light colored calf 
shoe to a rich deep cordovan brown. 


Cordo-Tan gives a permanent color and is absolutely 

uniform. It will make money for you. Send for 50c. 

trial package, with 10 cents added for parcel 

post— NOW. 

¥4-Pints 75c Pints a 50 A coats $3.00 44-Gallon $5.00 
allon 


New York. Shoe Dyeing Co. 
149 Duane Street, New York N. Y. 
Phila. Representative, B. Landsberg, 44 N. 4th St., Phila., Pa. 








T= matter-of-course way in 
which men everywhere ask 
for the 


Boston 


means quick and easy salesfor you 
Two Popular Styles, Pad and Cord 
GEORGE FROST CO., Makers, BOSTON 
C.E, Conover Co. , Selling Agents, New York, Chicago, Baltimore, St. Louis 











We stand ready to ship ~~, order in any quantity 


oi An, from Shoe Buttons to 


Shoe Repair Machinery. 
Headquarters for Find- 
atone Many 0, ings and Shoe Store Sup- 
plies. 
In the Heart 


of the Shoe Trade 


INTERNATIONAL 
SHOE SUPPLY CO. 


148 DUANE ST. 
‘ NEW YORE, N. Y. 

















Let Kiely 


size up your lines on 

SHOES for KIDDIES 
McKays or Welts 

_ SHOES OF THE WEAR KIND 
"IN STOCK 


T. J. KIELY & CO. 
LYNN, MASS. 








THIS Is KIELY 
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CKS.POLISy, 
Oe SOFTENS. me. 









° PReseRN 
BROWN, TAN, 
BROWN, TAN, RED RED and BLACK 
and BLACK 25c. size, per 
10c. size, per gross = $24.00 


s Per gross - $24.00 gross - $10.00 


Per gross - $10.00 


BLACK TAN 


|wHIT TEMORE' 


‘| DeBuxe| M i 
Bronze MAKES DIRTY | fe 
; CANVAS SHOES} J 


JAN IN 
ie UTLYO REAM] bee 


NEVER LEAKS OR SPILLS 


CLEAN@WHITE! 


DLE MAKERS 





WHITTEMORE BROS 
& CO 
BOSTON, |f i Popular with Tourists 
|| MASS went CANVE WHITE, BLACK, TAN, and BROWN 


U.S.A 
Per gross, $24.00 














25e. size, i106. size, , 
Gross. $24.00 gross’ $9.00 Ask Your Jobber’s Salesman or Write Us at 'crite-Per 4, oq = per gross - - - $21.00 


35c. size, per 25c. size, per : 25c size, per 
gross PS$33.00 gross - $21.00 Boston for Complete Catalog gross:- $21.00 


“ 





J 





[Ll tesssssscccessssscccesssssnecssssssccscsssssnssssssssnsssssssnsessesssns] | 


Shrewsbury 


Grain 


Norwich 
Fixtures 
Sell More Shoes 







Now as ever the 
popular leather 
for substantial shoes 





The use of Nor- 
wich Fixtures, not only 
enables you to make bet- 


ter displays, but the high 
reputation they bear insures per- 
fect satisfaction and full value for 
every dollar expended. Send for 
our catalog. 


The Norwich Nickel & Brass Co. 


NORWICH, CONN. 


NEW YORK SALESROOMS 
712 Broadway 






On the market 
for 134 years 








Green & Hickey Leather Co. 


TANNERS 
Shrewsbury, Mass. 


Thomas McCammon 
116 South Street, Boston, Selling Agent 


















BOSTON 
26 Kingston St. 




















OP AEN pr, 





grass 
C oF Cal ( 


The color addition to our line 
that gives new and striking emphasis 
to the artistry of shoemaking. 


CARL E. SCHMIDT & CO., Inc. 


Tanners of 
The Schmidt Calf Leathers 
DETROIT, MICH. BOSTON, MASS. 


Representatives 
H. B. ALTENDERFER, Philadelphia A. J. & J. R. COOK, San Francisco 


2 SF 





Ce ee 2 





Schmid’ t's 
Ch ampere Cal 





“yr 


el, &>» Co.,Ine. = 


DETROIT, MICHIGAN 


Tan ners o tho Schmidt Caff Leathers 
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Women’s Comfort Shoes 








OUR PRODUCT 


BALS AND JULIETS 
TURNS AND McKAYS 


@ SPiswer HES 


LYNN, MASS.U-9.A 





Increase Your Sales 


Use D. & S. Background Papers and § 
Watch Your Business Grow 


CHANGEABLE INSERT SCREENS, PED- $ 
ESTALS, FLOWER BOXES, BORDERS, 
ROPING, FLOWERS, Etc. g 

SEND FOR SAMPLES DEPT. B 
DOTY & SCRIMGEOUR SALES CO., 


74 Duane Street New York City 
So reslnseglecgletgteslnotgle*glecgtetgietgiergies 





uu Lhe Best Shoe On Earthum 


Perspiration Kills 


The Best Shoe on Earth is not proof against the destruction of 
linings, stitches and innersoles caused by excessive foot perspiration. 

MACK’S FOOT LIFE isa positive remedy that eliminates per- 
spiration and keeps the feet in a normal healthy condition, and 
means 


Comfort and Economy to the consumer, 
Profit and Prestige to the dealer. 


ALSO 


Safeguards the reputation of the shoe maker. 
If your jobber is not ‘‘on the job,” 


WRITE 


MACK’S MEDICAL COMPANY 


333 Tremont Street, Boston, Mass. 


SUUUERUEEOOUEUGPUGOUEEEDOREEEGOGDQEQCQDOQORORGUUUGUE 


= 
“SREROGRERRORRRGROGCURGRROEOCRERORURCCRERUECRGCGRRRRRREROCORRRGRGRRORRRCRRORREREERES 


HENRY LILLY CO. 


AUCTIONEERS 
88-90 READE ST., N. Y. 


COORGGRRRGRGRRORRRCREOERES 


TRADE SALES 
of 
SHOES and RUBBERS 


Every Wednesday and Friday 


Ss 

- 

- 
PTT 








f 


TERRE RCOREGRCRRCORRCCERRRRRRRRCRRRORCRERORRORRRGRRERE 


sj 





HOMPSON SHOE CO. 
ST. PAUL, MINN. 
MANUFACTURERS OF 


WORK SHOES 


We carry a complete stock on the floor.’ Let 
us send you samples. 





We also make a complete line of Men’s, Wo- 
men’s and Boys’ Hockey and Skating Shoes. 


We have some open territory for good salesmen 





of 





. 





Strootman Cushion ree Molds 


Put elastic cheer in your foot-troubled 
customer’s step. 

They instantly relieve weak, sore and tired 
aching feet because they are light, comfort- 
able, foot-conforming and shoe-fitting. 


UNDER TROUBLED FEET 


are a long-felt want to prevent falling of 
the arch and protect active feet against 
common foot troubles. 

Strootman Cushions are scientifically 
built of a high-grade piano felt to give 
plain, every-day satisfaction and make 
new friends for you. 

Write for Jiterature today. 





| Cushion. John Strootman, Buffalo, N. Y. 

















A Walking Boot 
IN STOCK 


Cordo Tan Chrome Leather 
Imt. Wing Tip. Goodyear 
Welt, 11-2 in. Heel, 8 in. 
Height. 


A to D, 21-2 to 7 
$4.50 





Style 4410 





122-124 Duane St. 
NEW YORK, N.Y. 


HOCUEOUOUOCEOREGRUGDCDSCCCUCOROCCERURECORGECECREROERET 











a iii 


E010 SHOE (CO. ise 
iD OVERGAITERS 


White as the driven snow 
Shapely as Venus De Milo 





IN STOCK 
ane fie; GORD. «on. 55a eee ek: boa $12.00 
: Also 
Stock No. 1021—Pearl Gray................. 12.00 
Stock No. 1022—Champagne................ 12.00 
Stock No. 1033—Taupe...................6. 12.00 
Stock No. 1035—Chamois.......2........... 12.00 


Send for Sample Dozens. In Stock 
MIO 


2 CAEN RC BAL PORT NN 


\ 
1 
‘e 
i 

f 





F 
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THE BURDETT “SAFE TREAD” LINE 
IN WELTS AND TURNS FOR INFANTS 


CHILDREN, MISSES AND GROWING GIRLS IS 
NOW IN THE HANDS OF OUR SALESMEN 


The most complete line for the coming season offering a wide range 
for safe selection, will be shown by the following salesmen. 


L. F. BURDETT C. H. DANIELS 
Southern States Middle West 
E. U. BURDETT C. O. QUIMBY 
New England Middle Atlantic 

M. E. SMALL 


Greater New York 


MAKE YOUR APPOINTMENT EARLY WRITE US TODAY 


BURDETT SHOE COMPANY 


FACTORY: LYNN, MASS. 


















LINCOLN SHOES 


WITH 


NEOLIN SOLES 


I} , 

Better than Leather 
—the trade symbol for a quality product of 
The Goodyear Tire & Rubber Co. 


Akron, Ohio, U. S. A 
















>» BOYS’ STYLES IN-STOCK 


Ready For Instant Shipment 


These shoes are made with a full middle 
sole in addition to the Neolin. They are 
Goodyear stitched, waterproof and pos- 
sess wonderful wearing qualities. 


ORDER NOW 
FROM THIS PAGE 


No. 3308 


3309—Little Men’s Gun Metal Button, Mat 3311—Little Men’s Gun Metal Diamond No. 3306 
Top, NEOLIN Fibre Sole, Full Sole, Foxed Blucher, Mat Top, NEOLIN 3306—Boys’ Gun Metal Bal, Mat Top, _ 
Leather Middle Sole, Harvard Toe. Fibre Sole, Fuli Sole, Louber Middle OLIN Fibre Sole, Full Sole, Leather 
Bia ceaancrabdeecwrs Ghee eae $1.85 Sole, Harvard Toe. 8 to 13%...... $1.85 Middle Sole, Dartmouth Toe. 1 to 6 $2.35 
3310—Boys’ on Metal Blucher, Mat Top, 3308—Boys’ Gun Metal Button, Mat Top, 
NEOL Fibre Sole, Full Sole, NEOLIN Fibre Sole, Full Sole, 
poo Nuiadie Sole, Brown Toe. — Middle Sole, Brown Toe. 
DU ie on scGhenceet es en dkes ee cers 2.35 OD Ba 0.00606. 96040606 cb bOan ences 2.35 





MARSTON & TAPLEY. CO., Danvers, Mass. | 
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Pattern 1056 


CHANDLER’S 
PUMP BOWS FOR SPRING 


Our Own Original Designs 
MAY BE PURCHASED IN EITHER 


Gross Gramm, Satins, Moires or Black and White Creations 
Send an Order for Assortment Adapted to YOUR Special Trade 


WRITE FOR STYLE FOLDER 


| C. A. BROWNING CO. SAN WRE | 





ELLERS-EVERS-CO-IN 


IN STOCK 


WOMEN’S 
NOVELTY BOOTS 


Write for descriptive catalogue and 





’ : 
E E 
L L 
T T 
i 1 
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price list of in stock shoes. 


© 08 READE ST-NEW YOR © 









Everything in 
Wood Heels 


Our experience and time at your service 


BEST WORKMANSHIP 
PROMPT DELIVERIES 


A. R. WADE & CO. 
HAVERHILL, MASS. 










i‘t4 
Most NATURAL’’ 
SPRING ARCH SUPPORTER 
Is as light as a feather, it supports 






the arches to break down, further, it 
helps arches to get back to their nat- § 
ural position. The most comfortable 
and practical on the market. Will fit § 
any shoe. Retailing at $1.00 per ae 
it yields you a nice profit. 


STATE FOR LADIES OR GENTLEMEN 


The J. J. TANNER MFG. CO. 
"PETALUMA, Sonoma County, CAL. 









the sole so it makes it impossible for i - 






3 IN | STOCK 
{SATIN SLIPPERS 


FOR EVENING WEAR 










M Made of good serviceable satin, in operas, 
m with and without rosettes. In Cuban or 
| 1-2 Louis heel to match. Black, white, 
3 pink, blue. 






SLIPPER CO. 
116 Duane St. 
NEW YORK, N.Y. 


TERMS 
3% 10 days; 
days, net 





M$ —— HUSA AAPAUNAD DASA ETOH 


[COLUMBIA | 


FIBER COUNTERS 


EXCEL IN QUALITY — PERFECT FIT 
WATERPROOFING AND DURABILITY 
We assure you satisfaction es 


‘COLUMBIA COUNTER CO. 


349 CONGRESS ST. BOSTON, MASS. 














NA: 
= MMHG OOIAUT iAH vu > 






















————— 



















SANTANA TAU HS 
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WATERPROOF OIL GRAIN WOOD SOLE. 
Are you selling wood sole shoes to men who work in wet places? _ The 
price of wood sole shoes has not increased like leather soled shoes. 





Riemer Waterproof Wood Soled Boots 
and Shoes are just the thing for “wet ff 
workers.”” Strictly first-class, yet lighter 
than if made of all leather. 


Our Wood is specially treated, does not 
get soggy—always dry. 


50 
Steel Rails (mew).... .40 


A. H. RIEMER 
SHOE CO. 
Milwaukee, Wis. 














IMPROVED VENTILATING CORSET 


ANKLESUPPORTS py 
SELL NOW s. 


. NATHAN ANKLE SUPPOR 
» WILL STRENGTHEN ANKLES , 


Cures Sprained Ankles 
For ome Sacto. > Walk. 


A stock roe Bay a 
ried at our Western 
joke Cnwrte & Solio | 
206 S. Market St. esd 7: 
Chicago, Ill. = 
Order by Name fron your Jodber or Ditest 


Nathan Anklet Support Co. 


81-90 Reade St., New York City * SEGA 





| 
| 
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Foot Comfort 
Service 


is the 


Shoe Dealer’s Opportunity 


to largely increase his 


Profits and Prestige 


Now that this question of Foot Comfort 
is being 5 squarely up to the millions 
upon millions of foot sufferers through our 


Tremendous 
National 
Advertising 
Campaign 


the interest is becoming daily more intense 
and the advantages of selling foot comfort 
as well as shoes are increasing proportion- 


Get On Board 


Hitch up to this Campaign through 
displays and local advertising. Get the 
advantage of these big, full-page, costly 
ads in the leading national magazines, 
such as the Saturday Evening Post and 
Cosmopolitan. It will pay you well to do 
this, because you not only make extra 
profits. from selling Dr. Scholl’s Appli- 
ances, but you are certain to 


Sell More Shoes 


Every dealer who has put in a Foot 
Comfort Department has found the above 
to be true. Write for plan. 


The Scholl Mfg. Co. 
213 W. Schiller St., Chicago 


Branches 
New York —Toronto — London 


““Watch your Feet”’ 
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(Jan you tell shoes 
by the Look?” 


N these days of changing standards the appear- 
ance of a shoe is little or no indication of its 
proper value. 


There is just one way to be sure that you are get- 
ting full value in all parts of your shoes—and that is 
to buy only from manufacturers whom you know 
are protecting your interests by safeguarding the quality and 
placing a price that represents just fair profit. 


ae eeepc rateeeresepteprenee rarest eens endlnacieereenatowmmarncianiaenrnemenn=arienenen . 


:* 
oS d 
Po 
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That retail merchants appreciate how well we are protect- 
ing them is shown in the remarkable number of New Ac- 
counts coming to us for the Crawford Shoe to be their men’s ‘al 





Re, 


leader. We are now increasing our capacity and will give 2615 
the finest kind of service to more stores. 
, Gun Metal, York Last is 
Let a Crawford man call and tell you all about it. Price $4.00 
2616-Cherry, , 
Price $4.25 
Carried 
widths 3-4 


Ve 





CHARLES A. EATON COMPANY 
_ BROCKTON, MASS. 
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Your Easter Windows Will Pull Better 


if you trim them with some of these very- 


much-demanded styles which we carry 


in stock. The enthusiasm of big, 
worth while, progressive stores, like 
your own, indicates a fine Easter busi- 
ness on every one of them. 


ere ee xk ee 


Tear out this page and hang it up 
where you will have it when ready to 
send in your order. 


UTZ & DUNN CO., Rochester, N. Y. 


MELEDLRAROGRIG EULER EEEE 


NEW YORK OFFICE a 
200 Sth Ave., Sth Ave. Bidg., Room 405 B 347 G 


ssdiafansimnennamadanaathennsenit The New Hazel Brown Kid, Whole 
Fox, 8-inch Lace Boot, Ritz Last, 
Plain Toe, Foie & Edge ‘Welt, 2-inch 
Leather Louis AA, 4 to 7; 
A, gone fe B, Pres 2 Cc, 2% to 7; D, 
DENVER OFFICE LOS ANGELES OFFICE 216 to7 in 

00 


218 Charles Building, Denver, Colo. 319 Story Building, Los Angeles, Cal 
TIGER &VOORVAART, Representatives G. C. McATEE, Representative 





























B 3470 

B 0384 E ow —- G + Kid, betray, Retna 

iplomat Lace Boot, uare ‘oat 
Car Teuins _ Ye I Vamp, 8-inch Ly - 7 Last, Women’s White Reignskin Welt 
Lace, 8-inch Height, Imit yee Wing 2 1-4 inch Full Louis Heel, White a Boot, 8-inch Height, Full Quarter 
Ti “~~ Perforat iv, ae Ss — luloid Plate under Top Litt Uppe Lace, Vaughan’s hg! Ivory Sole 
i ular cation — Ch na EL, Stitched in White, Vaughan’s hite and Welting, Close “ Welt, 21-8 
Walt. Wood Covered Half le a Ivory Welting, Regular Leather Sole, inch Wood Covered Half Louis Heel, 
Heel. AA, 4to 7; A, 3to7:B 34 Cl lose Beveled Edge, W Welt. AA, 4 to Touraine Last. AA, 4 to 7; A, 3 to 

21 7 a 7; A, 3 to 7; B and C, 2% to 7. 7; B, C and D, 2% to 7. 
to 7; C, 244 to 7; D. 244 to 7. ss 


$8.00 $4.25 


Relinetiiedinnaticetine tie 
F badadadadecadabehebell T 
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Style No. 429 
New Last No. 106 
3-4 Fox 8 inch Kid Boot 
16-8 Leather Louis Heel 


ee -iiabash sapiens te ee ss ass; ee ee bi 
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JOHNSON BROS. SHOE MFG. CO. 


HALLOWELL, MAINE 
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ial “they ‘fit - but the | buttons 
must be changed” 


How many times you hear this remark iti your 
store and how few moments it will be before the 

‘customer leaves, perfectly fitted and satisfied, 
if you change the buttons on a 


Kelly Button Machine 


The KELLY works speedily and surely, saves time and labor and 


a turns the minutes into dollars for you. 
o en 


No a i : e 
Royalty | Note the many features---every one exclusive! 


An adjustable button shute—running buttons of all sizes 

and styles. 

(Milos, pearls and fancies). 

No tubes —to be mislaid. 

A double hopper—with two styles of buttons ready for use. 

A fastener regulator—Adjustable to.make buttons loose 

or tight. 

A safety guard—Preventing the scratching of patent tips. 

A pointer —showing just where the button will be placed. 
WRITE US---TODAY 

Kelly Button Machine Co. 


Board of Trade Bldg. 
NORFOLK, VA. 
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Coburn 


Trolley Ladders 


are simple, ef- 


Learn Chiropody 


It’s a pleasant, dignified, remunerative profession—one of the 
few which are not overcrowded. Not at all hard to learn. 


Especially for Shoe Men 


who already know considerable about feet through ; 
their daily experience in fitting them. Only 


ficient, inexpen- 
sive, saving time 
in sales effort. 


Get estimates--- 

send us a rough 

sketch of your 

store _ interior, 

showing shelves 

to be reached and | 
let us tell you the 

cost. 


Catalogue on re- 
quest. 


Coburn Trolley Track Mfg. 


HOLYOKE, MASS. 


SEU 

















a very short time is needed, under our sys- 
tem and our proficient instructors, to mas- 
ter the whole subject, graduate and get 
your 


Diploma and ae 


do, of course, 
Degree is to find out 
of Doctor of Surgical Chi- } more about this 
ropody. Hundreds have opportunity. This 
made this the ladder you can do at no 
on which they have cost beyond a postal 
climbed toa pro- card. Simply ask for 
fession and suc- our catalog, which tells 
cess from a all about it. 


mere clerk- 
ship. Why Earn Money 


. ° 
not While Learning 
ou? 
: Many of our students earn their living, 
while attending this college, by working part 
time in the shoe stores of this city. The cost 


of the Course is small and we aid our students in 
obtaining positi Graduates making up to 
- $5,000 PER YEAR 


Why not make the first move toward bettering yourself? 


You can succeed s you will do so. Write today for catalog and 
complete details 


Illinois College of Chiropody 


1321 N. CLARK ST. - CHICAGO 
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THE BRADLEY BOOT 





Turn Boots made in attractive combinations of colored kid 
will be in demand this spring. We offer here for serious 
consideration a model which is sure to appeal to the many 
women who ask for originality as well as refinement of pat- 
tern when selecting their footwear. 


8 1-2 inch Collar Boot, vamp foxing, heel cover, = 
and collar of Blumenthal’s Havana Brown Kid; : 
top and insert of Duncan & Hood’s ‘‘Grey- = 
light” kid. 1 7-8 inch Full Louis Wood heel = 
with aluminum plate. Made on our 72 last, : 


a proven fitter. 


We have had many inquiries as to whether or not we carry 

shoes ‘“‘in stock” and we take this opportunity to inform 

retailers that our product is made only on order. We shall, 

however, be pleased to quote prices to those interested in - 
‘made to order”’ merchandise, and urge their consideration 

of our line of high grade turn boots and slippers. 


Bradley Shoe Company 
HAVERHILL, MASS. 


BOSTON OFFICE, 16 LINCOLN STREET 


COQUREOCCORUOURORCGRCUROCOUUUREQCOUREROCOCUUUEOQCRCUUCEOCOUURUREEQCGOHERCGOCUORCCCGUUUOROCROCROURORROQOURURROERS 
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ADVANCE STYLES 


of which we are justly proud, will be shown 
you by our salesmen, who are on their way. 
in 


Keith’s Konqueror 


SHOES FOR MEN 


ee . = Se == i ee a ee Fame 
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you will see something pleasing in style, and satisfac- 
tory in every detail of construction. 
The Spring and Summer styles which we shall carry 


in stock are ready for the market. Our catalog will 


AB EEO REISMAN SED MN CONGUE 


soon be out. Send for a copy. Thirty-six styles 
will be carried for at-once shipment. Prices right. 





OSE LANE TLE 


The Preston B. Keith Shoe Co. 


Brockton, (Campello Station) Mass. 
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Here They Are! The 


Choice of Kid, By 
Ready to Ship? Cdr 


Our location makes it possible 
to serve Western buyers with 
greatest dispatch. 


STYLE 1420 
Women’s White Ostend Cloth Lace, 
84-inch Pattern, Whole Quarter, 
Turn Sole, 15-8 Half Louie Covered 
we Widths A to D. Sizes 2% to 
Price $3.50 


STYLE 1484 


Women’s White Nubuck Lace, 9-in. 
Pattern, Turn Sole, 16-8 Full Louie 
Covered Heel. Widths A to D 
SS Le rere Price $5.25 


STYLE 1775% 


Growing Girls’ White Nubuck Lace, 

McKay Sewed, Plain Toe, 7-8 Heel. 

Widths C and D. Sizes 2% to 7. 
Price $3.75 


STYLE 1445 


Women’s White Nubuck Lace, Whole 
Goottes, 8-in. Pattern, Goodyear 

elt, Ivory Sole, 16-8 in. Ivory 
Heel. Widths A to D. Sizes 24% 
PEPSI PE Price $4.25 


STYLE 937 


Women’s White Valencia Kid Paris 
Pump, Perforated Vamp, Flexible 
McKay, Half Louie Leather Heel. 
Widths C and D. Sizes 2% to 8. 


Price $2.50 
















We have just published a cata- 
logue of our Novelty Boot 
Styles. The arrangement of 
lasts, patterns, height of heels, 
and the treatment of colors and 
tones of leather -and fabrics 
have been most happily blended. 
Would you like copy of this 
book? You can have it. 
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1¢ Best Buy in Whites 


Bluck and Canvas 
Ce rtainly! No Delays 


The workmanship in these 
shoes is something to be proud 
of. You'll have no complaint 








e 
coming. 

STYLE 1422 STYLE 1446 
Women’s Genuine White Buck 7%- Women’s White Ostend Cloth, Whole 
in. Lace, Perforated Fancy White Quarter, 8-in. Pattern, Ivory Sole, 
Kid Trimmed age and Wing Tip, 16-8 Ivory Paris Heel, Goodyear 
11-8 in. Leather Heel, Goodyear Welt. Widths A to D. Sizes 2% 
Welt, Piazza Last. Widths AA to D. Sa ae iPr oe eae Price $3.50 
ey re Price $6.00 

STYLE 1486 STYLE 1457 
Women’s White Kid Tuxedo, 8-in. Women’s All White Cabaretta Lace, 
Sport Bal, Fancy Perforated Tip, 3-4 Foxed, 9-in. Pattern, Mock 

amp and Eyelet Row, Ivory Sole, Turn, White Painted Sole and Heel, 

6-8 Ivory Heel, Goodyear Welt, 16-8 Half Leather Louie Heel. 
Veranda Last. Widths AA to D. Widths A to D. Sizes 2% to 8. 
ee to ae Price $6.00 Price $4.50 


STYLE 1087 


Women’s White Kid Matinee Pump 
Overlap, Perforated Collar, Flexible 
McKay, 16-8 Covered Louie Heel. 
Widths A to D. Sizes 2% to 7. 
Price $3.50 





It is to be remembered that 
every shoe shown by us is an 
authentically correct style, com- 
bining in rare degree the essen- 
tials of utility and beauty. An- 
nouncements are appearing very 
frequently in the ‘‘Recorder,” 
wherein we feature, and dis- 
cribe, the shoes that are making 
money for dealers. 


dalton Shoe Co. 


sas ity, Mo. 
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Rigel So, “ee 
Model No. 466—¢ —Du ic 
Pate nt Misipi Co- Shemoga 
lonial Amo Last. Pump. _Leath- 
Leather Louis Heel. er Louis Heel. 
Welt or Turn. Amo Last. 

Welt or Turn. 


os = oa \ Model No. 488— 
F. Silver Gray or 

velar ' White Kid 9-in. 
Ooze Calf Quarter. Ware Tin Goer 
Covered Heel to Covered eel to 
match. SoS ha mat ch. So-Sha 
Last. Welt or Last. Weltor 
Turn. ee 


nee eae: 


eee 
—» 


SS é 


ya 


Model No. 477— 
A Button Boot 
with Gray Suede 
Top and Patent 
Vamp. Leather 
Louis Heel.  So- 
Sha Last. Welt or 
Turn. 


It you were starting a 
new shoe store 


the big job before you would be to win the confidence of the community in which your new store was 
ocated. 


You would have to make folks believe in you and your merchandise—believe so strongly that they would readily 
forsake the stores of your competitors. In short, you would have to make them want the shoes you had to sell. 


What would be the easiest and quickest and most economical way to do this— 
To link up your store with an unknown line of shoes—shoes that would have to be explained to your community? 
—or a line your community already knew and believed in? 


What is good for the new store is good for the old. That which will win confidence and trade for the store 
starting up will hold confidence and win trade for the store that has long been in business. 


Your community has confidence in the Red Cross Shoe—its merits are known—it needs no explaining.- 


Couple up your name, your prestige, with the Red Cross Shoe and you will have a stronger business-getting 
force than you could possibly have alone. 


Investigate! Our Service Salesmen are now going out with line for Fall—one will soon be in your territory. A 
postal to us will bring him to see you first in your town. 


THE KROHN-FECHHEIMER CO., Cincinnati, Ohio 
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Better than a deal 
in Wall Street 





When you sign a selling order on 
the stock market you reach the end---the profit 
on your transaction may be large---but you are 
done or must start all over. 


It’s different with Educator Shoes--you 
begin selling and keep on selling---the profit is 
instantaneous, continuous, cumulative---not spas- 
modic---and there’s no chance---it’s safe and sure as a 
government bond. 

One retailer in a western city increased his business in 
twelve months 165%---think what that meant to him. 
The people you do business with are just like the 
people he does business with. 

Educator Shoes are carried in stock in each of our 
nine wholesale Rice & Hutchins houses. 


Wholesale Distributing Houses: 


The Rice & Hutchins The Rice & Hutchins 
Chicago Company Cleveland Company 
The Rice & Hutchins The Rice & Hutchins 
New York Company Cincinnati Company 
The Atlas Shoe Company The Rice & Hutchins 
ston, Mass. St. Louis Shoe Co. 
The Rice & Hutchins Joseph I. Meany & Co., Inc. 
Baltimore Company Philadelphia 


The Rice & Hutchins Atlanta Company 


Rice & Hutchins, Inc. 


20 High Street :: :: :: Boston 
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